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WILL OPEN A NEW DEPARTMENT 


NORTHWESTERN F. & M. EXPANDS 








Geo. H. Scott Made General Agent for 
Six States with Chicago as 
Headquarters 





The Northwestern Fire & Marine of 
Minneapolis, which has been heard from 
owing to its activity during the last few 
years, is opening a western department, 
with headquarters in Chicago. 

The company has made application for 
admission to Ohio, Michigan, Indiana. 
Illinois, Kentucky and Tennessee, and 
will begin planting agencies in these 
states at once. 

Scott Made General Agent. 

rH H. Scott, western general agent 
of the National of Allegheny, secures the 
general agency of the Northwestern and 
will operate both companies from his of- 
fice, 184 La Salle street, Chicago. Both 
the National and Northwestern are non- 
union and are not affiliated with field 
clubs. All the agents will report direct 
to Mr. Scott 

Huff Becomes the Assistant 

It will be gratifying to the friends of 
H. M. Huff of Chicago to learn that he 
becomes assistant general agent. Mr. 
Huff is one of the veterans in the field. 
who keeps young in spirit and capacity 
for work. “Deacon” Huff he is famil- 
iarly yet affectionately known in the 
ranks. He knows the business from one 
end to the other. Mr. Huff has for some 
months been traveling for the National 
in the west. 

General Agent Scott’s Success. 

George H. Scott has planted the Na- 
tional in the western states, beginning in 
a small way, working hard, until he has a 
well-producing and profitable agency 
corps. He has been content to grow 
moderately. Last year his field made a 
fine showing. 

Northwesiern’s Steady Growth 

The Northwestern F. & M. has a cap- 
ital of $300,000 and net surplus of $200,- 
ooo. It paid its Frisco losses without a 
murmur. The company has built solidly 
and now is ready to become a greater 
factor in the west.- The present field 
force of the National will represent the 
Northwestern in General Agent Scott’s 
territory. 


ANNOUNCEMENTS 


In the publication of annual statements 
and special announcements for the new 
year, unusual interest is taken. With the 
upheaval of last year, agents are particu- 
larly anxious to read what all classes of 
companies are doing. THe WesTerRN Un- 
DERWRITER begs to call attention and com- 
mends to its readers the following state- 
ments and announcements: 
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Amount 
Amount 


J. S. GADSDEN 


@en'l Agent, Cook County, Chicago 


INSURANCE COMPANY 
OF HARTFORD, CONN. 


1,631 Losses {vy ing to $3, 614, 409. 87 
Paid in San Francisco 
paid CHICAGO, 1871, 


aid BOSTON, 1872,. 
Amount paid BALTIMORE, 1904, 


The Ataa is gn og le and is maintaining its record 
fer prompt an 


- $3,782,000.00 
- 1,635,000.00 
727,000.00 


liberal settlements. 


KEELER & GALLAGHER 
Gen'l Agents Western Branch, Cincinnati, O. 











OCTOBER 31st, 1906 
CAPITAL 
$1,000,000 
ASSETS 


$15,973,365 


LIABILITIES 


$7,346,953 


OVER 


$8,600,000 





SURPLUS TO POLICY-HOLDERS 


The San Francisco conflagration established beyond 
cavil the fact that a substantial surplus is not only an 
element of strength but am absolute necessity for a com- 
pany which hopes to share in furnishing needed indemnity 


to the propertr-o ~owners of this country. These property- 
owners have their eyes opened and henceforth, I 
— not, they will demand that companies with th which 


place their er oy be able to demonstrate their 

seid to withstand the shock of a conflagration as well 

a to pay the » eecinery ie Sosses as they occur from aay Fo 
address by Hon. J. V. 

Cal chiean) in Insurance Commissioner. 








erable - 


Amount paid 


PRINCIPAL OFFICE 
46 Cedar St., New York 


(b) salvage - - 
Net losses in San Francisco - - 
Amount of same paid in cash teats 
Savings by compromise - 


REPORT ON SAN FRANCISCO LOSSES 


Gross risks in the burned district, including 

those acquired by re-insurance - - 
Gross loss on the same (all estimated at tetal) 2,544,620.00 
Deduct (a) reinsurance recov- 


$2,544,620.00 


-$ 690,398.78 
104,349.29 _ 794,748.07 
-$ 1,749,871.93 





° spetnast I (eee 


Net unpaid losses in San Francisco’ - 


Continental Fire Insurance Co. 


WESTERN DEPARTMENT 
280 La Salle St., Chicago, Ill. 








J. H. MITCHELL, Vice-President 
EDW. MILLIGAN, Vice-President 


PHEENIX 








Surplus to Policyholders, $4,382,270.52 


Northeast Corner Fourth and Elm Streets 
LOVEJOY #& SPEAR, Managers 


D. W. C. SKILTON, President 
JOHN B. KNOX, Secretary 
THOMAS C. TEMPLE, Secretary 


Total Losses paid Nearly Fifty-Six Million Dollars 


Cash Capital, Two Million Dollars 


Reinsurance Reserve, $3,265,966.74 


Reserve for Outstanding Losses, $346,204.37 
Reserve for all other Claims, $146,188.80 
Net Surplus, $2,382,270.52 


Total Assets, $8,140,630.43 





THE WESTERN DEPARTMENT 
CINCINNATI, OHIO 


Agencies in all cities and towns. 











GREAT FEEDING IN GOOSEDOM 


MINNESOTA GANDERS AS HOSTS 





With Feathers All All Plumed, a Most 
Noble Flight Was Shown on 
Minneapolis Fields 
Minneapolis, Minn., Jan. 12.—(Special 
Correspondence. )—The annual meeting of 
the Minnesota nest of the Ancient and 
Honorable Order of the Blue Goose was 
held in Minneapolis last night, with great 

eclat. 

A business meeting of the nest was 
held,beginning at 8 o'clock, in Crombie’s 
banquet room. At this meeting the fol- 
lowing goslings were duly submitted to 
the ganders present, and the Most Loyal 
Gander, George C. Main, declared the 
following field men duly elected to swim 
in the Minnesota pond, viz.: Howard 
DeMott, Hartford; G. W. Mansfield, Al- 
lemannia; Hugh R. Loudon, L.& L. &G.; 


Geo. C. Mott, N. Y. Underwriters; E. 
\A. Davis, Connecticut ; wr A. Baumann, 
Michigan Commercial; W. C. Leach, Nor- 


wich Union; Louis L. Law, Firemens 
Fund; J. ih King, Pennsylvania Fire; 
C. C. Crandall, Phenix; C. A. Merritt, 
Connecticut; W. H. Zingg, Connecticut; 
H. R. Ensign, A2tna; Robert J. Tweedy, 
Royal; Wm. H. Mackey, Home. 

The following inspectors and rating of- 
ficials were also elected to take a swim 
in the cold Minnesota waters: R. L. 
Daniel, D. B. Dague, Guy W. Wilson, 
D. H. Hartwell, W. H. Jones, G. W. 
LeBrande, Nate G. Burgster, and Inde- 
pendent Adjuster John B. Lee, Jr. 

Chamberlin in Great Fettle 

After the meeting, the initiatory exer- 
cises were held, during which W. O. 
Chamberlin, custodian of the goslings, ac- 
quitted himself with grace and covered 
himself with glory in the gentle manner 
in which he deprived his flock of their 
pinfeathers, being ably assisted by the 
supervisor of the flock and his beautifully 
garbed legion of guards. 

In this connection, it might be no ex- 
aggeration to say that, as custodian of the 
goslings, “Bill” is in a class all by him- 
self. He certainly has no superiors and, 
to our knowledge, no equals. 

Atwater and Wisconsin Ganders 

The meeting was graced by the Most 
Loyal Grand Gander W. E. Atwater, 
whose good conduct demonstrated his 
eminent fitness for his lofty position. 
The Minnesota nest was also honored in 
having as its guests George Heller, Jr., 
C. H. Silkworth, Walter Conklin, O. E. 
Lane, Dr. W. E. Golden, John Nelson 
and Messrs. Hawxhurst and L. S. Wal- 
lace, all officers and members of the Wis- 
consin grand nest. 

After the exercises had been formally 
concluded, and several large, fat and 
jvicy birds had been instructed in the 
gentle wiles of the Blue Goose, Mine 
Host Crombie called the sixty-five mem- 
bers to the banquet room, where a de- 
licious repast was served. During this 
pleasant occasion Most Loyal Gander 
George C. Main was most happy as 
toastmaster, and in turn called upon many 
eminent and strong-winged ganders for 
honks and remarks. Many toasts were 
drunk to absent friends and members, and 
the health in particular of Howard De- 
Mott was drunk in wine of his own 
vintage, and all drank to the good health 
of “Your Uncle David Vail.” 

The meeting was entertained by a negro 
quartette, who, in company with the mem- 

(Continued on Page 18.) 
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GENERAL NEWS FROM FRISCO 


REVIVING OLD FIREMANS FUND 








Considerable Interest in Possible Legis- 
lation that Will be Passed in 
California 





San Francisco, Jan. 16.—(Special.)— 
The Firemans Fund at its meeting last 
week voted to increase its capital to $1,- 
600,000, the extra $600,000 being sold at 
$500 a share. The assessment levied on 
stockholders has been paid in and the new 
capital is paid up. The-remnants of the 
old assets will give a good working sur- 
plus. The old Firemans Fund, the new 
Firemens Fund and the Home F. & M. 
will all be licensed in the several states. 
Later on it is proposed to have the old 
company take over the new corporation’s 
business. 

This action was taken to provide 
stock to deliver to the loss claimants, 
who, under their settlement with the 
company, have been receiving 50 per- 
cent in cash and the balance in shares of 
stock. Additional stock for these pay- 
ments will require from 8,000 to 9,000 
shares and of this 3,000 shares will be 
forthcoming from the stockholders. Al- 
ready enough has been paid in to furnish 
the entire amount of the necessary capi- 
tal, 

Action of Continental Companies 

The Department of State at Washing- 
ton has received the following cablegram 
from Ambassador Francis, at Vienna, an- 
nouncing a settlement with the Austrian 
Pheenix of the San Francisco Fire 
claims: 

In accordance with instructions from the 
department, I actively cooperated with the 
committee representing the San Francisco 


policyholders by discreet unofficial inter- 
vention with the minister for foreign af- 


fairs. A compromise agreement was 
reached last night and signed by the 
Austrian Phoenix Insurance Company, 


which the latter will recommend to the 
San Francisco claimants, 

At two stockholders’ meetings of the 
Transatlantic and North German Fire of 
Hamburg, resolutions to dissolve and 
liquidate were approved unanimously. 

Important German Decision 

The North German Fire, according to 
a decision rendered by the local court at 
Hamburg, Germany, in a test case, must 
pay its losses resulting from the San 
Francisco earthquake of last year. The 
court held that the earthquake clause in 
the policy was too ambiguous to justify 
the company seeking to escape liability. 
The court also ordered the Transat- 
lantic Fire to reimburse two English com- 
panies, which had reinsured San Fran- 
cisco risks with it for losses already 
settled. The court refused to sustain the 
Transat!antic’s contention that the Eng- 
lish companies exceeded the limit of gen- 
erosity in settling the losses so speedily. 

Suggests a Conference Plan 

L. A. Redman, for many years recog- 
nized as a leading authority on insur- 
ance law and the legal representative of 
the Policyholders League, stated in an 
interview that he is opposed to the solu- 
tion of the insurance problem by state 
legislation, on the ground that where de- 
fects are subsequently discovered they 
cannot be reminded until the next ses- 
sion, two years away. He thinks a 
better plan would be for the merchants 
to confer with the board of fire under- 
writers and agree upon a standard form 
of policy, to be changed or modified 
whenever there should be evidence of ne- 
cessity for such change or modification. 
“But if there must be state legislation, and 
it appears there is going to be in the shape 
of a standard form of policy,” says Red- 
man, “for the drafting of this the legis- 
lature should rely upon experienced men 
and not upon their own ideas. Policies 
are not manufactured in a moment. They 
grow up gradually as the result of ex- 
perience and each clause has its history. 
The state legislators must be careful, lest 
in their eagerness to effect drastic re- 
forms they commit some serious blunder, 
which will work harm not to the insur- 


(Continued on Page 18.) 





HARTFORD COMPANIES EXPAND 


Bills Introduced to Permit Increases 
in Capital and to Widen Field 
of Operations 





Hartford, Conn., Jan. 16.—(Special.)— 
Senator Patrick McGovern to-day intro- 
duced a number of bills, which were re- 
ferred to the legislative committee on in- 
surance. Some of the bills follow: To 
increase the capital of the Travelers In- 
surance Company to $10,000,000; to in- 
crease the capital of the National Fire 
to $5,000,000 and to permit it to do cy- 
clone, sprinkler leakage and explosion 
business; to allow the new Travelers 
Indemnity to transact accident, health 
and casualty business; increasing the 
Connecticut Fire’s capital to $3,000,000, 
and changing the name of the proposed 
Scottish Union Insurance Company to 
Scottish Insurance Company and extend- 
ing the time for organization to 1909. 





USED THE EARTHQUAKE CLAUSE 


Owing to the severe earthquake and 
resultant fire in Kingston and other Ja- 
maica points, agents will be interested to 
know that a stringent earthquake clause 
has been used for years in the West In- 
dies Most of the business in Jamaica is 
written by British companies. Similar 
catastrophes have occurred before in that 
section, but the companies have always 
denied liability. 





Toledo Exchange Election 


Toledo, O., Jan. 16.—(Special.)—The 
Toledo Underwriters Exchange has 
elected the following officers for the en- 
suing year: 

President—F. W. Whittlesey. 

Vice-President—W. A. Ketcham. 

Secretary—James A. Dailey. 

Treasurer—A. L. Knepper. 

Board of Control—F. W. Whittlesey, W. 
A. Ketcham, Mrs. E. M. Irving, ™ 8 
Dodge, L. L. Chapman, George W. Stieg 
ind J. Earl McAfee. 

Delegates tc Columbus Conference—F. W. 
Whittlesey and Merwin Jackson. 


The exchange is in a healthy and vig- 
orous condition. 





To Watch Life Legislation 


The National Association of Life Un- 
derwriters proposes keeping watch upon 
threatened inimical legislation by differ- 
ent states. The executive committee will 
appoint a subcommittee to conduct an 
educational campaign where serious 
measures are threatened. 





Official Book on San Francisco 


The Insurance Field of Louisville is 
shortly to get out a volume entitled “The 
San Francisco Earthquake-Conflagra- 
tion; Its Underwriting Problems.” It 
will be illustrated with engravings of 
earthquake damages, typical fire scenes, 
groups of company adjusters, etc. The 
volume will cover the earthquake and 
conflagration, the policy contract, the ad- 
justment and facts regarding the compa- 
nies. As Editor C. I. Hitchcock was on 
the ground at San Francisco during the 
summer, this volume will be official and 
will be illuminated by his keen, interest- 
ing and accurate personal observations. 


It Is to Laugh at Indiana 

It was recently discovered by the 
citizens of Anderson, Ind., that the city 
carried $26,000 fire insurance on a 
cement water tank buried in the ground 
and constantly filled with 100,000 gallons 
of water, for yse by the waterworks. 
In looking about for the cause of this 
extraordinary precaution, it was seen 
that a hustling fire insurance agent had 
recently been a member of the board 
of public works of that city. 

In the prolonged periods between fires 
there is danger that the Elkhart fire 
department will get rusty. It was there- 
fore called out the other day to save 
a cat, that in some unknown manner 
had gotten c». a bridge abutment at the 
water’s edge. The response was on a 
call from the Humane Society. ’ 





in Answering Advertisements Please Men- 
tion THE WESTERN UNDERWRITER. 





MARS E, WAGAR, President 


A. P. ROSS, Special Agent, 505 Park Building, 


Ihe WESTERN RESERVE 


INSURANCE COMPANY 


of CLEVELAND, OHIO 


STATEMENT JAN. 1, 1907 


CAPITAL : om oe $200,000.00 
REINSURANCE RESERVE - - = 86,775.53 
NET SURPLUS Se a a 325,575.53 

ASSETS - - + = + $453,953.06 


R. E. GOOCH, Secretary 


CLEVELAND, 0. 











Stock Company. 


=: Ohio German Fire 


Insurance Company of Toledo 


NO LOSSES IN SAN FRANCISCO 


M. DONNELLY 
President 


F. D. PRENTICE 


Capital Stock $200,000 


Secretary and Treasurer 














Gasoline + F-P = Safety 


Our Latest Improved Machine With New Features 
== Write for Our Latest Catalogue ——= 





The Incandescent Light & Stove Co. 


420-422-424-426 East Pearl St. Cincinnati, Ohio 
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159 LA SALLE ST., - ~ = 














Fifty-third Annual Statement 
OF THE 


Girard Fire and Marine 


Insurance C O. 


OF PHILADELPHIA. 





ASSETS 
Real Estate Unencumbered...........---+ $ 278,750.00 
Loans on Bonds and Mortgages ...-.. -++++ 444,812.69 
Cash in Banks, Office and Agents’ hands.. | 356,227.93 
Railroad and other Bonds and Stocks ..---- 1,258,659.87 








LIABILITIES 
NG BE vi nisectvassccesesesapenes --$ 500,000.00 
Total Outstanding Claims .............-.. 84,473.00 
Reserve for Reinsurance .......- sktenenees 1,288,969.13 
$1,873,142.13 


Hot Surplus...... 2.2... .cecreeee cece vens $465,308.36 
Surplus to Policy Holders............. -+++» 965,308.36 





The ‘‘Girard”’ is expanding its Western plant and 
is seeking reliable agents at desirable points 
where it is not now represented. Address all 
communications to 


WM. E. ROLLO @ SON, Managers 


Western Department 


$2,338,450.49 


CHICAGO, ILL 


1907 
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AGENTS LOSE BEET SUGAR LINE 





Policies Returned for Cancellation Be- 
cause Assured Have Secured a 
Floater Policy 





There is a wild cry going up from 
agents in Michigan over the loss of large 
lines they have heretofore written for 
the Michigan Sugar Company, on sugar 
in warehouses. This has been a profitable 
class of business and the lines this season 
have been unusually large, owing to the 
car shortage, which has filled all ware- 
houses to the brim. Last week all stock 
policies were turned in by the assured 
for short-rate cancellation, with the in- 
formation that they had made arrange- 
ments for a floater policy to cover any- 
where in the United States, with a 
limitation of $50,000 in any one ware- 
house. It is thought the deal was con- 
summated in Chicago or New York, with 
Lloyds, and that complications are likely 
to ensue by their not being authorized 
to do business in the state. The passing 
of this business is a sad blow to the local 
agents, particularly in Grand Rapids, and 
every effort will be made to legitimately 
regain the lines, although small hopes of 
this are held out at the present time. 


S. A. Barclay Receives Promotion 

S. A. Barclay, chief examiner at the 
National Union of Pittsburg’s home of- 
fice, has been appointed superintendent of 
agents of the company. Mr. Barclay was 
a former Chicagoan, is an acknowledged 
expert in the business and his good for- 
tune is received with much gratification 
by his old friends. 


All Frisco Claims Are Paid 
The Phenix of Brooklyn announces 
that all its San Francisco claims are paid. 
Its new statement shows capital $1,500,000 
and net surplus $1,666,824, which will 
maintain its high standing in the field. 


New Company at Baltimore 

The Pheenix of Baltimore, a new fire 
company, is in process of organization 
with $500,000 capital and $500,000 net 
surplus. It is being backed by some of 
the officials of Baltimore companies that 
were forced to retire after the big fire 
there. F. E. S. Wolfe, former president 
of the Firemens of Baltimore, is one of 
the main promoters. 

The new German Union Fire of Balti- 
more has begun operations with $300,000 
resources. 





Woessner Gets 


H. J. Woessner, special agent of the 
American Central, Mercantile and Sun 
of New Orleans, for Michigan and In- 
diana, has had northern Illinois added to 
his field. He has opened an office in 
Chicago, at 159 La Salle street, from 
which he will handle his Illinois territory. 
He retains headquarters at Ann Arbor 
for Michigan and Indiana. Robert Gray 
of Flora will confine his attention to the 
southern half of Illinois. Mr. Woessner 
will increase the agency plant in northern 
Illinois. 


Bigger Field 





St. Louis Fire’s Good Showing 


The St. Louis Fire has filed its first 
annual statement. The company com- 
menced business in April, 1906, with $100,- 
000 capital and $50,000 surplus. The pre- 
mium income to Dec. 31 was $34,425. 
paid losses $2,666, losses incurred $6,370. 

he company has assets of $168,010 of 
which $46,018 is net surplus. 

The company intends to make applica- 
tion for, admission to Ohio, Michigan and 
Wisconsin in the near future. 





To Prevent Removal from State Courts 


A bill has been introduced in the Min- 
nesota legislature which requires all for- 
eign insurance companies doing business 
in the state to agree that they will not 
secure the removal of any case brought 
against them in the state court to the 
federal courts, upon pain of. having their 
state licenses revoked. 

Companies must appoint the insurance 





commissioner their attorney for accept- 
ance of service processes and this author- 
ity may be irrevocable so long as any 
liability remains outstanding against the 
company in the state. The bill requires 
all foreign companies now doing busi- 
ness in the state to file sucn 2M agree- 
ment within sixty days after the passage 
of the act. 





Two Committees to Meet 


George D. Markham, chairman of the 
National Local Agents Association’s 
committee on legislation, is in New York 
conferring with Chairman Sheldon of the 
National Board’s committee on laws rela- 
tive to a meeting of the two committees 
shortly to be held in New York. 





TRACTION MEN START COMPANY 





American Railway Insurance Company 
Organized at Cleveland and 
Others to Follow 





Organization of the American Railway 
Insurance Company was completed at 
Cleveland last week by representatives 
of twenty-seven important electric trac- 
tion and light and power companies. 
Application will be made at once for 
charters for the Associated Railway 
Companies Insurance Company, the Trac- 
tion Mutual and the Electric Mutual. 


Henry N. Staats, Ohio state agent 
of the factory mutuals, has been at 
work on the organization of these 


companies for several months and will 
be the general manager and _ under- 
writer. By means of them it is ex- 
pected to cover traction property, light 
and power plants, sprinkled and un- 
sprinkled, at a great saving in cost to 
the owners. 

The stock companies, however, do not 
intend to allow the mutuals to make 
much inroad and will use all methods to 
hold it. 

The directors of the American Rail- 
way Insurance Company include some 
of the leading traction magnates of the 
country. Horace Andrews of Syracuse, 
N. Y., is president and Henry N. 
Staats of Cleveland vice-president and 
general manager. The companies rep- 
resented at the organization are as fol- 
lows: 


Metropolitan Railway Company, New 
York; Brooklyn Rapid Transit Company, 
Twin City Traction Company, Minneapolis 
and St. Paul; Cleveland Electric Railway 
Company; Rochester Railway Company; 
Syracuse Rapid Transit Company, Sche- 
nectady Railway Company; Rochester & 
Eastern Rapid Railway Company; Rome 
City Railway Company; Oneida Railway 
Company; Northern Ohio Traction & Light 
Company; Toledo Railway & Light Com- 
pany; Canton-Akron Railway Company; 
Detroit United Railway Company; Bangor 
Railway & Light Company; East St. Louis 
& Suburban Railway Company; Altona, 
Granite & St. Louis Traction Company; 
Grand Rapids Railway Company; St. Joe 
Railway, Light, Heat & Power Company; 
Columbus Railway & Light Company; Lake 
Shore Electric Railway Company; Cleve- 
land & Southwestern Traction Company; 
Cleveland, Paynesville & Eastern Railway 
Company; Detroit Edison Company; Cleve- 
land Electric Illuminating Company, and 
Interstate Railways Company, Philadel- 
phia, Pa. 





Premiums and Losses 


The premiums of the Dubuque last year 
were $288,826, losses $96,967. 

The Teutonia of Louisiana premiums 
were $723,280, assessment on _ stock- 
holders $164,075, losses $641, 336. 

The St. Louis Fire premiums were 
$34.425, losses $6,370. 

The Seaboard of Texas shows pre- 
miums $48,876, losses $42,845. 

The premiums of the Western Reserve 
of Cleveland were $128,323, losses $50,- 
832, other expenses $49,377, total income 
$138,938, dividends 8 percen: 





Rhode Island Fire’s Officers 

The Rhode Island Fire of Providence 
has elected officers. George L. Shepley 
becomes president and E. G. Pieper sec- 
retary. It has $300,000 capital and $300,- 
ooo net surplus. It will do a general 
business in the field. Mr. Pieper, who 
will be the active force in the company, 
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INSHOANGE COMPANY OF 
eT at UUme: Feat 
Of Rockford, tllinols 
ESTABLISHED 1895 
CEORCE L. WILEY, Secretary and Manager 
E. W. BROWN, President A. W. WORTHINCTON, Asst. Sec’y. 
CASH CAPITAL (fully paid) $250,00.00 
SUMMARY OF ASSETS 
CASH (in bank and hands of agents) - - - - $133,050.09 
BILLS RECEIVABLE and Balances Due - - - 42,999.07 
FIRST MORTGAGE LOANS and Bonds - - - 520,325.92 
ee 
TOTAL ADMITTED ASSETS, - - - - - - $696,375.08 
SURPLUS to Policy-holders, - - - - - - - $340,696.83 
TOTAL LOSSES PAID TO DATE - - - - $1,003,680.70 
INCREASE in Assets for year, - - - - = = $150,305.37 
INCREASE in Reserve for year - - - - - - 64,590.53 
INCREASE in Surplus to Policy-holders - - - 73,373-29 
Doing business in the States of Illinois, Michigan, 
Indiana, Wisconsin, Minnesota, lowa, Missouri, 
Kansas, Nebraska and Colorado, 
MANACERS COOK COUNTY DEPT. 
159 LA SALLE ST., CHICACO, ILL. 
S g 
A 1 Fig 
Assets. Rein. Res. et Sur 
Alliance, Minn ° 246,396 $ 19,799 $ 124,342 
MEM 5000 00n0c0000 - 15,950,844 5,718,668 4,466,072 
Anchor, Des Moines 343,688 263,535 46,769 
CE he spies e ics 1,553,993 788,576 235,431 
Capital, N. H ° 718,970 308,993 126,110 
CIOS «ono 0k. 06000000000800000000600000000 5,401,598 3,125,761 922,305 
asc kciu tbucivudnnevewsiaeeee® 490,949 143,521 244,089 
COUREY, PBs ccccccrcccccsccscsscesvvcscccceces 1,089,816 438,500 215,443 
BD, Whe 6000 200000000000005000008600608 1,865,347 972,174 142,829 
DOS MOIMGS PIPE, cccccccsccccccesscesescescove 682,543 413,913 53,779 
DUDUGUS cccccccccccecccccccsecccccceosccecese 728,210 268,237 259,972 
BED ncnncccccccerescconccccseencscoveseonnese 1,361,582 335,337 602,083 
Bmpire City, WN. Zaccccccccccccccccsccccsvce 571,373 191,727 111,154 
WRASTROEE, BOWE occ cccccccccesecescesveseceses 633,604 426,312 98,188 
REE, BOs o5.0600000000 00800reeesecsecrees 75,412 35,503 10,20) 
WIPOUMONS, WA. Deccccccvccccevcscsececsescscessces 4,394,069 1,348,945 1,915,686 
DOMME, BOs cccccecccenecccvccsesscesescece 2,491,576 1,606,478 16,3 
German, POOTIR ..6ccsccccccvecccccccecs 907,503 441,222 82,818 
GPETE cccccceses 2,338,450 1,288,969 468,308 
Hartford ...... - 19,054,910 10, 946,541 2,819,910 
Home, N. Y.. ieee .. 20,839,174 8,497,951 7,408,356 
NE no ereiaw nail 137,105 12,693 22,793 
Insurance Company of the State of Illinois.. 696,376 322,502 90,697 
RONG RUE, Bibs: 00000000000086640000029 72,395 64,179 
EAMMIDOTIMONS, PB. cccccccccccvccescoccsccccsece 1,505,875 459, 680 776,026 
Mechanics ...cccscccccccccccccscccescvcseeces 1 170,820 612,600 275,577 
DD OD: cacncescsenscssdecessescoseun 672,071 292,033 141,758 
Milwaukee, German .....cccsecccscesccccecs 138,360 9,065 28,2 
Milwaukee Mechanics .........sssseeessevess 2,505,276 1,435,945 501,782 
Phe We MOB cccccccccccceccececcsoccesesseeses 4,373,125 2,113,582 1,145,899 
i Se, ccexcnsgheseneseacesnstees een 7,076,853 3,881,702 1,228,442 
PROGR, We Re ccvcscvscrccccsservecscescsceses 9,541,321 5,290,103 1,666,824 
Providence Washington. ..........s.secsseses 2,521,483 1,564,168 191,384 
SO, Ds 50:0 0.5:000:00650000006000050000 342,431 30,023 56,779 
Security, Conn. 1,987,946 995,199 374,884 
Spring Garden 2,067,333 1,357,780 179,642 
St. Louis Fire.. 168,010 18,287 46,019 
Standard, [a. . . 141,086 9,8 11,208 
Teutonia, Pa. ... 716,800 239,230 261,769 
CP Cis rcctksnitekiecstenseneeénnansakee 839,342 430,627 103,576 
rrr tee 3,738,676 2,159,498 1,011,275 
Western WOSOTVG, GUS. oc cccsccccecccevecsees 411,951 86,7 125,176 





was formerly secretary of the Assurance 
Company of America. He then became 
general agent of the American of Bos- 
ton at the home office for New England 
and New York state. Mr. Pieper re- 
organized the agency corps and read- 
justed the business, reducing the Ameri- 
can’s loss ratio to 38 percent. He is a 
very competent underwriter and will put 
the company to the fore. 





Northwestern) National’s Record 

The premiums of the Northwestern Na- 
tional of Milwaukee last year were $1,- 
750,085 and the losses, including San 





Francisco, $1,165,200. 


Peculiar Suits Are Filed 


The German of Freeport had the 
Blackhawk Insurance Company incorpo- 
rated and licensed, but never put it in 
commission. A petition has been filed, 
asking the receiver to proceed against 
the stockholders of the Blackhawk to re- 
cover the amount of their subscriptions. 

Suit has also been begun, asking the re- 
ceiver to sue the stockholders of the Ger- 
man to recover the amount of dividends 
paid them, on the ground that the com- 
pany was a mutual and not a stock com- 
pany. The charter allowed the German 
to operate as a mutual, but it has always 
been on the stock basis. 
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FOR AN INSURANCE DEPARTMENT 





Bill is Introduced In Indiana to Create 
New Office and Define Its 
Powers 





The first very important bill introduced 
in Indiana relates to insurance and em- 
bodies most of the suggestions made by 
Governor Hanly in his annual message. 

It creates an insurance department, un- 
der a commissioner of insurance to be 
appointed by the governor; provides sal- 
aries large enough to make unnecessary 
the employment of outside help, and 
strictly prohibits any connection, direct 
or indirect, between any member of the 
department and any insurance company. 

Broad powers of supervision and ex- 
amination are given the commissioner. 
His weapons are suspension and revoca- 
tion of license, injunction proceedings, 
suit through the attorney-general for a 
receiver and criminal prosecution. Ex- 
aminations of domestic companies are to 
be made as often as the commissioner 
deems expedient and at least once in 
three years. He must also make exam- 
ination of any insurance company on 
sworn declaration of any stockholder, 
policyholder or judgment creditor, which, 
in the opinion of the commissioner makes 
an examination advisable. What the an- 
nual report of companies must show is 
elaborately set forth, with a view to 
making them show their business meth- 
ods and conditions. Among these re- 
turns an account must be given of all 
moneys expended in connection with any 
matters pending before any legislature or 
any officer or department of government. 
giving particulars as to date, amounts, 
names of payees, etc. 

There are other provisions relating to 
different kinds of insurance. 





The Tennessee legislature is considering 
a bill seeking to prevent companies from 
resorting to the federal courts when sued 
by citizens of that state. 


fierman of Peoria Figures 








Down at Peoria, Ill., the citizens have 
nothing but praise for the way President 
B. Cremer and Secretary Charles Cremer 
handled the San Francisco claims of the 
German Fire of Peoria. It paid out to 
claimants $450,000 in cash, which was 
more than its combined capital and sur- 
plus. The German’s Frisco losses are 
now all cleaned up. It starts on a new 
career, having been through a_ great 
crisis and emerged with sails flying. The 
German has been examined by the IIli- 
nois department and given a clean bill of 
health. Its new statement as of January 
1 shows: 

Capital, $200,000. 

Assets, $907,503. 

Reinsurance reserve, $441,222. 

Net surplus, $82,818. 

When the German was hit by the San 
Francisco disaster it went to work to 
settle its losses on a basis that would 
exhaust more than its capital and sur- 
plus, which, combined, really constitute 
the loss paying capacity of the company. 

The Cremers went into their own 
pockets to furnish most of the funds. 
They made no blare of trumpets. They 
sawed wood and saved the company. Be- 
case of the courage of the Cremers 
and their personal sacrifices the towns- 
people of Peoria give them a unanimous 
vote of confidence. When a company has 
officers of this kind it can be relied on. 
They are not welchers. Credit is due 
them for meeting and overcoming a 
powerful blow. 

The German, the only company of its 
name left in Iilinois, opens the new year 
with hope and snap. 





FEDERAL LLOYDS 
159 La Salle street, Chieago. 
Cash Assets Oct. $1, 1906, $177,050.29 


Unlimited Liability ef Underwriters. 
Surplue Lines. Tariff Rates. 





AS VIEWED FROM CHICAGO. 


CUTS OFF REINSURANCE 


Not since the San Francisco fire have 
fire insurance placer men been on the 
jump so lively as they were last week, 
when the announcement came from the 
Millers National that all outstanding re- 
insurance contracts must be canceled by 
Jan. 15. Many of the large companies 
have used the Millers National liberally 
in their reinsurance, and the sudden cut- 
ting off of this avenue of assistance com- 
pelled them to dig down in the office 
files and bring to light all outstanding 
contracts, for the purpose of substituting 
other relief. It is reported that in many 
cases the exchange could not be made, 
and there were numerous reductions in 
lines as a consequence. In some in- 
stances the companies concluded to carry 
the excess liability until expiration ot 
existing policies, but the action of the 
Millers National has still further en- 
hanced the growing prejudice against out- 
side insurance. The Millers National 
says its reinsurance department produced 
little or, no profit. 

The Millers National’s assessment last 
year was 40 percent of the annual rate. 
As of Jou. 1 its cash assets are $1,265,123. 
reinsurance reserve $218,660, guarantee 
deposits $19,078, net cash surplus $848,- 
661, premium notes $3,581,205, amount in 
force $35,862,821, cash policy premiums 
$138,337, mutual premiums $106,841, as- 
sessment $331,163, total net premiums 
$511,038, total income $568,784, losses 
$383,763, total disbursements $498, 840. 
The classification of its business is as 
follows: 

Mutual flour mills and contents. aa 635.383 








Mutual elevators and contents. 9,375,923 
Mutual general business......... 3,415,345 
Total Mutual business......... $26,426,651 
Cash flour mills and contents.. 263,850 
Cash elevators and contents... 4,423,364 
Cash all other business.......... 4,748,956 
Total cash business............ $ 9,436,170 
i Ff Rr err Terry $35,862,821 


COMMISSIONS ON FARM BUSINESS 


A violation of the commission rule, in 
connection with the writing of farm busi- 
ness, is being charged against some of 
the companies. It is reported some of 
the special agents of union companies 
have taken the position that the union has 
no jurisdiction whatever over farm busi- 
ness, and that more than 15 percent com- 
mission may be paid on such risks in 
mixed agencies doing a general business. 
Companies are being reminded that such 
is directly contrary to the rule. While 
the union takes no cognizance of insur- 
ance upon farm property, written through 
nonrecording agents, either in the matter 
of rates or commissions, the rule pro- 
vides that such nonrecording or soliciting 
agents shall transact exclusively farm 
business, but if they do a mixed or gen- 
eral business, their commissions must be 
restricted to the union rate of compen- 
sation on all risks, including farm prop- 
erty, which means 15 percent in mixed 
agencies. 

It is further provided that if any re- 
cording agent also acts as a solicitor he 
shall receive as such solicitor only such 
commissions as he would be entitled to 
receive as a recorder under the graded 
commission rule. In January last the 
companies were informed that certain 
nonunion companies in Illinois and else- 
where were making persistent efforts to 
break into union agencies, the scheme be- 
ing to arrange to appoint such agents as 
solicitors or subagents and have them 
solicit and forward applications to the 
head office, district office, or special 
agency headquarters, where policies were 
to be issued. This was called “broker- 
ing” by the parties interested, but after 
a very full consideration of the matter, 
the governing committee decided that 
any union agency having such brokerage 
arrangement with a nonunion company or 
acting as its soliciting agent was not 
entitled to graded commissions. 

It is reported to the union companies 
that certain nonunion field men are eager 
to cloud the title of union agents, there 
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Insurance Company, 


Office: No. 56 Cedar Street, 
New York. 





ONE HUNDRED-AND-SEVENTH SEMI-ANNUAL STATEMENT 
JANUARY, 1907 





SUMMARY OF ASSETS: 


Par Value Market Value 
Cash in Banks and Trust Companies............ $1,074,430.70 
SO a ag ee ee See ree 1,543,892.06 


United States Bonds ............ $1,600,000.00 
State and City Bonds............ 3,210,000.00 
Rail Road Bonds...... 3,287,000.00 
Miscellaneous Bonds............. 500,000.00 
Rail Road Stocks. ... . We en ee 5,294,000.00 
Miscellaneous Stocks 360,000.00 
Bank and Trust Co. Stocks ....... 115,000.00 
Bonds and Mortgages, being Ist lien on Real Estate. 
Premiums uncollected and in hands of Agents .... . 


1,950,000.00 
2,995,400.00 
3,216,100.00 
448,000.00 
7,536,620.00 
449,500.00 
369,500.00 
105,300.00 
1,150,431.57 
$20,839, 174.33 


sn 026428 0 6 








LIABILITIES: 
Se  oikedens sient Léb wade aad -$ 3,000,000.00 
Reserve Premium Fund.................-. 8,497,951.00 
Reserve for Losses.............-. veseeeeess (035,375.81 
Reserve for Re-Insurance, and other claims... . . . 897,492.13 
Surplus over contingencies and all liabilities includ- 
ing capital......... ied uk eres seseeeeees  7,408,355.39 





$20,839, 174.33 





Surplus as regards policy-holders, $10,408,355.39 





DIRECTORS : 
LEVI P. MORTON, HENRY F. NOYES, CORD MEYER, 
CORNELIUS N. BLISS, LUCIEN C. WARNER, LEVI C. WEIR, 


JOHN H. WASHBURN, 
ELBRIDGE G. SNOW, 
GEORGE H. HARTFORD, 


DUMONT CLARKE, 
JAMES B. VAN WOERT, 
JOHN CLAFLIN, 


JOHN H. FLAGLER, 
EMANUEL H. A. CORREA, 
SAMUEL D. STYLES. 


ELBRIDGE G. SNOW, President. 


EMANUEL H. A. CORREA, Vice-Pres. 
FREDERIC C. BUSWELL, Vice-Pres. 
CLARENCE A. LUDLUM, Ass't Secy. 


AREUNAH M. BURTIS, Secy. 
CHARLES L. TYNER, Secy. 
HENRY J. FERRIS, Ass't Secy. 


New York, January 8, 1907. 
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being considerable activity in that direc- 
tion at the present time, manifested in 
brokerage or soliciting arrangements, os- 
tensibly for farm business, but in reality 
for the purpose of gaining a foothold, 
which may gradually be worked into a 
firm position, to the immediate detriment 
of union companies and the final absorp- 
tion of their business. The union com- 
panies are keenly alive to this dangerous 
assault upon their business, and are in- 
structing their special agents to be on 
the alert and to promptly unearth any 
such arrangements, rather than close their 
eyes, as some are reported to have done 
in the past. 
++ ++ 
COMPILING THE WESTERN LAWS 

W. B. Flickinger of Erie, Pa., chair- 
man of the grievance committee of the 
National Agency Association, who comes 
to Chicago as head of the publicity 
bureau of the Western Union, is now 
compiling the laws and decisions of the 
various western states so they can be 
readily gotten at. 

Mr. Flickinger will act as the medium 
between agents and companies where 
issues arise or at disturbed points. His 
work will be largely that of a special 
nature. 

++ ++ 
GOVERNOR DENEEN’S VIEWS 


As a rule underwriters favor the 
recommendations of Governor Deneen of 
Illinois in his message. He believes a 
company should not hold stock in an- 
other fire company. He also believes 
the statute should be more explicit as to 
reinsurance reserve. It should be more 
clearly defined so that prescribed credit 
shall be given a company that reinsures 
its outstanding business. Special state 
deposits should not be listed in the 
admitted assets. Further contingent lia- 
bility than $10,000 cash premiums as the 
minimum should be required of mutuals. 


A state fire marshal law should be en- 
acted. Lloyds, individual underwriters 
and unincorporated associations should be 
properly regulated and placed under the 
jurisdiction of the insurance department. 

The governor calls attention to the 
fact that mutual companies in Illinois 
with $10,000 cash premiums paid in may 
issue stock policies with no material ob- 
ligation of members, while stock com- 
panies are obliged to have $100,000 capi- 
tal. Surprise has been expressed by 
persons familiar with this anomaly in 
the law that some of the lloyds and sur- 
plus line organizers had not taken ad- 
vantage of it. The governor recom- 
mends that further contingent liability of 
members be required. 

++ ++ 
REPORT ON THE CALUMET 

The Illinois department has made its 
report on the examination of the Calu- 
met of Chicago as of Oct. 31. Since 
then, however, an assessment of $250 a 
share has been made to keep the original 
capital and net surplus intact. Also 
since the examination almost all the 
Frisco losses have been paid. The de- 
partment covers the year from Jan. 1 to 
Nov. 1 as follows: 


COD DORE sc sccccccsssvccsees $341,253 
RROCUER PCCMRIMINS 2c cccccccccccsccce 130,769 
Reinsurance premiums ............+. 125,347 
EOE DUOMIUED cs cccccwccccveccenceos 85,136 
ES BROGNND onccccccccscacescecces 109,618 
Losses paid (other than Frisco)... 117,838 
PEISCO TOSSOD PRI. ccccccsccccccseds 228,080 
Total disbursements ...........+++6. 456,738 
Frisco losses unpaid.............++. 229,669 
TE on nk 0 6505685405000 40090900680 234,779 
Reinsurance reServe ....c...sseseee 97,895 
PONE vn 0955640 sb teseesencccies 303,432 
+ ++ 


DECISION AS TO *" DEACON ’’ LOWELL 


The Appellate Court of Illinois has af- 
firmed the decision of the lower court 
which fined “Deacon” W. A. Lowell, of 
wildcat fame, $1,000 and sentenced him 
to five years in the penitentiary for oper- 
ating bogus companies. The suave and 








oily “Deacon” was perhaps the premier 
subterranean insurance magnate of Chi- 
cago, who during his day sent to the 
bow-wows twenty-three different com- 
panies. 
aH ++ 
HOME’S FIGURES ARE OF INTEREST 


The Home of New York gained last 
year $899,950 in reinsurance reserve. Al- 
though it paid out $2,125,000 net in San 
Francisco, its net surplus declined only 
$1,312,146. It did not pay in any addi- 
tional funds. 

++ ++ 
VORE ON THE MOVE 


M. P. Vore, who is organizing the 
American National Fire of Rock Island, 
Ill., has returned from an eastern trip in 
the interest of the company. He has now 
gone to some of the western cities. Mr. 
Vore is pleased with the prospects. 

ae ++ 
SCHEDULES TURNED OVER 


All the schedules of the German Na- 
tional, reinsured in the Dubuque, were un- 
der contract to be turned over to the 
latter company Jan. 10. The completion 
of the work was delayed longer than 
was expected, but it has now been ended. 
Some agents have been nettled because 
they could not get action on the Dubuque 
for return premiums and losses since 
the reinsurance, but as the schedules were 
not made up, the Dubuque did not know 
whether the policies were in good stand- 
ing or not. 

++ ++ 
AETNA’S ANNUAL FIGURES 


The A&tna increased its reserve $786,- 
411 last year. It paid over $2,800,000 net 
in Frisco claims. Its net surplus fell 
off $2,508,849, it being now $4,466,072. 
Outside of the San Francisco catastrophe 
the company made something like $1,000,- 
000. The losses paid in 88 years amount 


is remarkable. The old company goes 
along steadily, believing in a policy of 
ermanence. In the liabilities column 
S cen.cte ie ut up as a special reserve 
for “other claims,” representing, as it 
does, no doubt, money that was borrowed 
to avoid sacrificing qn securities during 
the Frisco loss-paying period. 
++ ++ 
SOME LOOAL EVENTS 


R. G. Scheunemann, who was Cook 
county manager for the German National, 
has been appointed general agent for Cook 
county of the National Union of Pittsburg. 
He will be located in 614 New York Life 
Building. He will supervise the Chicago 
business and build up a suburban agency 


plant. 

At the Chicago local board election, BE. M. 
Teall was chosen president, L. O. Kohtz 
vice-president. H. G. Buswell treasurer. 
President Teall enters his fifteenth year 
as president. 

Montgomery & Funkhouser are to move 
their general and local agency from the 
Temple to the tenth floor of the National 
Life Building May 1. In their new quar- 
ters they will occupy the entire front part 
of the building. The Employers Liability, 
which now occupies part of the space, will 
remove to the rear of the tenth floor. 

Special Agent Morey of the Pheenix of 
Hartford in Illinois is doing temporary 
work in Cook county, as Special Agent M. 
E. Magill has gone to Pasadena, Cal., to 
visit his mother and sister and assist in 
administering the estate of his late brother, 
H. W. Magill. 





The Philadelphia board has rescinded the 
10 percent flat advance on risks outside the 
congested area. 


PROFITABLE SIDE LINE 


General Agents wanted in all Middle 
Western fields for the newly opened 
Monthly Accident and Health Department 
Special Inducements to Responsible 
Fire and Life Agencies 


Address H. A. Behrens, Asst. Secy., 
607 Marquette Bidg., Chicago 


PACIFIC MUTUAL LIFE 
INSURANCE COMPANY 


Capital Stock $1,000,000 
Claims paid promptly for 38 years 








to $108,748,827, an array of figures that 
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FIFTY-FIFTH ANNUAL STATEMENT 
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Milwaukee Mechanics’ Insurance Company 
January lst, 1907 


Reserve for Unpaid Losses.......... 


Reserve for a 
Net Surplus........... 


.. $500,000.00 


67,548.24 


. $435,945.38 
.. $01,782.42 


Total Assets ............ wee sees «+ G2,505,276.04 
SCHEDULE OF ASSETS 

cb Miticvddvacnheadeubshesaits caedudeancnes: S6nbbhenestanethevkencened esedéhdeneusveseebabunsesusedwens $ 121,000.00 
EE i onic cirtne seedbdewiaees RE TO ee Eee Fer Er Tre eT TTT TT TTT TTT Tr TT TT Tt 1,084,707.50 
Loans on Mortgages of Real Estate........ RR TO ee ee er ee Ee ee PO TT rrr Tn ee et 1,305,202.28 
es cadlk ns ida wale pbaeeneeerebde Cevededenansenechersbesadcorsstcaseteedeereosdeesensanes 35,000 00 
Cash on Hand and in Bank...... Peis een ERIN aE Ne ee Eee ae TE eA Eee Ee ee eT ree Tee 179,486.40 
a as eae SURESH SAAMI SRUN ENA ATE KOON eR SHOherRNbes titdes Ve eheuwhes 200,881.79 
ee I ED cc cenccveceshcnssannediecees bennsedecoccnbedsesceseseseuestenccaesseteunsoussae 4,702.34 
Interest Due and Accrued..... piaewe pheabensesaas saabs SiRAabanns Dye we Vans beed a pbenveenebeanesbens sa cureRees 29,693.94 

$2,760,674.26 

DEDUCT 


Fund for Claimants, California Conflagration and other Claims April 2st, 1906, as follows: 


Unsettled Claims, California 
Balance Reserved on Settled Claims 
Reserve Retained for Re-Insurance Co 


WILLIAM L. JONES, President 


Sd enererrescrcecssecccceesesesececcecceeneesesses+ssccossesees $73,396.34 
POTTTTTTT TELL T TTT TTT TTT TEL 86,355.85 $159, 
DIRECTORS 
DR. JOS. SCHNEIDER CHAS, F. PFISTER 
jo Cc. DICK ROBERT NUNNEMACHER 
CHAS. G, STERN FERDINAND MEINECKE 
CHAS. H. 
OFFICERS 


751.99 


95,646.22 $255,398.21 





CHAS. H. YUNKER, Vice-President 
OSCAR GRIEBLING, Secretary 


$2,505,276.04 


JACOB E, FRIEND 
G. W. GROSSENBACH 
WILLIAM FINGER 


G. W. GROSSENBACH, 24 Vice-President 


EMIL TEICH. Assistant Secretary 
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OHIO AND WEST VIRGINIA. 


OHIO CONFERENCE TO BE HELD 








Delegates From All the Counties Asked 
to Be Present at Columbus 
on January 29 





The executive committee of the Ohio 
Agency Association has called a confer- 
ence of agents from all the counties, to 
be held in. Columbus, at the Hotel Hart- 
man, Jan. 29. Counties having organiza- 
tions and those unorganized are requested 
to send delegates. In an informal way, 
the agency problems and issues in Ohio 
will be discussed. This is an important 
meeting and it is hoped the Ohio agents 
will be alive to their opportunity. 





Will Inspect Hamilton 
The next inspection meeting of the 
Ohio Fire Prevention Association will be 
held at Hamilton on Tuesday, Jan. 29. 
Field men are requested to be present and 
take part in this work. Time for begin- 
ning is set for 9 o'clock. 





EXHIBITS OF OHIO COMPANIES 





Extracts from the Annual Statements 
as Shown in the Report as 
of Jan. 1. 





The following are the annual reports 
of Ohio companies: 


Western Mutual—Cash assets $36,785, 
contingent $614,725, amount at risk $4,567,- 
568, premiums $46,504, losses $21,502, other 
disbursements $15,868. 

Ohio Millers—Cash assets $448,671, note 
assets $1,411,135, reserve $96,347, dividends 
$157,097, at risk $11,270,387, losses $127,153. 

The Richland County Mutual had $84,546 
income last year, $44,606 losses and $70,355 
total disbursements. 

Ohio Mutual—Cash assets $88,151, notes 
$835,110, premiums $60,066, losses and ex- 
penses $51,302, risks in force $6,262,538. 

Columbia,. Dayton—Assets $600,448, re- 
serve $115,273, net surplus $331,934, prem- 
ijums $109,036, losses $26,348. 

Western Reserve.—The company ex- 
tended its operations to adjacent states 
during the year. Its assets are now $411,- 
951, increase $30,280. Its reserve more 
than doubled, going from $35,472 to $86,- 
776. Owing to this increase, net surplus 
was reduced $16,155, it now being $125,176. 

National of Cincinnati shows a 26 per- 
cent loss ratio and 23 percent underwriting 
profit. The increase in business was 11 
percent. 

Cooper of Dayton—Assets $490,949, rein- 
surance reserve $143,521, net surplus $244,- 
089, Ohio premiums $94,684, Ohio losses 
$24,496. 





OLD COMPANY TO BRANCH OUT 





McCormick and Wetzel Get Control of 
the Montgomery County Mutual 
of Dayton 





At the annual meeting of the mem- 
bers of the Montgomery County Mu- 
tual Fire of Dayton, O., the following 
were elected directors: Charles Stod- 
dard, Judge J. W. Kreitzer, William B. 
Iddings, Daniel W. Iddings, B. C. Cole- 
man, John G. Wetzel and A. F. Mc- 
Cormick. 

The officers elected were as follows: 

President—A. F. McCormick. 

Vice-President—J. W. Kreitzer. 

Secretary—William B. Iddings. 

Assistant Secretary and Treasurer—Dan- 
lel W. Iddings. 

Mr. Stoddard is of the Stoddard 
Manufacturing Company. J. W. Kreit- 
zer is an ex-judge and is president of 
a bank. D. W. Iddings is an attorney 
and is law librarian. William B. Id- 
dings is an attorney and has been sec- 
retary of the company for a number 
of years. Mr. McCormick is secretary 
of the Ohio Underwriters Mutual and 
the Springfield Underwriters Mutual. 
Mr. Wetzel is vice-president of the 
latter. Mr. Coleman is a local agent 
at Dayton and secretary of the Dayton 
Mutual. 

A contract of general agency was 
entered into with Messrs. Wetzel and 
McCormick, who, under the style of 
McCormick & Wetzel, will take charge 
of the underwriting of the company, 
operating from Springfield, O. 

The Montgomery County Mutual has 





been in continuous operation since 1844, 
but has confined itself to preferred busi- 
ness within the county. From this time 
on it will do a general underwriting busi- 
ness, operating under a new plan. 

Under the new control, the company 
will be a factor. Mr. McCormick has 
come into prominence in Ohio insur- 
ance circles, is a leader in cooperative 
work, and, with his trio of companies, 
his range will gradually widen. 





FROM THE WEST VIRGINIA FIELD 





Legislature Likely to Pass Anticompact 
Law—West Virginia Fire Elects 
Its Officers 





The West Viriginia legislature met Jan. 
9 and from present indications it will have 
to deal with various bills relating to in- 
surance. There seems to be a determined 
effort on the part of the state board of 
trade to pass an anticompact law. The 
more conservative members of the legis- 
lature seem to favor this measure and 
it is not at all unlikely that such a law 
will be enacted. Special legislation will 
be advocated relating to the better super- 
vision of mutual fire companies. 

The West Virginia Fire, recently or- 
ganized by West Viriginia capitalists, 
with head office in Charleston, held a 
meeting of the stockholders and elected 
the following as the permanent executive 
officers for the first year: 

President—Frank W. Abney. 

First Vice-President—Harrison B. Smith. 

Secretary and Treasurer—J. W. Scherr. 

Eleven of the twenty-one directors were 
elected, and the remaining ten vacanies 
will be filled when all of the stock has 
been subscribed. The company will enter 
all of the states as rapidly as possible, 
and expects to be ready for business 
within the next sixty days. 

S. M. Smith, organizer and for some 
years the manager of the S. M. Smith 
agency, Bluefield, W. Va., who recently 
engaged in business in Philadelphia, has 
disposed of his Philadelphia business and 


again accepted the management of the 
Smith insurance agency. 

The Teutonia of Dayton has entered the 
agency of J. Hornor Davis at Clarksburg, 
W. Va. 

Clarksburg, W. Va., agents are in 
a flurry over the charges and counter 
charges of some of them against others as 
to rebating. While originally it was con- 
fined to the agents themselves and their 
board, it has now been carried outside and 
is the talk of the insurance circles, anJ 
will be brought to the attention of the 
offending companies. 

The long-looked-for promulgation of new 
rates for West Virginia, under the new 
system, has again been postponed. 

The Home of Wheeling shows assets 
$64,629, reinsurance reserve $6,675, net sur- 
plus $291, capital paid in $56,375, capital 
subject to call $167,487. 





Kidd Elected President 
At the annual meeting of the Mont- 
gomery County Underwriters Association. 


held in Dayton Jan. 8, the following of- 
ficers were elected: 


President—Chas. D. Kidd of Dayton. 
‘ First Vice-President—E. H. Coe of Day- 
on. 

Second Vice-President—L. H. Zehring of 
Miamisburg. 

Executive Committee—Oswald Cammann, 
M. F.. Hoover, Theodore Meuche and B. B. 
Schieble. 


The Dayton Fire Department has just 
received and tested 5,000 feet of new hose 
which is to be distributed among several 
houses and a new engine that has been 
placed in the house recently erected in the 
southeastern section of the city. 





New Agency at Coshocton 


McConnell & Karr is a new agency 
at Coshocton, Ohio. Mr. McConnell has 
been in the life and real estate work 
for a number of years, a part of the 
time being associated with the late Rob- 
ert Boyd as a partner. Mr. Karr has 
had several years’ experience in fire 
insurance, most of the time being con- 
nected with the Boyd agency. For the 
present they will make life insurance 
and real estate a specialty, but later 
will add to their office a number of 
union fire companies. 





Ohio Agency Appointments 


Alliance, Pa.—C. O. Cole, Lancaster. 
= Franklin—J. H. Goodwin, Grover 











PHENIX 
Insurance Company 


BROOKLYN, N. Y. 








Fifty-Fourth Annual Statement 


ASSETS 


Cash in Banks and Office........ Le wamatal $ 990,210.62 
Real Estate (market value)... 568,000.00 
U.S. Bonds (market value)..:... 163,200.00 
Bonds and Mortgages.................... 48,000.00 
Loans Secured by Collateral. ..... eT 63,000.00 
N.Y. City Consolidated Stock (market value) 400,000.00 
Bank, Railroad and Other Stocks and 

Bonds (market value)............... 6,267,404.00 
Interest and Rents Due and Accrued...... 10,065.79 
Reinsurance on Paid Losses.............. 63,083.89 
Premiums in Course of Collection (net).... 968,357.10 


$9,541,321.40 





LIABILITIES 


Reserve Fund for Unearned Premiums. .. .$5,290,103.10 
Reserve Fund for Unpaid Losses, Commis- 

sions and All Other Claims.......... 1,084,394.43 
Cash Capital........ braid arian aries ahs 0 <0 care, 
WET SURPLUS......... veeeeceeeeees+ -fy666,823.87 


$9,541,321.40 








Surplus to Policy Holders 
$3,166,823.87 





ALL SAN FRANCISCO LOSSES PAID 





CEO. P. SHELDON, President 
CEO. INCRAHAM, Vice-President 
CHAS. F. KOSTER, Secretary 


J. H. LENEHAN, Ceneral Agent 
Cc. R. STREET, Ass’t General Agent 


CHICACO, ILLINOIS 
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British American, N. Y.—F. R. Blakeslee, 
East Cleveland. 

Cosmopolitan, N. Y.—J. S. Horn & Co., 
Bryan. 

Dixie—F. H. Du Bois, Franklin. 

Firemens—Joseph Link & Son, Spring- 
field. 

Fire Ass’n—J. M. Patton Berea; S. A. 
Finley, McConnelsville. 

Germania—P. B. Thompson, Crooksville. 

State of Pa.—Stream & Rimer, Mt. Ver- 
non; LeRoy Parsons, Mansfield; D. K. 
Paige & Co., Akron. 

Jefferson—G. W. Ault, Toronto. 

New Jersey—F. R. Blakeslee, Cleveland. 

Prov. Wash.—S. E. Walton, Toledo. 


OHIO NOTES 


Cc. E. Williams has opened an agency at 
Piqua, Ohio, with the Pelican and the Sun 
of London. 


The monthly meeting of the Ohio League 
at Columbus did not develop anything new, 
only routine business being transacted. 

T. H. Kelsey of Toledo, for several years 
past the manager of the insurance depart- 
ment of the I. H. Detwiler Company of 
Toledo, has resigned his position with the 
company to go into business for himself, 
having opened an office in the Spitzer. 

The Philip Carey Asbestos loss to the 
companies at Lockland, Ohio, will amount 
to about $65,000. It is learned that the 
condition of the plant is to be greatly im- 
proved. The paint works are to _ be 
equipped with sprinklers and the roofing 
works hazard has been removed. 


DIXIE FIRE IN THE NORTH 

The Dixie Fire secured several of the 
most-sought-for German of Freeport 
plums in Ohio. The Braun-Torgler 
agency at Toledo, which represented both 
the German and the German National, 
and the Meuche & Hickman business of 
the German at Dayton, have all gone to 
the Dixie. At Cleveland the Davis-Hinig 
Company, which represented the German, 
secure the sole agency of the Dixie. 

The Dixie also made good on German 
business at both St. Paul and Minne- 
apolis, and is now represented by J. Q. 
Hass at St. Paul and by F. H. Wagner 
at Minneapolis. 

Bierce & Sage of Detroit, general agents 
of the Dixie for four states, report busi- 
ness as especially good, $22,000 in pre- 
miums having been written in their field 
in the month of December. 


MISCELLANEOUS NOTES 


The Seaboard F. & M. of Texas is enter- 
ing Washington state. 

Iowa and Illinois agents of the Queen 
City Fire are now reporting to Lebo An- 
derson & Young of Chicago, western man- 
agers. 


Representative Olcott of New York has 
introduced a bill in Congress to tax foreign 
insurance companies 5 percent on their 
gross premium receipts. 


Billington, Hutchinson & Co. of Phila- 
delphia, who control the Jefferson Fire, 
have organized the Jefferson Underwriters, 
whose policies will be guaranteed by the 
fire company. 


The members of the union are voting on 
the application of J. H. and A. R. Stod- 
dart to succeed the late Alexander Stod- 
dart as of the union for the New York 
Underwriters. 


Edward Cluff of New York is contem- 
Plating reorganizing the New York Com- 
mercial Underwriters under its present 
franchise. It is kept alive now merely to 
protect its franchise. 


A bill will be introduced in the Arkansas 
legislature repealing that portion of the 
antitrust law that affects insurance. This 
subject will be the means of dividing forces 
in the legislative body more than any other. 


Senator Majors has introduced a bill in 
Missouri declaring it to be a felony for 
officers, stockholders, agents or other em- 
Ployes of insurance companies to use or 
employ the money or securities of such 
companies for private profit or gain. 


Secretary Claude Snyder of the Kentucky 
board announces that rates will be raised 
in about forty Kentucky towns, where 
license fees have been imposed or in- 
creased sufficiently to cover the amount of 
the tax. The state already requires a 
license fee amounting to 2 percent of Ken- 
tucky premiums. 


Senator Bulkeley has introduced a bill 
in the senate to establish a bureau of in- 
surance in the Department of Commerce 
and Labor and to regulate stock companies 
undertaking insurance in the District of 
Columbia. The measure was prepared and 
introduced at the request of the executive 
committee of the Board of Casualty and 
Surety Underwriters. 


Washington advices say that a prominent 
member of the House of Representatives 
from California will shortly deliver a speech 
before that body on the action of the insur- 
ance companies in the settlement of their 
losses, and will give therewith a list of 
the various companies according to his 
view of their present reputation on the 
coast. This list is then to be circulated 
in the Congressional Record. 














IN ILLINOIS AND WISCONSIN 


NONUNION ORGANIZATION NO GO 











A Few Field Men Meet at Milwaukee, 
Talk a Few Minutes and Postpone 
Action Indefinitely 





The meeting of Wisconsin special 
agents of nonunion companies called by 
William Wright, special agent of the Na- 
tion American, was held at the Pfister 
Hotel in Milwaukee on Tuesday. There 
were between fifteen and twenty present. 
and after a short deliberation it was de- 
cided to indefinitely postpone the whole 
project, because of the lack of interest 
shown by the great majority of those in- 
vited and the opposition of others. 

Opinions expressed by representatives 
of several nonunion companies lead to 
the conclusion that there is a feeling that 
while an organization might be a good 
thing in some 1espects, that there would 
be a good many companies that would not 
join and a number of others that could 
not be depended upon if they did join. 
Each believes in correct rates and prac- 
tices, but wants to be untrammeled by 
affiliation with any organization when it 
comes to protecting its business. 

An attempt was made about two years 
ago to get the nonunion companies into 
an organization, but it was dropped for 
lack of interest, so it looks as if the 
meeting of Tuesday would close the sub- 
ject for some time. 





Rate-cutting at Fairfield 


Rate-cutting galore is reported at Fair- 
field, Ill., and the agents of union com- 
panies are pronounced the ones guilty of 
shading the rates, as well as rebating. 
Companies are being asked to check up 
their business and insist upon advance if 
any infractions are discovered. 





Stuck to Be State Agent 


George W. Stuck, special agent of the 
American and Security in Illinois, will 
become state agent of the American when 
J. A. Daggett opens the western depart- 
ment of the Security, with himself as 
general agent. W. J. Nolan, who is in 
the western department at Rockford, will 
be Mr. Stuck’s assistant in northern IIli- 
nois and L. M. Ratom of Salem has been 
appointed to assist in southern Illinois. 
Mr. Stuck is president of the Illinois 
Field Club and ranks high in field circles. 





Milwaukee German’s Figures 


The Milwaukee German, one of the 
newer companies, which has confined its 
attention to Wisconsin, will enter IIli- 
nois. It has assets $138,360, reserve $o,- 
065, net surplus $28,206. It increased as- 
sets $74,047 and surplus $17,051. Its 
premiums were $13,837, and losses $1,258. 





Had No Reinsurance 


Secretary Tripp of the Illinois Mutual 
Fire Underwriters of Belvidere, Ill., de- 
clares the company had no reinsurance in 
the German National, as reported in the 
last issue. He says the company carries 
very nearly net lines and the little re- 
insurance it places is with a solid com- 
pany. 





Milwaukee Fire’s Figures 

The Milwaukee Fire last year wrote 
net premiums $307,697. Including the 
San Francisco losses, the total loss in- 
curred was $330,779. After the San Fran- 
cisco disaster the stockholders voluntarily 
contributed $150,000, which really made 
the gross income $457,694. The company 
shows now assets $672,071 and net sur- 


plus $141,758, which is a most creditable 
sowing. 





Shows a Good Profit 
The Illinois Bankers is out with its first 
annual statement, which is of particular 
interest to Illinois people. Its assets are 
$137,105, reinsurance reserve $12,693, net 
surplus $22,793, total premiums $25,493, 
losses $2,030, profit on underwriting $8,- 


ESTABLISHED 1837 


WESTCHESTER 


Fire Insurance Company 


100 William Street, ~ NEW YORK 
70th Annual Statement to Stockholders 
j January 1, 1907 


Capital Stock, paid in, - . . ° 
Total Assets, - - - - - 


LIABILITIES 
$2,159,498.20 





$ 300,000.00 
3,738,676.45 


Unearned Premiums, - - 

Unpaid Losses, -~ - 237,902.92 

All Other Claims, - - - 30,000.00 

Total Liabilities, - - - - - = $2,427,401.12 

Capital Stock, -  - - een ie 300,000.00 

Net Surplus, beyond Capital Stock and all Liabilities, 1,011,275.33 
This Company has been in continuous and successful 


operation for more than Three Score Years and operates 
under provisions of Safety Fund Law of New York 


GEORGE R. CRAWFORD, President 
JOHN Q. UNDERHILL, Vice-Prest. and Treas. M. O. BROWN, Secretary 
JOHN H. KELLY, Asst. Secretary 








WESTERN DEPARTMENT 


1101 Royal Insurance Building, - CHICAGO, ILL. 
LOTZ & SCHWARZ, Managers 


COOPER 


Fire Insurance Company 
OF DAYTON, 0. 





Ohio's Leading Agency Company 


Cincinnati 
Underwriters 


Composed of 


Eureka Fire and Marine Insurance Co. 
Organized 1864 


Security Fire Insurance Company 
Organized 1881 


Combined Statement 
Capital $250,000 Assets $700,727 Serplus $462,115 


y. A-Rormisn Pres. = Cincinnati, Ohio 








DAVID B. CORWIN CHAS. VAN AUSDAL 
President Vice-President 


CHAS. W. SCHENK, Secretary Apax Brnvs, Sec’y. 








ORGANIZED 1853 STRICTLY FIREPROOF 


NA TIONAL )3&2,;BREVOORT 


INSURAN.E COMPANY Cateage, Einets 
MOST MODERN EQUIPMENT 
Of Cincinnati, Ohio UNEXCELLED RESTAURANT 








On Madison Street, near La Salle 














G.W. POHLMAN - - President} One minute from the Insurance District 
E.W. BURNET - - Secretary 
G. W. POHLMAN, Jr. State Agent| The Patronage of Insurance Men Is 
Solicited. 
CEs te ee GET A BINDER 
GERMAN FIRE aed , 
Insurance Company. The Western Underwriter 
of WHEELING, W. Va. PRICES 
Cash Capital, . . . $200,000.00| Seat b7 express collect, = ous > _ Sys 


Net Surplus, . . . 


WM. F. STIFEL, President 
ANTON REYMANN, Vice-Pres't 
¥. RIESTER, Secretary 
WM. GOERING, Ass’t Secretary 
& W. RICE- a of Agencies 
W. B. BICE, Special 


208,989.90 


Name of purchaser embossed on front cover 
in gold, 20 cents extra. 





Send orders with money order or New York 
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876, profit on investments $1,606. Man- 
ager J. O. Beck has gotten a fine start 
and the company is growing every day. 

Charles J. Jahnke, assistant examiner 
in the western department of the Hart- 
ford, has gone to the home office of the 
Iinois, a as assistant to Manager 
3 


SOLICITOR QUESTION UP AGAIN 


Rule of Milwaukee Board, Sald to Re- 
sult In Rebating, Causes Dissatis- 
faction Among Agents 





About a year ago there were a great 
many people in Milwaukee placing in- 
surance and receiving commissions, from 
both local companies and agents, who 
were not affiliated with the local board. 
The number of these unauthorized so- 
licitors was variously estimated at from 
100 to 300. A committee of the Mil- 
waukee board studied and worked over 
the problem for months and finally ar- 
rived at what was thought to be a solu- 
tion. 

The plan adopted was to create a 
“special” solicitor class that those who 
did only a small business could afford to 
join, as the initiation or membership fee 
was only twenty-five dollars and the an- 
nual dues 2 percent of the premiums 
written. Then to get everyone into the 
fold the initiation fee was reduced to 
ten dollars for a short time. About 125 
special solicitors have been elected and 
several new ones are elected at every 
meeting of the board. 

Some members think the system is de- 
generating into a regular rebating propo- 
sition. Several instances are cited where 
wealthy men, owning or controlling con- 
siderable property, but who will never 
make insurance even a small part of their 
business, have been elected “special” soli- 


citors for some agent anxious for 
premium income, profitable or unpro- 
fitable. 


There are many restrictions as to occu- 
pation of members of this special class. 
but if a man is wealthy enough so he 
don’t have any particular business except 
to look after his property he can be elected 
and secure a rebate of from 12 to 28 
percent on his insurance premiums. 

The rate on the new Enterprise building 
has furnished a subject for some lively 
discussions, the main question being 
whether it is entitled to three rates for 
five years as written by the agents who 
secured the line. The building is fireproof, 
of steel and cement construction, but it 
already contains two printing offices and is 
built for light manufacturing purposes and 
will eventually contain many plants of that 
character. Several agents feel that other 
rates have been manipulated to their in- 
jury and considerable dissatisfaction pre- 
vails that may not amount to much or may 
be the beginning of a grand stir-up. One 
agent resigned from the board some time 
ago, but his calmer associates persuaded 
him to withdraw his resignation at that 
time. It is rumored, however, that he still 
has it in hand ready for instant use. 

Milwaukee has changed its fire alarm 
system to conform to the recommendations 
of the National board. 


State Makes Increases 


The Insurance Company of the State 
of Illinois enlarged its scope last year, 
showing an increase in reserve of $54,- 
sor. In spite of this, its net surplus went 
up $73,373. It increased its capital $s0,- 
pee last year. Its assets are now $606,- 
376. 





Makes a Good Showing 
The home office of the Milwaukee Me- 
chanics has gotten out its annual figures. 
showing net surplus of $1,001,782. Its 
assets are $2,505,276. The showing is 
very gratifying to all its agents. 





Disquieted About Sprinklers 

Companies are in receipt of disquieting 
information in connection with the 
sprinkler equipment in the paper mill of 
the Combined Locks Paper Company at 
Combined Locks, Wis. It seems that the 
equipment is a wet system, the manager 
¢ the company refusing to install dry 
valves. It now appears that they fear 
the water will freeze in the pipes, hence 
the supply has been shut off, with the 





understanding that, should a fire occur, 
the employes will at once turn on the 
water supply. This does not strike the 
companies interested favorably, and some 
further action on the matter is in pros- 
pect. 





Millers Mutual’s Figures 
The Millers Mutual of Alton, IIl., 
shows cash assets $300,141, reinsurance 
reserve $81,977, net surplus $214,086, 
risks in force $10,158,139, income $161,- 
784, losses $112,797. The assessment for 
the year was 45 percent of the basis rate. 


Pinon Agency Appointments 
na—Ambrose McGuigan and Charles 

Friedrich, Milwaukee. 

Camden—J. M. Schumeskosky, Berlin; 
F. E. Steele, Ripon. 

Citizens—H. S. Hume, Lake Nebagamon. 

County—F. W. fe agg Merrill. 

Milw. German—J. H. Cole, Manitowoc. 

Milw. Mech.—M. Pi “Murat, Amherst 

New Hampshire—Lester Tilton, Neills- 
ville; Paul Browne, Rhinelander. 

m W. Nat’ 1—Krueger & Lurvey, Dous- 


"Nerwich Union—H. R. Barnard, Green 
Bay. 





Illinois Agency Appointments 


4tna—J. A. Halderman and J. K. Ham- 
flton, Chicago 

Amer. Cent —J. A. Merryman, Tallula. 
American—J. Toohey, Strawn; South- 
& Trainer, ea. S. Ludlow, Pax- 
3 de Sanders, Dix; J. A. Reminger, 
DuBois; H. V. Dougherty, Ashmore; Miss 
Lydia M. Hamilton, LaFayette; Z. M. 
Montroy, Chester; ‘As. tter, Chebanse; 

F. Scott, Wyoming; ae. ee Little, Alex- 


ander; F. Nauce, Avon; Arthur Myers, 
Baileyville; Henry Klinekoote, Becke- 
meyer; Cc. Funk, Bluffs; John B. 
Downey, Easton; Geo. W. Schutz, Eming- 


ton; R. U. Heinberger, Fayettevilie; Cc. H. 
Hill, Fillmore; J. F. Orr, Fish Hook; Henry 
Klepper,  Frankfoot Station; F. 
Bellomy, Frederick; E. C. 
F. Lee, Herrick; James Cowton, 
Humboldt; W. §E. Burke, Iola; J. 
Evans, Irene; we. Be Whitacre, Jef- 
fersonville; Wentworth Holmes, Jay; 
William Sutton, Kempton; F. N. Rood, 
La Rose; A. R. Frey, Liberty; B. F. Bos- 
;_ W. T. Hallenback, Manhat- 
tan; A are, Middle Grove; S. S. 
Kingery, Montrose; W. H. Miller, Mt. Mor- 
J. Ryan, Newark; W. H. Estes, 
Webber & ‘eo Padua; lb 
Heavner, Pearl; D. P. Marshall, Perry; 
G. W. Parker, "Poplar | B.. H. M. Sulz- 
berger, Ransom; H. C. Chaffin, Rinard; 
Jas. B. Crosby, Rockton; James A. Reeves, 
Russell; Levi Williams, Scales Mound: 
Starin & Co., Shirland; = 3 Kunkler, 
Sigel; J. W. "Gilbert, Union; ¢- L. Olm- 
sted, Vandercook; Geo. W. Perry, Ver- 
J. Rice, Waggoner; John D. 
aveaee, Walnut Hill; H. E. Marinau, Wau- 
con 
British America—Michael Conlon, Chi- 
Goreville; 


cago. 

itiocne—Jne. B. Hudgens, 
James Tomlinson, Browns. 

Com’l Union, Eng.—Kelly 
Peters & Walker, Earl O. 
bert H. Rose, Chicago; P. J. Prieger & 
Co., West Pullman; H. J. Grote, Avon- 
dale; A. A. McKee & Son, Tuscola; Kent 
& Linaley, Paxton; Paul Bessmer and 
James F. Cassidy, Chicago. 

+ |. =>, © Hansen and Merrick 
B. Dean, Chicago; S. and E. R. Allen, 


Harrison Gays: “ 


gennes; R. 


Brothers, 
Hunt and Al- 


Gardner; M. B. MicHfency, Rochelle; C. H. 
Carnahan, MHindsboro; imon Naugle, 
Raleigh; H. P. Loomis, C. W. Rines and 
F. W. Emery, Galva; Asa W. Skinner, 
Hudson; M. O. Atterbury, Oakford; J. M. 
McCave, Fairmount; G. A. Wilson, Jr., 
La Salle; Geo. Bieser, Fayettesville; wm: 
Wylde, Greenup; . .N. Kennedy, Jack- 
sonville; A. Daggett, Macon; G. J. Scheve, 


on Bg 





ILLINOIS NOTES 

At Arcola, Ill., C. I. Kagey has sold his 
agency to T. F. Monahan. 

H. L. Kennedy has purchased the agency 
of F. D. Holmes at Raymond, 

The Hartford has placed an agency with 
J. H. Bastert & Co. of Quincy. 

Aubrey Warren takes a partner at Lake 
Forest, the firm being Griffith & Warren. 

Cc. H. Risser and A. F. Osborn form a 
partnership and open an agency at Kanka- 
kee. 


The Hartford goes to S. P. Lemons at 


Augusta, M. H. Eakle at Foreston, and 
J. R. Moffat at Clayton. 
Holland & Becker of Pekin, Ill, have 


dissolved partnership. C. F. Holland re- 
tains the old office and Herman Becker 
opens an office in the Herget building. 
Illinois fire department chiefs in conven- 
tion at East St. Louis decided to petition 
the legislature to tax non-Illinois com- 
panies 2 percent on their Illinois premiums 
and apply one-half of the income from 
this tax to the firemen’s pension fund. 





leagreement. omens the agents at 
PR. lis, Wis., been amicably 
adjusted and all have’ a joined the local 
agents’ association and peace reigns once 
more, 


The Williamsburgh City Fire Insurance Co. 


OF BROOKLYN, N. Y. 


FIFTY-FOURTH ANNUAL STATEMENT 
JANUARY 1, 1907 


ASSETS 
SEES ETE EEE abana parca $ 108,929.76 
Bonds and AGED. cccccccccccces PITTTTTTTTI TTT ire 100. 
Stocks and Bonds..... Misitec haus ina bitten aba Sadia eee wie 
NS, rere SPE ee et ree 44,250.00 

| eae ia aace inet adueesdawaawens pundkconwiess 234,631.66 
CE civicdcrtasenncecrasavsdvsrsnnessa soon cocccs, Siagnaeead 
LS EEE PIO OPE TORTI TTL TTT weaken J ’ 
Interest Accrued and Other Items............--.+-0005 oe 773 67 

$2,342,873.94 
LIABILITIES 
Due for Unpaid Losses . sceeecccecessoves $ 475.53 
Reserved for Re-Insurance Rr re rere 1,089,273.49 
All Other Claims ....... Seuacmaawaeswennae 14,031.33 
Total Liabilities ..... nai edhaeiio eT $1,328,778.31 
Capital Stock............000- $250,000.00 
Net Surplus ........... 764,093.63 
Surplus as to Policy Holders Racca ee ewes ___$5,014,093.63 
ME cine wae euceraasae neeweal $2,342,871.94 
Book Vie of ‘Stock, 405 
Offices: Ne. 150 Broadway, NEW YORK 


MARSHALL S. DRIGGS, Prest. FREDERICK H. WAY, Secy. F. H. DOUGLASS, Genl. Agent 
Policies under provisions of the Safety Fund Law of the State of New York 


(829 (907 





Charter Perpetual. 


FRANKLIN 
FIRE INSURANCE COMPANY 


OF 
Philadelphia. 


Capital * . sf es . é $ 400,000.00 


|,606,478.32 
169,701.43 
315,396.05 


$2,49 1,575.80 


Insurance Reserve - - . , . 
Unpaid Losses, etc.  - - . . 
Net Surplus - - - . . F 


Total Assets, January 1, 1907 - - . 





OFFICERS: 


JAS. W. McALLISTER, President. 
GEORGE F. REGER, Vice-President. 


EZRA T. CRESSON, SAMUEL K. REGER, 
Secretary. Asst. Secretary. 


AGENCY DEPARTMENT: 
CHAS. S. HOLLINSHEAD, Manager. 





JOHN M. DREDGER, Secretary. 
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Recent Fire Shows Excessively Good 
Loss Ratios Are Freaks, Not 
to Be Depended Upon 


Detroit, Mich, Jan. 16.—(Special 
Correspondence.)—I was in the office 
of a leading agent the other day, talk- 
ing about companies’ profits. He said 
one of his companies got off with a 
7% percent loss ratic. That’s good. 1 
replied that three of my companies got 
off without any loss. That’s better, yet 
it doesn’t mean anything, only one of 
those freak occurrences. Next year they 
may have 100 percent loss. In the 
Michigan Stove Company fire, the com- 
pany mentioned by this agent had a 
policy for $7,500, with a possible loss 
of 60 percent. 





E. Van Tuyl of Bay City, late president 
of the Michigan association, thought he 
would make a better steamboat captain 
than insurance agent, so he built a gaso- 
line yacht and appointed himself captain, 
engineer and full crew. One day he 
thought the engine did not work well, so 
he took it apart. Having left his glasses 
in the binnacle, he struck a match, 
wanting more light. He got it and now 
he doesn’t wonder why the rate on 
gasoline yachts is 3% percent. 


Special Agent Spice of the Germania 
has left the Guthard agency and is now 
in an office of his own in the Chamber 
of Commerce building. 


Otp Detroiter. 





May Withdraw Rates 

It is rumored that the Sellers bureau 
at Indianapolis has been requested to 
withdraw all rates made since Dec. 1. 
The Dean schedule is giving results so 
different from the old rates in some cases 
that a howl is being raised. The raters 
will continue to work, but it is possible 
that the rates, as made by the schedule, 
may be temporarily somewhat modified to 
meet present conditions, with a view to 
full compliance with the schedule later on. 





Factory Association Gets Line 

The Acme White Lead & Color Works 
at Detroit, equipped with Grinnell and 
Neracher sprinklers, goes to the Western 
Factory Insurance Association. The line 
is $750,000, or about $20,000 to each com- 
pany, which, under 50 percent estimate 
of loss, will leave a net probable liability, 
subject to one fire, of not exceeding $10,- 
000 each. 





Kalamazoo Agency Unionizes 

Hinckley & Cornell, the big mixed 
agency at Kalamazoo, Mich., have given 
six months’ notice that they will union- 
ize. One of their leading companies was 
the German of Freeport. It is under- 
stood that a number of smaller agencies 
in Michigan have also decided to union- 
ize since the reinsurance of the German. 





Royal’s Michigan Business 


The Royal takes over about forty of 
the German of Freeport agencies in 
Michigan. This gives the Royal double 
agencies in many of the cities of the 
state. It is not believed that these double- 
headers will be continued permanently, 
but it is expected that where there are 
two agencies the one showing the best 
results will later be given the sole agency. 
General Agent Cornell and Special Agent 
Bleazby are now with the Royal in Mich- 
igan and maintain their old offices in the 
Majestic building at Detroit. The Ger- 
man plant was one of the finest in the 
State, the annual premiums having been 
In excess of $100» o. 


Ligonier Agents Make Trouble 
Ligonier (Ind.) agents are stirring the 
pot of trouble in connection with the 


recent repeal of the 20 percent flat ad- 
vance. When notice was given compa- 





nies of the repeal of this rule, particular 
attention was called to the fact that it 
will not be permissible for companies 
to allow their agents to cancel their poli- 
cies wrjtten with the advance for the 
purpose of rewriting same, or allowing 
a rebate on policies where the advance 
has been secured. It is now reported that 
the agents at Ligonier have decided to 
return the 20 percent advance to the as- 
sured wherever same was collected, and 
they threaten to cancel pro rata the poli- 
cies of companies that will not allow 
same, and rewrite the business in other 
companies. A prominent member of the 
local board is said to be the instigator 
of this measure, and the companies are 
issuing emphatic instructions in the pref- 
ises. 





Michigan F. & M.’s Figures 

The Michigan F. & M. had an excep- 
tionally good year in 1906 outside of its 
San Francisco losses. Not counting the 
conflagration losses the loss ratio was 
but 42 percent, while there was an in- 
crease in premiums on agency business 
of $60,000, though this was offset some- 
what by the discontinuance of some re- 
insurance arrangements, which were not 
deemed desirable. Had the Frisco fire 
rot occurred, the increase in surplus 
would have been $84.000, after paying 
dividends of $24,000. The surplus at the 
beginning of 1906 was $282,000 and the 
Frisco losses were $376,000. There was 
a $200,000 assessment on capital stock 
and the company therefore shows on Jan. 
1 a net surplus of $100,042. The assets 
are $1.035,721. Few companies weathered 
the San Francisco disaster more stc- 
cessfully than the Michigan. 





Farmers Mutuals Want to Spread 

At a meeting in Indianapolis of the 
Farmers Mutual Insurance Companies 
Union, thirty companies represented, a 
committee was appointed to see that two 
bills were introduced in the Indiana leg- 
islature, now in session, one authorizing 
the farmers mutual fire and lightning as- 
sociations to operate anywhere in the 
state instead of one county, and the other 
to provide for organizing similar com- 
panies with a similar field to cover 
cyclone insurance. 





MICHIGAN NOTES 


Deputy Hadley of the insurance depart- 
ment spent last week in Detroit examining 
the Detroit companies. 


Frank O. Gaukler of Detroit has resigned 
as special agent of the Royal, after a 
service in the field of fifteen months. 


James T. and Frank D. Eaman have 
purchased the agencv of Peter B. De 
Lisle at Del Ray, Mich., and will con- 
duct it as the Del Ray Insurance Agency. 

The H. C. Davis agency at Marauette, 
Mich., which has been in business during 
the past three years under the manage- 
ment of R. E. Mahaffay and known as the 
Marquette National Bank Agency. has been 
succeeded by Davis & Mahaffay, Mr. 
Mahaffay entering the firm Jan. 1. The 
agency will be operated under the same 
title as before, and will continue under the 
management of Mr. Mahaffay, who will 
devote his entire time to the fire business. 





INDIANA NOTES 


J. S. Pattie has sold his agency at Rock- 
port, Ind., to Jennings & Mason. 


Relatives of Bert Wile have settled his 
$300 shortage in D. C. Alexander’s insur- 
ance office at Laporte, Ind. 


J. S. Blackmun and E. Ullrich as Black- 
mun & Ullrich have combined their agen- 
cies at Hammond, Ind. 


The Dubuaue reports in Indiana $2,203 
premiums, $409 losses. The JAftna had 
$195,624 premiums and $75,488 losses. 

The agency of Joseph W. Selvage & Co., 
Indianapolis, has moved from its old quar- 
ters in the Lombard to larger offices at 130 
East Market street, “‘insurance row.” 


Clements. & Evans of Crawfordsville, Ind., 
have dissolved partnership. A. S. Clem- 
ents takes the insurance and real estate 
business, while F. C. Evans takes the real 
estate loan business and the firm’s eastern 
connections. 


At the meeting of the Indiana League, 
Monday, D. A. Rudy. formerly state agent 
of the German of Freeport, gave up his 
membership. While Mr. Rudy is Oslerized 
in age his associates expect him to fall 
in soon to something good on account of 
abilities and wide experience in his line. 
Some of his friends think they can already 
name about the job he will fall into. It 
will not take him away from Indiana, per- 
haps not away from Indianapolis. 


ESTABLISHED 1841 


Security Insurance Co. 


OF NEW HAVEN 








66th Annual Statement, January 1, 1907 





Cash Capital - - - - $500,000.00 
Reserve for Reinsurance - - 995,198.87 
Losses Under Adjustment - 114,084.67 
All Other Liabilities - - - 35777-75 
NET SURPLUS - - - 374,884.36 

TOTAL ASSETS - - $1,987,045.65 
SURPLUS AS REGARDS POLICYHOLDERS $874,884.36 


JOHN W. ALLING, President 
CHAS. E. CURTIS, Vice-Pres’t 


H. C. FULLER, Sec’y 
VICTOR ROTH, Ass’t Sec’y 





WESTERN DEPARTMENT: 


CHARLES E. SHELDON, General Agent 
ROCKFORD, ILL. 


OHIO AND WEST VIRGINIA: 
WM. E. JONES, Special Agent, Columbus Savings & Trust Building 
COLUMBUS, OHIO 


JANUARY Ist, 1907 





ANNUAL STATEMENT 


OF THE 


Milwaukee Fire Insurance Co. 


OF MILWAUKEE, WISCONSIN 





Cash Capital, - - = = $200,000.00 


Reserve for Unpaid Losses, - - 38,280.75 
Reserve for Re-Insurance, - - 292,032.53 
NET SURPLUS, - - - - 443,758.13 





Total Assets, - = = $672,071.41 





DIRECTORS 


FRED. VOGEL, Jr. 
CHAS. H. YUNKER 
WILLIAM L, JONES 
FRED, PABST 
CARL PENSHORN 


CHAS, F, PFISTER 
ROBERT NUNNEMACHER 
HORACE A, J. UPHAM 
DR. JOS. SCHNEIDER 
JACOB E, FRIEND 


FRED, T. GOLL 
JOHN C, DICK 
CHAS, G. STERN 
SEB. BRAND 
WILLIAM FINGER 





OFFICERS 


WILLIAM L. JONES, President H. A. NOLTE, Secretary 
JOHN C, DICK, Vice-President G. W. GROSSENBACH, Asst. Secy. 
CHAS, H. YUNKER, Treasurer 
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PRESIDENTS’ ASSOCIATION 


THE action of President PAuL Morton 
of the Eguitasie Lire in calling a meet- 
ing for the purpose of forming an or- 
ganization of the life insurance presi- 
dents of the country is a very com- 
mendable one, and should meet with a 
cordial reception. It may be assumed 
from the outset that Mr. Morton is en- 
tirely sincere and fair-intentioned in in- 
stituting the movement. This for the 
very good reason that he cannot afford 
to be otherwise, and that any suggestion 
of insincerity or double play would re- 
dound eventually to his discredit. 

Certainly there is a fine opportunity 
for the presidents of the country to take 
a stand above the partisanship and bick- 
ering of the day and bring the life in- 
surance business into its proper sphere 
with relation to public sentiment and 
thought. 

We hold the belief that President Mor- 
TON missed a great opportunity a year 
or so ago, when he did not act on the 
suggestion made at that time that life 
insurance reforms should come from the 
inside rather than be forced upon the 
business, as they have been, and that he 
was the one man in New York who 
held the situation in his own hand, if he 
had but known it. With the EquitaBLe’s 
housecleaning over, and at the head of a 
new and clean administration, he could 
easily have become the strongest figure 
in the business and could have pointed 
the proper way to the life insurance inter- 
ests, which are now suffering under the 
blow that has befallen them. President 
Morton perhaps did not then realize the 
advantages of his position, but they were 
real just the same, and he could have 
averted, in large measure, the storm which 
finally broke over the “Big Three.” 

The idea of a presidents’ conference 
would. hardly have occurred to President 
Morton if he had not approached the 
problems of the business from a certain 
angle, and the fact that he has taken up 
the matter at this time is sufficient evi- 
dence to us that he is sincere and that 
his work is for the general good, rather 
than for the EourrasLe alone. The suc- 
cess of the movement appears to be in 
doubt at this time, largely because of a 
feeling of uncertainty as to the nature 
of the real motives which prompted it. 
Time, of course, can be the only test of 
this, but it is our opinion that a presi- 
dents’ conference cannot only be very 
valuable, but that, in fact, something of 
the sort is almost a necessity. 








MORE RECRUITS 


Tue WeEsTERN UNDERWRITER was the 
first paper to see the decided advantage 
to advertisers in having advertisements 
placed on reading matter pages. With 
increase in circulation, the highest serv- 
ice could be reached by breaking up 
the solid pages of advertisements. Ad- 





vertisers soon awoke to the greater re- 
sults obtained. 

Since then other papers have been 
quick to catch the new slogan in in- 
surance advertising and have broken 
away from the old beaten paths. It is 
noticeable that those papers which are 
endeavoring to render the greater serv- 
ice and give advertisers more than 
value received have been breaking their 
advertising pages and getting reading 
matter adjacent to display columns. 

The Insurance Field took the step 
almost simultaneously with THe West- 
ERN UNDERWRITER. The brand new 
Eastern Underwriter of New York 
adopts the plan. The Standard, on the 
first of the year, alternates its adver- 
tising and reading pages; Insurance 
Press seems to have joined the recruits. 
The United States Review, Insurance 
World and Rough Notes have partly 
adopted the plan, and will no doubt 
enter into it fully later on. 

A mass of “ads” fitted into pages 
at the front or back of a paper, wedged 
in as tight as gun wadding, have but 
little attraction to readers, whereas, 
broken up, artistically arranged, placed 
next to reading matter, their value is 
enhanced; they are perused and the 
advertiser gets the worth of his money 
ahd more. 

The three essential features of insur- 
ance advertising to bring results are: 
To select a paper well circulated among 
agents; getting displays so they will 
be read, i. €. next to reading matter; 
presenting’ advertisements that tell a 
story, that possess vitality, and that 
force a reader to peruse them. 





UNWISE PROPOSAL 

Tue WesTEeRN UNDERWRITER can hardly 
be said to have been partial to the In- 
diana life companies and the controversy 
which has been waging in that state over 
the abuses of special contracts, agency 
stock schemes, dated-back policies and 
extravagant commissions. There can 
hardly be two opinions, we think, as to 
the vicious tendencies and dangers of 
the devices as operated by many of the 
Indiana companies. But we believe Gov- 
ernor HANLy goes too far in proposing 
to abolish the preliminary term reserve, 
in a modified form, and the select and 
ultimate method. The young Indiana 
companies should not be forced out of 
business, as will be the case if these re- 
serve methods are prohibited, and with 
careful supervision on some form of pre- 
liminary reserve, it will be quite possible 
to protect policyholders fully. 

Vice-President Quinn of the STATE 
Lire is entirely correct in his position 
that it would be an injustice to old 
members to make the change in the re- 
serve basis, and thereby cause the old 
policyholders, who under the preliminary 
term plan have already paid the first year 
expense on their own policies, to con- 
tribute also to the expense of new mem- 
bers on the regular reserve basis. 

We presume that it is Governor 
HANLy’s purpose merely to correct the 
evils in the Indiana companies, and that 
it is not his intention to legislate them 
out of existence. 








Tue flat advance is off. What will 
be the next trouble? 





Personal Side of the 
Insurance Business 





I. H. Myers of Wooster, O., father 
of W. C. Myers, special agent of the 
National of Cincinnati, and associated 
with him in a local agency at Wooster, 
died last week. Mr. Myers was one of 
the well-known citizens of Wooster and 
had been in business there forty years. 


Col. David E. Jones, who, for the past 
five years, has been acting as assistant 
to State Agent Mannen of the Firemens 
Fund for Minnesota and the Dakotas, 
who has been appointed to the position 
of special agent for the state of Ohio 
for the same company, left to take up 
his new duties Jan. 15. 

Colonel Jones has, for the past twenty 
years, been actively connected with the 
Fifth Avenue Congregational Church of 
Minneapolis, and on Wednesday evening 
last about 75 members took him by sur- 
prise at his house and presented the pop- 
ular Colonel with a most beautiful gold 
watch and his equally popular wife with 
a diamond pin, as an emblem of the high 
regard in which they are held. 

At the meeting of the Minnesota & 
North Dakota Fire Underwriters, Sat- 
urday, W. O. Chamberlin in a few well- 
framed and touching remarks, in the 
course of which he called attention to 
the high esteem in which Colonel Jones 
is held by his associates and also to the 
many varied characteristics which have 
made him a popular man, presented him, 
on behalf of his associates in the Minne- 
sota & North Dakota Fire Underwriters, 
a very handsome silver loving cup. Col- 
onel Jones was taken entirely by surprise 
by this beautiful token, and was so over- 
come upon the occasion that. he was only 
able to stammer out his thanks to the 
members present. Probably this method 
of expressing his appreciation of the beau- 
tiful remembrance was more potent than 
could have been a carefully prepared 
speech. 


J. A. Cosmus, trained in the Conti- 
nental school, which is a valuable one, 
becomes assistant secretary of the Con- 
necticut Fire. He was special agent of 
the Connecticut in New York in 1905 
and during the year was transferred to 
the home office, with the title of general 
agent. For four years he was special 
agent of the Continental in eastern New 
York. 

John F. Stafford, vice-president of the 
Minnesota & North Dakota Fire Under- 
writers, who, at the last annual meeting 
of the association, gave it a beautiful 
silver gavel, was presented by President 
Bruen, on behalf of the association, with 
an artistically engraved memorial of ap- 
preciation and thanks, signed by all the 
ex-presidents of the association, except 
A. J. Trumbull, who died some years ago. 
Mr. Stafford’s memorial is one that he 
will always be proud to show-his friends. 


Manager E. A. Grant of the Amer- 
ican Credit Indemnity, who was trans- 
ferred to Chicago from Pittsburg, has 
now gotten his bearings in the metrop- 
olis of the west. He is building up 
a nice agency in Chicago. Mr. Grant 
is a forceful man, a student of his 
business and has made many notable ad- 
dresses on credit insurance before busi- 
ness men’s associations. 

Out in the west everyone who has met 
Secretary Edward Milligan of the Phoenix 
of Hartford during his trips has been 
attracted to him. He belongs to the 
rugged, virile type, capable of doing 
things. He is likable, and hence his pro- 
motion to the. vice-presidency of his com- 
pany touches his western friends in the 
right spot. 

J. B. Knox and T. C. Temple, the two 
capable assistant secretaries, now become 
the secretaries. The Phoenix is well sup- 
plied, as it has two vice-presidents and 
two secretaries. 





The Eagle has retired from Louisiana 
because of excessive taxation. 





How Trouble Came in 
Bank Burgarly Compact 





New York, Jan. 16, 1907.—(Special.)— 
There is much interest here in regard to 
the burglary situation in view of the 
break over the bank burglary agreement. 

The Burglary Underwriters Association 
was composed of companies writing all 
kinds of burglary, but inside of the asso- 
ciation the bank companies had a special 
agreement. When the effort was made 
by some of the companies to pass a reso- 
lution maintaining the association but 
abrogating the bank agreement, the Fi- 
delity & Casualty resigned from the as- 
sociation, and after it the Ocean Accident 
went out. The bank burglary agreement 
is practically suspended. 

When the burglary compact was or- 
ganized there was more or less dissatis- 
faction in the field as to rates, forms and 
classes. The burglary companies got to- 
gether, readjusted rates and made a new 
classification. The rates were not in- 
creased to any extent except on old style 
safes. There was more underwriting 
done when the compact was formed by 
giving banks with modern safes the 
benefit. 

* * * 

One or two companies that desired to 
increase their business began appointing 
bankers as agents so that they could get 
the commissions. One company, it was 
claimed, disregarded the policy forms in 
some cases by allowing concessions that 
were in violation of the agreement. 

The Metropolitan Surety and _ the 
American Bonding were the main com- 
panies outside of the compact. A rule 
was put through to the effect that where 
a compact company cut rates or violated 
the agreement, each policy that was so 
written should be all reinsured at the 
full rate in compact companies. This 
played havoc with the agents out in the 
field and the rule was abrogated. Sub- 
stituted for it was another rule requiring 
the company to cancel the policy and get 
the full rate. By the time this was done 
some other agent had gotten the business. 


In order to meet outside competition, 
special rates were granted by the com- 
pact, but this was not satisfactory to some 
companies and they began making rates 
of their own to meet this competition. It 
was found that in many cases there was 
no competition, the outside companies 
being merely used as an excuse to cut 
rates. Some of the agents have been 
chafing under the compact restrictions, 
but as long as all the companies kept faith 
the business as a whole was improved. 


There are about 18,000 banks in the 
United States and probably 15,000 of 
these are insured. One of the company 
officials figures out the average rate at 
$30. This would make a total premium 
income of $450,000. Of this the Fidelity 
& Casualty perhaps has nearly $200,000. 
The Ocean has $100,000. So these two 
companies control a big percent of the 
bank business. The rest of it has to be 
divided among the other companies and 
each of them is eager to increase its busi- 
ness. The competition over the banks 
not insured in the two big companies and 
even some of those covered by them 
caused a bad strain which led to the 
breaking point. The compact companies 
were the Fidelity & Casualty, Ocean, 
Maryland Casualty, United States Fi- 
delity & Guaranty, National Surety, 
ZEtna Indemnity, Empire State Surety 
and New Amsterdam. 


e 2.» 

Treasurer Brewster of the Actna Indem- 
nity positively denies that that company 
has retired from the Burglary Underwriters 
Association. Some weeks ago, when A. 
Quint of Des Moines, manager of a promi- 
nent territory for the Atna Indemnity, 
transferred his allegiance to the American 
Bonding, the A®tna Indemnity secured from 
the association the privilege of naming 
special rates upon the business written for 
it by Mr. Quint, a concession that would 
have been allowed any membership office 
under like circumstances. 

Thus far no other company has followed 
the lead of the Fidelity & Casualty in 
retiring from the association, though it is 
understood that one of the Baltimore offices 
is considering doing so. 
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NE beneficial effect of the Arm- 
() strong laws already plainly in 

evidence is the splendid new pol- 
icy forms some of the companies have 
recently issued. Partly to meet com- 
petition and partly in compensation to 
their agents for reduction in commis- 
sions, companies have endeavored to 
put out the most attractive policies 
possible. In the case of, some of the 
companies there seems to have been a 
breaking away from their old ideas that 
the man who lapses is almost an out- 
law, and the nonforfeiture provisions 
are as liberal and flexible as it seems 
possible to make them and still adhere 
to sound actuarial principles. 


Two companies which have issued 
especially attractive policies are the 
Pheenix Mutual and the Northwestern 
Mutual. Their flexibility and adaptabil- 
ity to almost any circumstance which 
may arise are their noticeable char- 
acteristics. Both give all reasonable op- 
tions in the application of dividends, in 
methods of keeping the policy alive 
and in the manner of its payment as a 
claim. While the policies are not alike 
by any means, either leaves little to be 
desired. The New York standard form, 
which must be issued by companies of 
that state in New York and will be 
issued everywhere by many of them, is 
good. The Provident Life & Trust, 
which is always found on the side of 
conservatism and safety and is gen- 
erally more liberal than it agrees to be, 
modernized its policies. Altogether the 
public is offered its choice of a splendid 
line of contracts. 


The somewhat sudden coming into 
popularity of the automatic loan pro- 
vision is noticeable. Until recently it 
was used in this country by the Can- 
ada Life, Illinois Life and Bankers Life 
of New York and few, if any, others. 
Now the Northwestern Mutual has 
adopted it as its automatic nonforfeiture 
provision, with the option to the as- 
sured, however, to have extended in- 
surance or paid-up insurance made the 
automatic feature instead. The Phcenix 
Mutual makes automatic the extended 
insurance feature with the option of 
having loans made automatic instead. 
When a company of the prominence of 
the Northwestern, which now is writing 
more business than any other company 
in the country except the New York 
Life and possibly the two great indus- 
trial companies, adopts so desirable a 
feature, it is altogether likely that other 
companies will be doing likewise in the 
near future. 


* 

The Northwestern Mutual adapts it- 
self to the provisions of the Armstrong 
laws with less jar than any of the 
other very large companies. Its agents 
never have known anything else than 
low commissions, so the new scale does 
not make them feel as if they were fac- 
ing starvation. Considerable numbers 
of agents of some of the other very 
large companies, on the other hand, are 
proving insurgent and going to compa- 
nies that are not doing business in New 
York. The number of those changing, 
however, does not appear to be so 
great as it was expected to be. 


Most of the cotiemiiai that are not 
admitted to New York are not in a 
Position to offer any great attractions 
to agents of the big companies. The 
Equitable of Iowa is a low commission 





company and attracts men by its quality 
rather than large compensation. The 
Pacific Mutual has both age and size 
and expects to get some recruits. The 
Hartford Life has also made some large 
acquisitions. But most of the compa- 
nies of the west are either young or 
small or both, and men who have been 
used to talk of large assets and long 
records do not feel drawn to them. 
Besides, a good many of them are not 
in a position to offer advantages which 
they can guarantee will be permanent. 
Most of. them are preliminary term 
companies, many of them have made 
their records by means of special con- 
tracts or other schemes, and nearly all 
of them are deferred dividend compa- 
nies. 


’ 

While the actions of legislatures which 
have just gone into session are almost 
entirely problematic, these companies 
have reason to watch them with some 
apprehension. That many, if not most, 
of the states will require annual dis- 
tribution or at least annual accounting, 
appears probable. From the action of 
the insurance commissioners and_ the 
messages of several governors, one is 
safe in predicting that enough states 
will legislate against special contracts, 
incorporated agencies and_ stock-selling 
propositions to curtail the operations 
along these lines materially. Ruling out 
of preliminary term valuation is not 
likely, but requiring the modified form 
of it is. If a few important states 
should adopt these measures, it would 
mean that those young and pushing 
companies which have not shown a 
strong tendency to hold expenses down 
will be obliged to do so in order to 
make even a passable showing on their 
annual distribution or apportionment of 
surplus. Under these conditions they 
are not in a position to offer extra- 
vagant commissions to men who may 
be dissatisfied with the changes their 
old companies have been obliged to 
make in their compensation. 


2 

Probably never before have so many 
governors paid particular attention to 
life insurance in their inaugural ad- 
dresses or messages to the legislatures. 
On the whole there is not much fault 
to be found with their recommendations, 
considering that public sentiment is 
what it is. Some foolish and imprac- 
ticable things are advised, but on the 
whole the governors are fairly con- 
servative in their statements. Even 
Governor Johnson of Minnesota, who 
was really the promoter of the Chicago 
Conference, does not advise going as 
far as the New York legislature did in 
taking the management of companies 
out of the hands of their directors and 
officers. 


& 

Though the governors may be con- 
servative there doubtless will be mem- 
bers in almost every legislature who 
will undertake to ride their hobbies 
through the two houses. Some of them 
honestly hold strange notions founded 
on misconceptions, while there are others 
who will choose the baiting of corpora- 
tions as the easiest and most satisfactory 
way of showing the folks at home how 
well they are looking after their in- 
terests. Both of them are dangerous 
enough. 





“Some men’s ideals seem to be deals 
} te a large personal pronoun before 
them.” 


Purpose of the Wisconsin Committee 


ing committee report have been 

obliged to depend upon the synopsis 
prepared for the press, as the full report 
has not yet been printed, and there has 
consequently been considerable delay on 
the part of many of those interested in 
arriving at a final judgment. The state- 
ments issued by the two companies most 
interested, the Northwestern and Union 
Central, have had bearing chiefly upon 
the criticisms of the practices of the 
companies, and have not touched upon 
the larfer questions involved. 


* 


The published criticisms have for the 
most part been adverse, probably not so 
much because the report is particularly 
to be condemned, as that it is felt that 
the proper time has come to give the 
“reform” movement a body blow. Miles 
Dawson, the actuary of the Armstrong 
committee, and for a time of the Wiscon- 
sin committee also, being practically 
superseded later by Dr. James W. Glover 
of the University of Michigan, led off 
with the announcement that he did not 
approve of the Wisconsin report. This 
was followed by a similar statement from 
Dr. William A. Fricke, and for the most 
part the Wisconsin report seems to be 
under at least as steady, if not as heavy, 
a fire as were the Armstrong recom- 
mendations. 


C RITICS of the Wisconsin investigat- 


& 

From a technical standpoint it is an 
especially strong and able production, 
which reflects credit upon those responsi- 
ble for its compilation. An insurance 
man makes the criticism that it is too 
academic in tone, and takes too little into 
account the practical and competitive fea- 
tures of the business—in fact, that it sets 
up a standard which is too strict for 
practical observance. 


In considering the report, insurance 
men should understand that first it is 
assumed that the companies exist strictly 
for the policyholders, and second, that a 
critical report of this nature takes as its 
standard the perfect company, and that 
it appraises the companies coming under 
its eye by that measure. Naturally the 
companies thus criticised by what is per- 
haps the most rigid standard used in any 
investigation to date, feel that the report 
is unnecessarily severe. Of the many pro- 
posed changes in the law, however, the 
two companies especially interested do 
not make serious objections to perhaps 
more than two or three. Life insurance 
is an exact mathematical science, and Dr. 
Glover, as a mathematical expert, can 
hardly be expected to overlook the many 
conditions and little irregularities which 
are still to be found in the best of com- 
panies. 

od 


The report takes a definite stand against 
insurance by the state, but it would have 
efficiency and equity brought to the high- 
est development under the present sys- 
tem. This is the academic idea, and it is 
interesting to note that this report is prob- 
ably the first fruit of the idea first ad- 
vanced by some of the officials connected 
with eastern companies several years ago 
that the various universities should be 
encouraged to recognize life insurance as 
a proper subject for college study and 
investigation. To a certain extent, at 
least, the views of Dr. Glover, in charge 
of the instirance courses at the University 





of Michigan, have been accepted by the 





Wisconsin committee, and thus we have 
the academic influence displayed for, per- 
haps, the first time in practical life in- 
surance affairs. 


The Wisconsin report will be more 
favorably received if a few of the ideas 
actuating the investigators be kept in 
mind. From the report it is clear that 
one of the controlling thoughts at least 
was that perfect equity as between policy- 
holders was, after all, a matter of more 
consequence than that of cost. The Wis- 
consin committee was greatly interested 
in investigating apparent cases of inequity 
and pounced with particular severity upon 
cases which showed that the spirit of 
equity had been destroyed in the fierce 
heat of competition. 

A representative of THe Western Un- 
DERWRITER has recently been informed by 
Dr. Glover as to some of the ideas and 
aims of the committee, and the report 
will be read with a much better under- 
standing when it comes out if these are 
appreciated. im 


Dr. Glover feels that the bills proposed 
conserve at the same time the best inter- 
ests of the policyholders and the insur- 
ance companies. Practically all the legiti- 
mate plans of insurance now in vogue, 
both by old and new companies, plans 
which are on a sound scientific basis, are 
permitted under the Wisconsin recom- 
mendations. This includes the net level 
premium reserve plan, the full preliminary 
term plan, the modified preliminary term 
plan, the select and ultimate plan, the 
plan proposed by the Chicago Committee 
of Fifteen, and any other plan based 
upon legitimate mortality tables and with 
reasonable interest assumptions. 


The companies are not restricted as to 
the plan employed, they are left to them- 
selves as to the details of the operation 
of the plan which they choose. They 
are, however, confined within certain réa- 
sonable limits under any plan of opera- 
tion as to three things: A minimum mor- 
tality table is fixed upon, a minimum and 
a maximum rate of interest is laid down 
and a total maximum expense provision 
for the life of the policy. The limita- 
tion of the expense provision indirectly 
limits the premiums which may be 
charged. The companies are left to use 
their own judgment as to the distribution 
of the expense provision over the ‘life of 
the policy and as to the amount of the 
initial commission and the amount and 
distribution of renewal commissions. The 
effect of the premium limitation, which 
is not radical, will be to reduce premiums 
on the life policy to those now charged 
by the Mutual Benefit and the Connecti- 
cut Mutual, in other words, the 25 per- 
cent level loading. 

“ 


Dr. Glover has drawn up tables, which 
will appear in the appendix of the re- 
port, showing in great detail the feasi- 
bility of the proposed plan. He here 
shows that all the plans above named 
are permitted under the proposed plan 
and that all plans, including select and 
ultimate, are forms of the modified pre- 
liminary term. All these plans are the 
results of efforts on the part of compa- 
nies and actuaries to make the provision 
for expenses more in accordance with the 
actual expenses incurred than is the case 
under the net level premium plan. He 
thinks that each plan has its virtues and 
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its defects, each its champions and crit- 
ics. 


It is clearly impossible to bring about a 
general agreement and settle upon any 
one of these several plans. It accordingly 
seemed to the Wisconsin committee and 
to Dr. Glover that a plan which would 
permit all of the various plans now in 
use and be broad enough to permit other 
and perhaps better plans which might be 
devised in the future, based on scientific 
principles, would furnish a more prac- 
ticable solution of the difficulty than to 
settle upon any one plan. It was, how- 
ever, deemed advisable at the same time 
te place certain reasonable restrictions as 
to mortality table interest assumption, and 
expense provisions, no matter what plan 
was employed. 


It is felt in the several states where 
there are various interests to be served, 
and within the several committees which 
have considered these questions, where 
varying opinions are held as to the proper 
plan, this solution is the one which will 
bring harmony and satisfaction, which, in 
short, will be a practicable solution. 


EXPLANATION OF THE SELECT 
AND ULTIMATE VALUATION 


(From Northwestern Mutual Field 
Notes.) 


The passage of the Armstrong Com- 
mittee bills in New York having 
brought the “select and _ ultimate” 
method of valuation into every-day life 
insurance discussion, a brief explana- 
tion thereof will not be without interest 
to those agents who desire more than 
a working knowledge of their business. 
The New York law makes use of the 
method in several ways. Its most im- 
portant use is as a concession to not 
well established companies which find 
it difficult to meet the cost of securing 
new business and at the same time 
keep on hand sufficient assets to meet 
the old legal reserve law. It is also 
used in fixing the legal limit of first 
year expenses for commissions, medical 
examinations and inspection of risks as 
well as advances and other agency ex- 
penses, if any. Tt is not probable that 
any well established company will take 
advantage of the privilege offered of 
reporting lower reserves during the first 
five policy years, but as a factor in 
the limitation of first year expenses the 
“select and ultimate’ method applies to 
all companies doing business in New 
York. 

Experience has shown that for a 
period, which we may assume to be five 
years, immediately following medical 
examination, the mortality will, because 
of such recent medical selection, be con- 
siderably less than that indicated by the 
American experience table of mortality. 
We may assume that during the first 
policy year it will be only so per cent 
of the tabular mortality; 65 per cent 
the second; 75 per cent the third; 
85 per cent the fourth, and 95 per 
cent the fifth policy year. After the 
fifth year the mortality is assumed to 
be 100 per cent, or the full tabular 
rate. The usual system of computing 
the reserves required by law assumes 
the full tabular mortality each year 
after the issuance-of the insurance. It 
is therefore clear that larger reserves 
are required than under the “select and 
ultimate” method, since they are as- 
sumed to be necessary to meet the full 
tabular mortality. The following table 
shows the reserves required by the two 
methods at the end of the respective 
years on an ordinary life policy issued 
at the age of 45 on the Am. Ex. 3 
percent basis: 








End. Full 8. &U. 
Year. Reserve. Reserve. 
Sarr re errre ee ree. $ 19.61 $ 11.13 
ear rrrr rere 39.65 34.79 
ER a rere 60.12 57.89 
WE e ces chekswesereseeseect 80.98 80.42 
D: Cada etha esc ivobeon 800846Us 102.20 102.20 
ID. aOk bade e eBagtdedbe ke canes 123.74 123.74 


In computing the premiums no ac- 
count is taken of the lower mortality 
assumed to follow medical selection, the 





net premiums being based upon the full 
tabular mortality. These rates are suffi- 
cient to produce the full reserves as 
above illustrated. It therefore follows 
that if the company collects such pre- 
miums, but is only required to put up 
the smaller “select and ultimate’ re- 
serves during the first five years a 
margin of the first five premiums is 
thereby released and can be used for 
other purposes. For example, _ this 
margin may be considered as an allow- 
ance toward expenses in addition to the 
regular expense loading added to the 
net premium for that purpose. 

Since the lower mortality during the 
first five years arises from the careful 
medical selection of newly insured lives, 
it is natural that the margin of the 
first five premiums released by the “se- 
lect and ultimate’ method should be 
applied toward meeting the expense of 
securing and examining such lives as 
members of the company, and that is 
exactly what the New York law con- 
templates. The next question is the 
amount or present value of this margin 
after the agent and the doctor have 
done their work, but before the first 
premium has been paid. We will take, 
for example, an ordinary life policy 
at age 45. 

The policy is a promise to pay $1,000 
at the death of the insured. Assuming 
that the persons insured will die ac- 
cording to the Am. Ex. table of mor- 
tality after the first five years, but in 
accordance with the percentages of the 
tabular rate above assumed during the 
first five years, the net single premium 
or present value of this promise to 
pay is $497.00. The insured, on _ his 
part, has promised to pay to the com- 
pany a net annual premium of $20.67 
for life. Assuming again that the new 
members of the company will die in 
accordance with the full tabular mor- 
tality thereafter, the present value of 
these premium payments promised by 
the insured will be found to be $511.30. 
It will be noticed that the promise of 
the policyholder is worth $13.49 more 
than that of the company, and it is 
this difference which the law allows 
the company to use in addition to the 
regular premium loadings toward 
agents’ commissions, medical examina- 
tions, inspection and other first year 
expenses per $1.000 of insurance on the 
plan used for illustration. 





BUFFALO LIFE CONTRACTS 


The contracts of the Buffalo Life are 
of interest in that the investment and 
insurance features are separated, two dis- 
tinct contracts being issued. Life con- 
tracts become endowments at age 85. 
Risks are divided according to occupa- 
tion in three classes, and rates are ad- 
justed accordingly on the life insurance 
part of the contract. 

The policy provides that so long as a 
Class A risk does not meet death by 
extra hazardous occupations enumerated 
in Classes B and C, the face of the 
policy is paid. If death comes while 
engaged in a Class B -occupation, 80 per- 
cent is paid. Such occupation or con- 
ditions are hunting, inland fishing, mining, 
prospecting, herding, operating threshing 
machines, running an elevator, brewing 
or distilling, and so on. 

Class C risks are not assumed, and the 
premiums are refunded in case of death. 
This class includes all acrobatic or pro- 
fessional sports, racing, handling acids or 
explosives, excavating, bridge or elevated 
structure building, navigating, fishing on 
the ocean or Great Lakes, exploring, etc. 

After five years, in case of death, a 
dividend of 20 percent of the reserve 
value and all dividends to the credit of 
the policy are paid in addition to the 
face. 





DON’T BE A KNOCKER 

Hide your little hammer and try to 
speak well of others, no matter how 
small you may really know yourself to 
be. There’s no end of fun minding 
your own business. It makes other peo- 
ple like you. Nobody gets stuck on a 
knocker. 





New Rates of the Provident Savings 


ALL NONPARTICIPATING 
LIFE 


TERM ENDOWMENT 
a (For Preferred Risks) 
e . 
at 5-Year 10-Year 15-Year 20-Year Whole 20 15 20-Year. 15- 
Entry. Term. Term. Term. Term. Life. Payment, Payment. Year. 
20 10.80 $10.95 $11.14 $11.36 $15.74 $23.61 $28 .42 $43.37 $58.98 
1 #10 86 11.03 11.23 11.4 16.07 23.98 28.85 43.41 59.01 
2 10.93 11.11 11.32 11.59 16.41 24.36 29.30 43.45 59 .04 
3 11.00 11.20 11.42 11.72 16.76 24.75 29.77 43 .50 59.08 
4 11.07 11.29 11.53 11.86 17.12 25.16 30.26 43 .56 59.13 
25 11.15 11.38 iF 12.00 17.50 25.58 30.77 .63 59.19 
6 11.23 11.48 11.78 12.16 17.90 26.01 31.30 43.70 59 .25 
4 11.32 11.59 11.92 12.34 18.32 26 .46 31.85 43.78 59.31 
8 11,42 11.71 12.07 12.54 18.77 26.93 32.42 43 .86 59 .37 
9 11°53 11.84 12.24 12.76 19.25 27.43 33.00 43 .94 59.43 
30 65 11.99 12.43 13.00 19.77 27 .95 33 .60 44.03 59.49 
1 11.78 12.15 12.64 13.27 20.31 28.49 34.23 44.13 59 .56 
2 11.92 12.32 12.87 13.58 20.87 29 .05 34.89 44.24 59 .64 
3 12.07 12.51 13.12 13.93 21.46 29. 35 .57 44.37 .73 
4 12.23 12.72 13.39 14.32 22.08 30.24 36.28 44.52 59 .84 
35 12.41 12.95 13.69 14.75 22.73 30.87 37.01 44.69 59 .97 
6 12.61 13.21 14.03 15.23 23 .42 31.53 37.77 .87 60.11 
7 12.83 13.50 14.42 15.77 24.16 32.22 38 .57 45.07 60.26 
8 13.07 13.82 14.87 16.37 24.94 32.95 39.40 45 .30 60.42 
9 13.34 14.18 15.38 17.04 25.76 33.71 40.27 45 .56 60.60 
40 13.64 14.59 15.95 17.79 26.63 34.51 41.18 5.85 60.79 
1 13.97 15.05 16.58 18.62 27 .56 35 .35 42.13 46.18 61.01 
2 14.34 15.57 17.28 19.54 28 .54 36.24 43.12 .55 61.27 
3 14.7 16.16 18.07 20.56 29.59 37.18 44.16 46.96 61 .57 
4 15.24 16.82 18.96 21.70 30.71 38.17 45 .24 47.41 61.91 
45 15.78 17.56 19.96 22.96 31.90 39.2 46 .37 47.91 62.29 
6 16.40 18.39 21 .07 24.36 33.17 40.31 47 .56 48.48 62.73 
7 17.11 19.33 22.30 25.90 34.52 41.48 48.81 49.13 63 .22 
8 17.92 20.40 23. 27.59 35 .96 42.73 50.13 49 .86 63 .76 
9 18.83 21.61 25.17 44 37.49 44.05 51.53 50.68 64 .36 
50 19.85 22 .96 26.86 31.46 39.12 45 .46 53.01 51.59 65 .03 
1 20.99 24.45 28.73 33 .65 40. 46 .96 54. 52.58 65.78 
2 22.26 26.09 30.78 36.01 42.70 48 .56 56.19 53. 66 .62 
3 3.68 27.90 33 .02 44. 50.26 57.91 54.93 67 .56 
4 25 .26 29. 35.47 41.24 46.79 52.08 59.72 56.31 68 .61 
55 7.00 32.09 38.14 44.11 49 .05 54.02 61 .64 57.84 69.78 
6 28 .92 34.50 41.06 46.15 51.46 56.10 63 .69 59.53 71 .08 
7 1.04 37.16 .25 49 .36 54. 58 .34 65 .87 61.38 72.52 
8 33.39 40.11 47.74 52.74 56.78 60.75 68.19 63.41 74.11 
9 36.01 43 .39 51.53 56 59.72 63 .35 70.66 65. 75.87 
60 38 .94 46 .96 55. 60.01 62.86 66.14 73.29 68.10 77.82 
ten eghhs. dake —s aetiew an”  ~ «se9s i  Seiatek + mein 
a. senan. “cdenpe ae | ~wiese et xeon . ddpee 
ie see tee © Waewk’ « sees a ~~ eerie Serena “diteae 
ee sees, Sita, identi i  * Bae 
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COMBINED TERM AND RENEWAL OPTION 


Term policy for five ae or ten years with privilege, at its expiration, to take another form at 
t 


rate for attained age, wi 
TERM. 


Age 
at 5-Year 10-Year e Whole 
Entry Term. Term. atiobeed. Life. 
2 $14.36 $13 .32 28 $17.99 
, 14.50 13.42 18.46 
14.65 13.53 30 18.95 
3 14.83 13.65 31 19.47 
4 15.03 13.78 32 20.02 
5 15.19 13.93 33 20.60 
6 15.41 14.09 34 21.22 
7 15.62 14.26 35 21 .86 
8 15.86 14.44 36 22.54 
9 16.11 14.63 37 23 .26 
30 16.38 14.83 38 24.03 
1 16.67 15.05 39 24.85 
2 16.96 15.29 40 25.73 
3 17.26 15.56 41 26 .66 
4 17.58 15.86 42 27 .63 
5 17.92 16.19 43 28 .66 
6 18.26 16.56 44 29.75 
7 18.63 16.97 45 30.91 
8 19.02 17.42 46 32.15 
9 19.45 17.92 47 33 .48 
40 19.97 18.48 48 34.89 
1 20.53 19.10 49 36.38 
2 21.21 19.79 50 37.99 
3 22.01 20.56 51 39.70 
4 22.95 21.43 52 41 .52 
5 24.01 22.41 53 43 .45 
6 25 .26 23.50 54 45.50 
7 26.62 24.71 55 47 .69 
6 28 .09 .06 56 50.01 
9 29.70 27.57 57 52.49 
50 31.43 29 .25 58 55.17 
1 33.34 31.11 59 58 .05 
2 35.37 33.16 61.14 
3 37 .52 35.41 61 44 
4 40.07 37.87 62 67 .96 
5 42.61 40.55 63 71.70 
6 45.56 43 .47 64 75 .67 
7 48.78 46 .66 65 .89 
8 52.43 ae  i«¢ - Seebs 
9 56.12  f Si 
60 60.52 58.28 


out medical examination. 


RENEWAL OPTION. 


20-Pay. 15-Pay 10-Pay. 20-Year 15-Year 
Life. Life Life. End. End. 
$25.78 $31 .06 $41.78 $42.86 $58.16 
26.28 31.66 42.56 42.93 58.21 
26.80 32.29 43 .37 43 .00 58.26 
27 .36 32.94 44.21 43. 58.31 
27 .92 33.61 45.08 43.18 58 .36 
28.51 34.31 45.99 43.29 58 .43 
29.14 .02 46.93 43 .42 58.51 
29.78 35.75 47.90 43 .56 58.61 
30.44 36.£1 48.90 43.72 58.72 
31.15 37.31 49 .94 43.90 58 .84 
31.88 38.15 51.02 44.10 58 .97 
32.65 .02 52.13 44. 59.11 
33 .47 39.94 .29 44.59 59 .26 
34.30 .89 54.49 44. 59 .43 
35.20 41.88 55.72 45. 59 .64 
36.13 42.91 57.00 45 .56 59 .89 
37.12 43.98 58 .33 45.96 60.18 
17 45.10 59.71 46.41 60.51 
39.26 46.26 61.14 46.92 60.88 
40.43 47 .47 62.62 47.50 61.29 
41 .67 48.76 .16 48.16 61.75 
42.98 50.14 .76 48.90 62.28 
.387 51.60 67 .42 49.73 62.88 
45 .86 53.14 69.15 50.66 63 .55 
47 .43 54.74 70.93 51.69 64.29 
49.09 56.40 72.78 52.83 65.11 
50.88 58.13 74.70 54.10 66 .03 
52.82 59.96 76.70 55.51 67 .07 
54.88 61.89 78.78 57. 68 .24 
57.08 63 .96 80.94 58.76 69.54 
59.45 66.18 83.21 60 .63 70.98 
61.98 68 .56 .58 62.69 72.57 
64.70 71.11 .08 64.96 74.33 
67 .63 73 .84 90.70 67 .45 76.28 
70.81 76.75 93.45 70.18 78.44 
74.21 79 .85 6.35 73.18 80.83 
78.90 83.14 .40 76.47 83 .47 
81.90 86.63 102.79 80. 86.36 





QUESTION OF COMMISSIONS 


The legal departments of most of the 
life companies operating in New York 
have thrashed out the once disputed 
point as to whether a general agent 
was allowed to make advances or guar- 
antees to subagents. The New York de- 
partment holds he can do so if the con- 
tracts of subagents are not with the 
company. It is hardly likely a general 
agent will pay more than the regular 
commission to solicitors, but he can 
do so if he chooses. There may come 
times when the general agent will feel 
it advisable to make advances, and he 
can do so and pay more than the regu- 
lar Armstrong commissions if the sub- 
agents’ contracts are with him. 

Different courses have been pursued 
as to terminal renewals. Some Massa- 
chusetts companies, after a general 
agent remains with them for five years, 


- 


will pay nine 7% percent renewals in 
case of death or resignation. Other 
companies will pay nine 5 percent re- 
newals. 





RESISTED CLAIMS ; 
The following official information as 
to the Northwestern Mutual’s resisted 
claims is of interest, covering a period 
of twenty years: Total resisted claims 
$415,089, of which $153,739 was under 
suits won by the company, $120,919 was 
compromised for $63,885, and $48,500 
was paid ir full. This left $92,831 on the 
books not disposed of on Dec. 31, 1905. 
During the twenty-vear period the 
Northwestern has paid $90,904,749 in 
death claims and matured endowments, 
showing that the amount resisted was 
one-half of 1 percent of that sum. 
These facts serve to dispel the state- 
ment often made that life companies are 





given to contesting claims. 
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LIFE SUPPLEMENT TO THE WESTERN UNDERWRITER. 








NEW TWENTY-PAY LiFE FORM 
OF NORTHWESTERN MUTUAL 


The following is a copy of the new 
policy of the Northwestern Mutual Life, 
20-payment life form, $1,000, age 35: 

The Northwestern Mutual Life In- 
surance Company, in consideration of the 
application for this policy, a copy of 
which is attached hereto, and made a 
part hereof, and in further consideration 
of the payment of Thirty-seven and 
31-100 Dollars, the receipt whereof is 
hereby acknowledged, and of the annual 
payment of a like sum to the said com- 
pany, on or before the first day of Janu- 
arg in every year until premiums for 
twenty full years shall have been paid, 
or until the prior death of the insured, 
promises to pay at its office in Milwaukee. 
Wis., unto Jane Doe, beneficiary, wife of 
John Doe, the insured, of Milwaukee, in 
the state of Wisconsin, subject to the 
right of the insured, hereby reserved, to 
change the beneficiary or beneficiaries, 
the sum of One Thousand Dollars, upon 
receipt and approval of proof of the 
death of said insured while this policy 
is in full force, the balance of the 
year’s premium, if any, and any other in- 
debtedness on account of this policy being 
first deducted therefrom; provided, how- 
ever, that if no beneficiary shall survive 
the said insured, then such payment shall 
be made to the executors, administrators 
or assigns of the said insured. 

This policy shall, beginning one year 
from the date hereof and annually 
thereafter, share in the surplus as ap- 
portioned by the company until all con- 
tributions to the surplus found to have 
arisen from this policy shall have been 
returned. 

This policy shall be nonforfeitable 
after payment of premiums for two full 
years, under and subject to the provi- 
sions contained on the second and third 
pages hereof. 

This policy shall not take effect until 
the first premium shall have been actu- 
ally paid while the insured is in good 
health, and is issued and accepted by the 
parties in interest subject to the pro- 
visions stated on the second and third 
pages hereof, which are a part of this 
contract. 

In witness whereof, the Northwestern 
Mutual Life Insurance Company, at its 
office in Milwaukee, Wis., has, by its 
president and secretary, executed this 
contract, the first day of January, 1907. 
Secretary. 











President. 
PROVISIONS 


Premium Payments.—ist. No premium 
after the first shall be considered paid un- 
less a receipt shall be given therefor, 
signed by the President or Secretary and 
countersigned by an Agent authorized to 
receive such premium. Agents are not au- 
thorized to waive forfeitures or to make, 
alter or discharge contracts. No Agent has 
authority in any case to waive or postpone 
payment of premium. Should default be 
made in the — of any premium with- 
in two years from the date hereof, this 
Policy shall cease and determine and, un- 
less reinstated, all payments thereon shall 
remain the property of the Company. 
,Assignments.—2d. No assignment of this 
Policy shall be binding upon the Company 
until it be filed with the Company at its 
Home Office. he Company assumes no 
liability as to the validity of any assign- 
ment. Satisfactory proof of the assignee’s 
~~ must be produced on making 
claim. 

Risks Not Covered.—3d. If within one 
year from the date hereof, said Insured 
shall pass south of the Tropic of Cancer 
or be personally engaged in blasting, min- 
ing or submarine operations, or in the 
production of highly inflammable or explo- 
sive substances, or in electrical employ- 
ment where the voltage used is over 600, 
or in switching or coupling or uncoupling 
cars, or be employed in any capacity on 
the trains of a railroad except as passenger 
or sleeping car conductor, mail agent, ex- 
press messenger or baggagemaster, or in 
ocean navigation, or shall enter or be en- 
gaged in any military or naval service 
(except in time of peace), without the 
written consent of the Company, or shall 
within said one year, either undertake an 
aerial voyage, or die in consequence of a 
duel, then, and in every such case, this 
Policy shall be null and void. 

Suicide.—4th. If within one year from 
the date hereof the Insured shall, whether 
Sane or insane, die by his own hand, the 
liability of the Company shall be limited 
to the amount of the reserve on account 
of this Policy. 

Incontestability.—5th. This Policy shall 
be incontestable after one year from its 





date. Error in statement of age will be 
adjusted by the Company in accordance 
with the published premium rate now in 
use for the correct age. The age of the 
Insured will be admitted at any time upon 
satisfactory proof. 

Reserve.—6th. The reserve on this Pol- 
icy shall be in accordance with the Ameri- 
can Experience Table of Mortality with 
interest at 3 percent. 

BENEFITS AND PRIVILEGES 

Gane in Premium Payments.—Ilst. The 
mode of premium payment may be changed 
on any anniversary date from Annual to 
Semiannual or Quarterly, or vice versa, 
at the premium rates in use by the Com- 
pany at the date hereof, but the payment 
of any premium shall not have the effect 
to continue this Policy in full force longer 
than for the time specified in the receipt 
therefor. 

Grace in Payment of Premiums.—2d. A 
grace of one month, during which the 
Policy shall remain in full force, will be 
allowed in payment of all premiums except 
the first, subject to an interest charge of 
5 percent per annum. 

einstatement.—3d. This Policy, at any 
time within five years succeeding default 
in payment of any premium hereon, will 
be reinstated upon evidence satisfactory to 
the Company of the insurability of the 
Insured and the payment of all premium 
arrears and of all indebtedness existing 
against the Policy, with 5 percent inter- 
est thereon. 

Dividend Options.—4th. Dividends are 
payable in cash and may be applied either 
(ist) toward the payment of premiums, or 
(2d) to the purchase of nonforfeitable par- 
ticipating additions to the Policy, or (3d) 
left to accumulate to the credit of the Pol- 
icy with interest at 3 percent per annum 
and payable at the maturity of the Policy, 
but withdrawable on any anniversary of the 
Policy. Evidence of good health satisfac- 
tory to the Company will be required for 
the first addition or upon change from the 
first or third to the second method, 
but not otherwise. Unless Insured shall 
otherwise elect in writing, dividends will 
be applied to the payment of premiums if 
any be due, otherwise will be paid in cash. 

Paid-up and Endowment Options.—5th. 
Whenever the reserve on this Policy at the 
end of a policy year, taken together with 
the reserve on existing additions, shall be 
equal to or greater than the net single pre- 
mium by the American Experience Table 
of Mortality with 3 percent interest for an 
amount of insurance equal to the face 
amount of this Policy, the Company will 
at the written request of the Insured, ac- 
companied by the Policy (provided this 
Policy be free from indebtedness) indorse 
the Policy as full-paid participating insur- 
ance payable at the same time and in the 
same manner as the original Policy for 
such an amount as the then combined re- 
serve on Policy and additions will purchase 
at the net single premium rate; or, when- 
ever the reserve on this Policy at the end 
of the policy year, taken together with the 
reserve on existing additions, shall be equal 
to or greater than the face amount of this 
Policy, the Company will then upon receipt 
of the Policy with a full and valid sur- 
render thereof and all claims thereunder, 
pay, as a matured endowment the amount 
of the then combined reserve on Policy 
and additions, iess any existing indebtedness 


to the Company on account of this Policy.- 


Designation and Change of Beneficiary 
and Contingent Beneficiary.—6th. The In- 
sured, subject to the rights of any assig- 
nee, may designate a Beneficiary hereunder 
if none be named herein, but Insured shall 
not have the right to change the Bene- 
ficiary unless so provided on the first page 
of this Policy. A beneficiary in succession 
to be known as Contingent Beneficiary may 
be designated by the Insured during his 
lifetime, or, if not designated by him, by 
the Beneficiary if of lawful age. Any such 
designation may be cancelled or changed 
by the Insured during his lifetime, or if 
not changed by him, by the person desig- 
nating the same, and shall be subject to 
the rights of any assignee and shall be 
effected by the filing of a written request 
therefor with the Company (accompanied 





A Rare Business Opportunity 
in Cleveland 


The Northwestern Mutual Life Insur- 
ance Company stands in the front ,rank 
among the business interests of Cleveland, 
Ohio. f 

The General Agent is not a competitor 
for business. There are no brokers, spot- 
ters or helpers to receive commission or 
demoralize business. Northwestern agents 
there are not even accused of rebating. 

The city of Cleveland is the seventh 
city in the United States and is without a 
peer in its commerce and manufacturing 
interests, and in the number and char- 
acter of its business men. 

An excellent opportunity is now offered 
in this city to a man of character who is 
able to produce a large business for the 
Northwestern, and to such a man the best 
commission contract ever offered by a 
Northwestern general agent will be made. 

For further information address J. C. 
Trask, General Agent. 





by this Policy) and an appropriate endorse- 

ment on the Policy by the Company. Any 

designation or change by the Insured or 

+ ae maga must be completed during his 
etime. 


NONFORFETITURE AND LOAN FEA- 
TURES. 


1st. After payment of premiums for two 
or more years the following nonforfeiture 
options shall be effective: 

Automatic Loan.—(a) If any premium on 
this Policy shall not be paid when due the 
same, without action on the part of the 
Insured, and provided this feature shall 
not previously have been waived in writing 
filed at this office, shall be changed as an 
automatic policy loan at 5 percent interest 
if the then loan value of the Policy, in- 
cluding existing additions, be sufficient to 
cover such loan in addition to any existing 
indebtedness and accrued interest. If the 
loan value or balance thereof shall not be 
sufficient to pay the entire premium due, 
then it shall be used, if sufficient, to pay 
the premium for a shorter period, but not 
less than an entire quarterly premium, and 
if not sufficient to pay a quarterly pre- 
mium, the Policy shall cease to be in force 
and. any residue of the surrender value 
of said Policy shall be paid in cash on 
surrender of the same. The accumulation 
of such automatic policy loans with ac- 
crued interest thereon shall be a first lien 
on the Policy, but may be paid at any time 
in whole or in part. 

Paid-up and Extended Insurance.—(b) 
If the Insured, together with the Bene- 
ficiary and assigns, if any, at any time 
prior to, or within thirty days after, de- 
fault in the payment of any premium, 
shall have made written request for either 
nonparticipating paid-up insurance or ex- 
tended term insurance, waiving the auto- 
matic policy loan privilege, the Company 
(provided such request and waiver shall 
not have been revoked in writing by the 
Insured) in lieu of the automatic policy 
loan privilege will after such default either 
continue this Policy for a reduced amount 
of nonparticipating paid-up insurance in 
accordance with the Table below; or extend 
and continue in force the full amount of 
this Policy as nonparticipating term in- 
surance in accordance with the Table be- 
low, but, if the Insured shall die within one 
year after such extension, the Company 
will deduct from the amount payable any 
premium that would have become due on 
this Policy within said year, had default 
not occurred, with interest thereon at 56 
percent per annum; provided, that any ex- 
isting indebtedness to the Company on ac- 
count of this Policy if not paid in cash will 
reduce the amount of paid-up or extended 
term insurance in the ratio of such indebt- 
edness to the reserve on this Policy. 

Cash Surrender Value.—2d. If this Policy 
be not then extended as term insurance, 
the Company will, upon request, with a full 
and valid surrender of the Policy and all 
claims thereunder, pay a cash surrender 
value in accordance with the Table below, 
less any existing indebtedness to the Com- 
pany on account of this Policy. 

Loans.—3d, If this Policy be not then 
extended as term insurance the Company 
will grant a loan in accordance with the 
Table below at 5 percent annual interest 
upon a satisfactory assignment of the Pol- 
icy as collateral security, and subject to the 
regulations of the Company then in force 
relating to Policy loans. 


TABLE OF LOAN AND SURRENDER 
VALUES. 


This Table will apply if this Policy be 
free from indebtedness, but any existing 
indebtedness may be paid in cash and the 
Table will then apply; or, if not so paid, 
the loan and cash values will be reduced 
by the indebtedness and the amount of 
insurance will be reduced in the ratio of 
the indebtedness to the reserve on this 
Policy. This Table is based upon $1,000 of 
Insurance and will apply pro rata to any 
amount covered by this Policy. 


No. years, Paid-up Extended 
policy in insurance. term 

ull Cash Inone insurance. 
force Loan. value sum Yrs. Days. 
2 $ 25 $ 78 4 107 
3 47 53 131 6 194 
4 70 78 183 8 276 
5 94 105 235 10 317 
6 118 132 287 12 284 
7 144 160 339 14 167 
8 170 189 391 15 332 
9 196 218 442 17 55 
10 224 249 493 18 75 
11 252 281 544 19 41 
12 281 313 595 19 324 
3 312 347 646 20 205 
14 343 382 696 21 56 
15 376 418 746 21 251 
16 408 454 797 22 69 
17 441 491 847 2 250 
18 476 529 898 23 76 
19 511 568 948 23 28 
20 548 609 Policy full-paid. 


The basis upon which the above Table is 
constructed will apply if this Policy be 
continued in force beyond the twentieth 
year. If sf dividend or dividends under 
this Policy be used to purchase additions 
such additions, if continued in force, will 
increase the above guarantee. 

{In the foregoing table, as it appears in 
the policy, under the Loan column, is the 
provision, “One or more policies may be 
used to secure a loan but no loans aggre- 
gating less than $50, nor for a sum not 
a multiple of $5, will be made;’’ and under 
the head of Paid-up Insurance is a column 
providing for paid-up insurance in install- 
ments, “subject to installment provisions 
of this contract.’’] 


INSTALLMENT AND ANNUITY FEA- 
TURES. 


The Insured during his lifetime, with the 
privilege of revocation, or, if the Insured 





shall not have otherwise specially di- 
rected, the Beneficiary or Beneficiaries 
when this policy becomes payable, shall 
have the right to elect, in lieu of payment 
in one sum, either of Options “A,” “B” 
or “C,” or may elect that the amount be 
distributed under said Options: Provided, 
however— 

Amt. Payable.—ist. The amount pay- 
able must equal or exceed $1,000 for each 
Option elected. 

Endorsement.—2d. Any election, direc- 
tion or revocation, to be valid, must be in 
writing and this Policy returned to the 
company for appropriate endorsement. 

Rights of Contingent Beneficiary.—3d. 
Any Contingent Beneficiary or Beneficiaries 
shall, upon satisfactory proof of the death 
of the last surviving Beneficiary, succeed 
to all the rights and privileges possessed by 
said Beneficiary at the time of such death, 
except that under Option “C” the rights 
of any Contingent Beneficiary shall be 
limited to such of the stipulated install- 
ments, if any, as remain unpaid at the 
death of the last surviving Begeficiary. 

Surviving Beneficiary.—4th. If there be 
more than one Beneficiary the rights of any 
deceased Beneficiary shall pass to the 
surviving Beneficiary or Beneficiaries, upon 
satisfactory proof of such decease, except 
that under Option “C” only so many of 
the stipulated installments, if any, as then 
remain unpaid, shall pass to the surviving 
Beneficiary or Beneficiaries. 

Last Surviving Beneficiary or Contingent 
Beneficiary.—5th. At the death of the last 
surviving Beneficiary if there be no Con- 
tingent Beneficiary then living, or at the 
death of the last surviving Contingent 
Beneficiary, occurring subsequently there- 
to, the amount retained by the Company 
under Option “A,” will be paid to the 
executors, administrators or assigns of 
such last surviving Beneficiary or Con- 
tingent Beneficiary upon due surrender of 
this Policy; under the same conditions, 
any of the installments under Option “B,” 
or any of the stipulated installments under 
Option “C,”’ then remaining unpaid, will be 
commuted upon the basis of 3 percent com- 
pound interest and paid in one sum in like 


manner, 
OPTION A. 


Annuity Extension.—To have the whole 
or any part not less than $1,000 of the 
proceeds of this Policy at the death of 
the Insured, including any additions then 
in force, retained by the Company until 
the death of the last surviving Beneficiary 
or Contingent Beneficiary, the Company in 
the meantime to pay an annuity equal to 
3 percent of the amount so retained, 
the first annuity being payable one year 
after the death of the Insured. 

Commutation of Annuity.—At the time 
any annuity payment becomes due the 
Beneficiary, if of lawful age, provided the 
ae og | has not been otherwise directed 
by the Insured, shall have the right, upon 
due surrender of this Policy, to withdraw 
the amount so retained by the Company, 
in addition to such annuity payment, and 
if said amount be so withdrawn the an- 
nuity payments shall cease, 

OPTION B. 

Limited Installments.—To have _ the 
whole or any part not less than $1,000 of 
the po of this Policy at the death 
of the Insured, including any additions 
then in force, paid in a specified number 
of annual installments as per the first table 
below, which shall apply pro rata per $1,000 
of the amount to be so paid, the first 
installment being payable immediately. 

Change of Installments.—The number of 
installments may be changed by the In- 
sured at any time prior to the payment 
of the first installment. 

Commutation of Installments.—The in- 
stallments remaining unpaid will be com- 
muted upon the basis of 3 percent 
compound interest, and paid in one sum, 
at any time when an installment is due, 
upon written request of the Beneficiary or 
Beneficiaries, if of lawful age, and due 
surrender of this Policy, provided the In- 
sured shall not have otherwise directed. 

{The policy contains a limited install- 
ment table, gs follows: 25 installments of 
$55.75 each; 20 of $65.25; 19 of 67.78; 18 of 


$70.59; 17 of $73.24; 16 of $77.29; 15 of 
$81.32; 14 of $85.94; 13 of $91.29; 12 of 
$97.53; 11 of $104.92; 10 of $113.81; 9 of 
$124.69; 8 of $138.30; 7 of $155.83; 6 of 





NASH’S 
Combined Application Register 


ACCOUNT BOOK 


For the Use of Life Insurance Agents 


ENDORSED BY COMPANIES 
INDISPENSABLE TO AGENTS 


Shows all details connected with the 
application ; a record of all notes; com- 
plete record of account between agent and 
company; recapitulation of year’s busi- 
ness, month by month; has room for 
144 applications. Lastsfrom one to two 
years. 


Price $1.10 postpaid 


The Western Underwriter Co. 
145 La Salle Street, Chicago 
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$179.22; 6 of $211.99; 4 of $261.19; 3 of 
$343.23; 2 of $667.39.) 

Illustration.—If payment is to be made 
by 15 Installments, the amount of each 
Installment will be $81.32 for each $1,000. 


OPTION C. 


To have the whole or any part not less 
than $1,000 of the proceeds of this Policy 
at the death of the Insured, including any 
additions then in force, converted into an 
immediate life annuity to the Beneficiary 
at the then published rate of the Company; 
or, paid in either 10, 15, 20 or 25 stipulated 
annual installments of an amount corre- 
sponding in the Table below to the number 
of installments selected and to the age 
of the Beneficiary at the date of the death 
of the Insured, provided that if the Bene- 
ficiary shall survive to receive the number 
of installments selected, then similar in- 
stallments shall be continued throughout 
the lifetime of the Beneficiary. The Table 
shall apply pro rata per $1,000 of the 
amount to be so paid, the first installment 
being payable immediately. 

If there be more than one Beneficiary 
the amount to be so paid, unless otherwise 
directed by the Insured, shall be considered 
as divided into equal parts and the amount 
of each Beneficiary’s annual installment 
shall be determined in accordance with the 
Table below for the age attained. 


Age of 
Bene- Number of Installments Stipulated. 
ficiary. 10 15 20 25 
0 $42.06 $41.24 $40.36 $39.48 
il 42.27 41.43 40.54 39.64 
12 42.48 41.63 40.72 39.81 
18 42.71 41.84 40.91 39.97 
14 42.95 42.05 41.10 40.14 
16 43.19 42.28 41.31 40.32 
16 43.44 42.61 41.51 40.50 
17 43.70 42.74 41.72 40.70 
18 43.94 42.97 41.93 40.88 
19 44.19 43.20 42.14 41.07 
20 44.44 43.43 42.35 41.27 
21 44.71 43.68 42.58 41.48 
23 44.99 43.94 42.81 41.68 
23 45.28 44.20 43.05 41.89 
24 45.59 44.4 43.30 42.12 
26 45.89 44.7 43.56 42.35 
26 46.23 45.06 43.83 42.61 
27 46.56 45.2 44.11 42.86 
28 46.92 45.69 44.40 43.12 
29 47.2 46.03 44.70 43.38 
30 47.65 46.36 45.02 43.67 
31 48.04 46.73 40.34 43.96 
32 48.45 47.10 45.68 44.27 
33 48.87 47.48 46.03 44.56 
34 49.29 47.88 46.39 44.88 
35 49.75 48.30 46.77 45.21 
36 60.22 48.73 47.16 45.56 
37 50.70 49.18 47.56 45.89 
38 61.23 49.66 47.99 46.27 
39 61.78 50.16 48.43 46.64 
40 62.36 50.69 48.90 47.01 
41 62.98 61.25 49.38 47.42 
42 63.62 51.83 49.88 47.82 
43 64.32 52.45 50.40 48.22 
44 55.04 63.10 50.94 48.64 
45 65.83 53.78 51.50 49.04 
46 56.64 64.49 52.08 49.46 
47 67.50 65.23 52.67 49.88 
48 58.42 56.01 53.27 56.30 
49 69.39 56.82 53.89 50.68 
bu 60.42 57.66 64.51 51.10 
51 61.50 68.54 65.14 61.47 
52 62.63 59.44 55.76 51.84 
63 63.82 60.36 56.38 52.19 
54 66.07 61.31 56.99 62.652 
55 66.37 62.28 57.60 52.83 
56 67.75 63.26 58.18 63.11 
57 69.18 64.25 68.75 53.39 
58 70.67 65.24 59.29 53.65 
59 72.20 66.23 59.81 53.88 
60 73.79 67.21 60.30 54.08 
61 75.41 68.17 60.76 54.26 
62 77.07 69.10 61.20 64.44 
63 78.75 70.00 61.60 54.60 
64 80.44 70.87 61.97 54.74 
65 $2.11 71.68 62.32 54.86 
66 83.78 72.46 62.65 Age 66 
67 85.39 73.19 62.97 and over 
68 86.99 73.88 63.28 same 
69 88.50 74.62 63.58 as 65 
70 89.96 76.11 63.87 
71 91.36 75.65 Age 71 
72 92.69 76.14 and over 
73 93.96 76.5 same 
74 95.17 76.94 as 70 
75 96.3 77.24 
76 97.35 Age 76 
77 98.32 and over 
7 99.22 same 
79 100.05 as 75 
80 100.82 
Age 81 
and over 
same 
as 80 
Participation.—All payments under Op- 
tions “A” and “B,” and the stipulated 


payments under Option “C,” will be in- 
creased by such annual dividends as may 
be apportioned by the Company. 

{On the front of the policy is the fol- 
lowing: ‘As provided by charter, the in- 
sured under this policy is a member of 
The Northwestern Mutual Life Insurance 
Company. The annual meetings of the 
company for the election of trustees are 
hela at its home office in Milwaukee on 
the third Wednesday of July in each year. 
Members are entitled to vote at such 
meetings either in person or by proxy, 
each one thousand dollars of insurance in 
force entitling the member to one vote.’’] 





BANKERS LIFE ACTION 


The Bankers Life of New York in 
scaling death claims because it declares 
dividends have been paid to policyhold- 
ers when none such were earned, strikes 
life men as taking a peculiar position. 
It states that Dec. 31, 1901, its surplus 
was $285,000, and during the year $5,000 





in dividends was paid policyholders. On 
Dec. 31, 1905, the surplus was $28,000 
and $49,000 was paid in dividends during 
the year. 

The company seems to be making an 
adjustment covering five years. The 
question arises as to lapsed policyhold- 
ers. The brunt is falling on living 
policyholders and beneficiaries. Best’s 
Life Insurance News very properly sug- 
gests that the directors who ordered 
these dividends paid should be held re- 
sponsible. The question is now in the 
courts, 


DUTY OF AGENTS TO EXERT 
INFLUENCE ON LEGISLATION 


After speaking of the dangers of ill- 
advised legislation this winter and spring, 
the Travelers says to its agents: 

“The reward of those companies who 
have throughout maintained a consera- 
tive and just policy will be to share the 
punishment that has attended those who 
have done otherwise. 

“In your conservation with men every 
agent owes it to the best interest of his 
clients to avoid rash exaggerations and 
to impress upon the policyholders and 
prospects who may bring the matter up 
the necessity of conservative and thought- 
ful consideration of such proposed leg- 
islation as may be made in his district.” 

This is excellent advice for the agents 
of all companies to take to themselves. 
Agents should not forget the vast influ- 
ence they are able to exert if they di- 
rect it properly. If the companies un- 
dertake to kill adverse legislation by 
sending their counsel or legislative agents 
to the various state capitols, it gives 
rise at once to scandal and talk of “yel- 
low dog” funds. Even where this class 
of work is done legitimately, without the 
use of money or other questionable 
methods, the people feel that laws in- 
tended for their benefit were defeated by 
corporate influence. When, on the other 
hand, agents in their daily intercourse 
with business men convince them that 
measures for heavy taxation of premi- 
ums or otherwise aimed to get money 
out of the companies are aimed at their 
interest the case is entirely different. 

Agents may not be able to do much in 
influencing legislators directly, but they 
have it in their power to carry on a 
great educational work among the legis- 
lators’ masters—the people. This is the 
proper place to bring about good legis- 
lation or defeat bad, and the agents must 
do it. It is impossible for the com- 
panies to send out among the people 
home office people to teach the public. 
The ‘cost would be too great and the 
results would be small, as these men 
would be strangers and have but little 
influence. The agent’s friends and ac- 
quaintances will listen to him and give 
consideration to what he says. Agents 
who have a proper appreciation of their 
duty to the business will let no oppor- 
tunity pass to exert all their influence 
in the propeer direction. 











NEW LOAN AGREEMENT 
The new loan agreement of the North- 
western Mutual Life is: 
Milwaukee, Wis............. 190.. 


For Value Received ........ promise to 
pay to the order of the Northwestern 
Mutual Life Insurance Company at its 
office in the City of Milwaukee, in the 
State of Wisconsin, the sum of ...... 
Dollars, with interest thereon from the 
date hereof until paid at the rate of five 
percent per annum, payable annually. 

Payment of this note, or of any part 
not less than Fifty (50) Dollars, may be 
made at any time. 

IN CONSIDERATION of the loan evi- 
denced* by the foregoing note and as se- 
curity for the payment of the same, both 
principal and interest .......... hereby 
assign, transfer and set over to The 
Northwestern Mutual Life Insurance Com- 
Policy No. ...., issued by said 
Company on the life of said ........ and 
all dividend additions thereto. 

In case of the nonpayment of any inter- 
est on said note when due, such interest 
shall be added to and become a part of 
the principal of said note and shall bear 
interest the rate aforesaid, and if 
whenever On any day the amount of such 
principal, together with the interest accru- 
ing upon the same shall equal the then 
cash surrender value of the said policy and 








WANTED 


Strictly Life Insurance Agents 


Men of character who can talk and sel§ 
LIFE Insurance without “Agency Co.’ 
Stoek or ‘‘Special Contracts,” will be intere 
ested in the Agency contracts offered by 

THE INDIANAPOLIS 


LIFE INSURANCE COMPANY 


Address 
FRANK P. MANLY, Vice-Prest. and Mgr., 
Traction Building 


LOW PREMIUMS ANNUAL DIVIDENDS 














WAN'T ED 
MANAGERS 


For a Central Western State and 
Two Central Southern States 


by one of the best-known and 
most progressive old-line companies. 
Exceptional opportunities for first- 
class men. Application confidential. 


ADDRESS 


“MANAGERS WANTED” 


Care of The Western Underwriter 
145 La Salle Street Chicago 
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Provident Life an Trust Company 


OF PHILADELPHIA 


Insurance in Force, $187,670,839.00 


Assets, $61,639,557.56 


The NEW POLICIES of the Provident are unsurpassed for conciseness and simplicity 
of form and for adaptability and liberality in all essentials. 
The premium rates of the Provident are exceedingly low and are still further reduced 


by large annual dividends. 


CORRESPONDENCE WITH AGENTS SOLICITED 


Witttam’ D. Yercer, General Agent, Western Ohio 


S. S. Sarro.ip, General Agent, Eastern Ohio - 
. W..Croox, eral Agent - + . oe 
AMES W. JANNEY, General Agent ee 
ASSETT & RegsE, General Agents, - - - 


312 Union Trust Building, Cincinnati, Ohio 
- 706-710 Garfield Building, Cleveland, Ohio 
- 720 Spitzer Building, Toledo, Ohio 
325 Marquette Building, Chicago, II. 
44;Home;Bank Building, Detroit, Mich. 








THE METROPOLITAN SURETY CO. 


Home Office; 38 PARK ROW, NEW YORK CITY 


JOHN J. CAULLET, President, DAVID MeOLURE, First Vice-President ana Genera) Counsel, 
ANDREW T. SULLIVAN, Second Vice-Pres’t, FRANK A. CONDON, Secretary and Treasurer. 





ALL FORMS OF SURETY AND FIDELITY BONDS 
AND BURGLARY INSURANCE WRITTEN 





Western Ma ers: 





AYERS & PETRIE, The Rook 
Guaranty Bldg. Minneapolis; GEO. W. PANGBORN, Lemcke 


, Chicago; FRED L. GRAY Co., 
Bldg., Indianapolis. 











dividend additions thereto, if any, the said 
policy and dividend additions shall there- 
upon become void without action on the 
part of said Company and be deemed sur- 
rendered in consideration of the cancella- 
tion of said loan. 

If said policy shall become paid-up in- 
surance, said loan will be continued under 
the terms hereinbefore provided, but if 
said policy shall become extended term 
insurance, the existing indebtedness under 
said loan shall be adjusted as provided in 
said policy. 

This assignment may be terminated at 
any time upon payment in cash of the 


principal and interest of said loan. 
IN WITNESS WHEREOFP, ..... - have 
hereunto set ...... DOME wcccce and seal 


SS Eee Gee GE occcses « A. BD, 198.. 
Signed and delivered in presence of: 
Witnesses: 


The loan within mentioned having been 
fully paid in cash, the claim of The 
Northwestern Mutual Life Insurance Com- 
pany to the Policy within named under 
this instrument of assignment is hereby 
dischargeu and released. 

Dated at Milwaukee, 

day of % 
THE NORTHWESTERN MUTUAL LIFE 
INSURANCE COMPANY, 
Auditor. 


The Northwestern now charges 5 per- 
cent interest on all policy loans, regard- 
less of amount. 





PROVED THE NEED 


While the managers of some of the 
life and accident companies in Chicago 
were holding a meeting recently to 
discuss plans for forming an association 
for mutual protection against dishonest 
or unscrupulous agents and _ solicitors, 
a striking evidence of the need of such 
an organization was presented before 
the very eyes of those assembled. A 
young man came into the room where 
the meeting was being held and secured 
some stationery from a desk. A man- 
ager at once held a brief consultation 
with the general agent at whose office 
the conference was being held and 
then announced that the.man who had 
been on intimate terms with the desk 
was in his employ on a salary and com- 
mission basis and had been for a year 
or more. He also was drawing an 
advance from the second general agent. 
The incident happening in the environ- 
ment it did was worth more than any 
oral argument that could have been 
given. 





YOUNG MEN—MAKE HONEY 


There are opportu- 
nities to represent a 
big, sound up-to-date 
Life Insurance Com- 
pany in a profitable 
manner, 

Prudential represen- 
tatives make money, 
They have most varied 
forms of policies and 
advantageous con- 
tracts witb liberal 
commissions. 

The attention of 
pours men, particu 
arly young menstart- 
ing in 
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business, is 
especially sought. 

rite for full information regarding these. 
unusual opportunities. 


THE PRUDENTIAL 


Insurance Company of America 
Incorporated as a Stock Company by the State of New Jersey 


JOHN F. DRYDEN Home Office 
President NEWARK, N. J. 


WANTED 
Pht 


INSURANCE COMPANY 


Live, energetic men, for some 
excellent territory. Exclusive and 
liberal contracts will be made with 
the proper parties. 

The Armstrong Committee found 
no questionable methods in The 
Manhattan Life Insurance Com- 
pany. Address 


W. B. LANE, Vice-President 
66 Broadway, New York 








Have a good general knowledge of 
your profession. Don’t mean by that to 
be technical, but show your prospect you 
know what you are talkirig about—The 
Federal. 
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LIFE SUPPLEMENT TO THE 


WESTERN UNDERWRITER. 








TRY TO CLOSE THE CASE 
ON THE FIRST INTERVIEW 


While many agency executives lay 
stress on the second interview, Vice- 
President Stevens of the Illinois Life 
believes in laying stress on the first. 
It is a mistaken idea, he says, to think 
the first call is for the purpose of se- 
suring preliminary information. Too 
many cases are spoiled by the preparing 
process. When a prospect knows an 
agent is planning to get his application, 
the former begins fortifying himself 
against the agent. If an agent gets his 
facts at the first interview, and then 
calls with illustrations and statistics, the 
prospect will have had time to muster a 
strong array of arguments to withstand 
the agent. If the agent gets the appli- 
cation then, Mr. Stevens contends, he 
has to put up a stronger fight than he 
otherwise would at the start. Com- 
menting on the subject, Mr. Stevens 
says: 

It is not the detailed presentation of 
the values, provisions and results of 
the policy, but it is the setting forth 
of these features in a general easy-to- 
comprehend and easy-to-follow manner 
that gets the signature to the dotted 
line. Talk policy values from your 
rate-book and quote policy provisions 
from your head. When you hand a 
man a statement to look over you are 
giving him an opportunity to think up 
his reasons for not insuring right now, 
which he takes full advantage of while 
pretending to study the figures which 
you have laboriously prepared. 

Policies are generally written in mul- 
tiples of $1,000, and the mental arith- 
metic necessary to tell at a glance just 
what various terminal or loan values 
are at a given period is so simple that 
there is really no good reason for the 
handling of a pencil or a pen by the 
agent prior to the answering of the 
question: “What is your full name?” 
The answer determines whether your 
battle has been won or lost. This ques- 
tion is, so to speak, your last charge, 
and, having fired it, your guns are 
silenced. If the silence is broken by 
the utterance of the full name of your 
prospect, you have won. If he does 
not state his name, the contest must 
begin all over again, and the final out- 
come of the struggle depends upon 
which of the parties to the contest pos- 
sesses the stronger personality. 

Don’t be afraid to crowd your pros- 
pect hard the very first time you see 
him. Force him at the first interview 
with all the arguments at your com- 
mand. These tactics will spoil some 
cases for you, but the victories will 
more than offset the losses. You must 
always bear in mind that for every 
prospect spoiled there are ten thousand 
that you have yet to see. 

A sharp, fierce attack is surer of 
victory than a long drawn-out contest, 
in which both sides are given equal 
opportunity to prepare. 

Never call upon a man when you are 
not feeling in prime condition and pre- 
pared to exert your closing ability right 
up to the limit; and if you are com- 
pelled to end an interview, at which all 
your best and most potent arguments 
are for the first time convincingly pre- 
sented without the signature to the 
dotted line, you might just as well 
scratch the name of that prospect off 
your list. 

Put up your very best and hardest 
fight at the first interview. 








TOTAL ABSTINENCE DEPARTMENT 


The total abstinence department of the 
Security Mutual Life is now entering its 
seventh year. The mortality experience 
has been very desirable on this business 
and the dividends on this class have been 
considerably higher than those on other 
classes. Some agents find that they can 
write a good amount of this business. 

e rates are just the same, but those 
written on these policies are put in a 
class by themselves. 





UNDER THIS SYSTEM THE 
SECOND INTERVIEW COUNTS 


Instructor F. B. Turck of the Colum- 
bian National in commenting on the art 
of closing says that the first few weeks 
will tell whether a new agent will make 
a success. He thinks that new men need 
the assistance of experienced agents and 
should agree to divide the commissions 
during this educational period. They 
will write a larger business if helped 
and get a splendid training, too. 

Mr. Turck lays much stress on the 
second interview. Not many applica- 
tions are written on the first canvass. 
Then the ground is broken. Mr. Turck 
says: 

“Of any or all the successive inter- 
views the second is the most favorable. 
If the question has been placed before 
the candidate well at the initial call 
a tremendous effort should be made to 
close on the second. If it were possi- 
ble to obtain the services of the finest 
closer in the world, the man who de- 
voted his time to digging up live pros- 
pects and taking the closer on his sec- 
ond call would probably write more 
business than has ever been written by 
any single individual. Who the best 
closer in the world is it would be im- 
possible perhaps to say. They are to 
be found among the managers, field 
superintendents, supervisors and in the 
agency force. The new man who con- 
stantly avails himself of their service 
can probably get his name on much 
more than double the business he can 
produce alone and with certain profit 
to himself. If this were the only good 
to be obtained he would be well repaid. 
But he does much more than this. 
Good closers are not born but are de- 
veloped by years, perhaps, of experi- 
ence, and the solicitor is learning all 
the while he is in the closer’s company 
the things that it costs the closer many 
dollars to learn. If the crudest man in 
the business after having been taught 
the elements of the proposition he has 
to sell were to open a directory at 
random and take the names of men 
whose business would indicate the pos- 
session of means, and then call upon 
those men with no introduction what- 
ever he ought to be able to secure a 
reasonable amount of fair prospects. If 
he took his manager or anyone who had 
a good reputation for closing on the 
second interview, it is hard to con- 
ceive of such ill luck as not to get a 
fair living at the outset. And every 
case written is a leverage for further 
business. y 

“The best solicitor in the business 
can often use the closer to advantage. 
Scarcely any two men present a propo- 
sition in exactly the same way and a 
new face and a new line of argument 
frequently mean the difference between 
writing a case and losing it. I think all 
of us are inclined to get into a rut. 
One could be in the life insurance busi- 
ness a lifetime and still have much to 
learn and there is no better way of 
learning or getting new ideas than that 
of listening to a successful solicitor. 

“The man who constantly digs up 
new prospects and then uses a closer 
to clear up a reasonable proportion of 
them is almost certain to avoid the 
error of chasing after people whom 
there is not a fair chance of writing. 
He learns in the shortest possible time 
that the business comes from a larger 
number of live prospects, and when he 
has learned this he has gotten the most 


valuable lesson to be acquired in the 
business.” 








“As soon as the order is signed, don’t 
make a dash for the door as if you had 
no further interest in your prospect. Ex- 
press due appreciation, even if the order 
is a smaller one than you had hoped it 
would be.” 





Tell a man that the policy he has 
isn’t good, or that he has been swindled, 
and it follows that you insult his in- 
telligence and arouse his suspicions con- 
cerning your own honesty.—J/. H. Blagge. 





The Man That Sells The 
INSURANCE 


SHOULD COMMUNICATE WITH 
THE COMPANY THAT HAS NO 
GENERAL AGENTS, THE 


Pittsburgh Life & Trust Company 


Pittsburgh Life Building 
Sixth and Liberty Sts., PITTSBURGH, PA. 


This General Agency of the North- 
western of Milwaukee wrote 100% 
more business in 1905 than in any 
previous year. 

The reason for such a record will 
interest every man whe wants to 
sell life insurance along clean, pro- 
gressive lines. 

Call on or address 


Charles D. Nerton, General Agent 


Chicago and Northern Illinois 
Tel. Main 1472. 8th Floor Stock Exchange Bidg. 
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An Agent's statement of 


A Square Deal 


“] will remain loyal to you and the Home Life 
nsurance Company of New York. You have be- 
ended me in time of need and business ession 
and I HAVE NOT nor will I ever forget it. Friends! 
I have received a number of letters from the differ- 
ent Companies offering high commissions. I have 
not answered one, no, not even given them a 
thought. I think too much of the company I rep- 
resent to make a change.” 
TO 


W. A. R. BRUEHL & CO., General Mgrs 
4th National Bank Bidg., CINCINNATI, OHIO 


THE OLD RELIABLE 


MICHIGAN MUTUAL LIFE 


INSURANCE COMPANY 
of Detroit, Michigan, 


Stends for RIGHT, JUSTICE and FAIR DEALINGS 
in all its transactions. 


Is on Deck forGood Bust- Liberal Commission on 


ness and Res si- Non- “artici pating 


ble Agents Pians 
New men or producers making changes will find 
it advantageous to communicate with 


E.H. ELWELL,Mgr. W.A. COURTRIGHT, Asc. Mgr. 
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JOHN P. MUNN, M.D. 


FINANCE COMMITTTEE 


JAMES R. PLUM 
,CLARENCE H. KELSEY 


Pree. Title Guar. and Trust Co. 


WILLIAM H. PORTER 


Pree. Chemica! Nat) Bank 




















Good men, whether experienced in life insur- 
ance or not, may make 


with this Company, for a limited territory if 
desired, and secure for themselves, in ad- 
dition to first year’s commission, a renewal 
interest insuring an income for the future. 
Address the Company at its HOME OFFICE, 
No. 277 Broadway, New York City. 


% 








DIRECT CONTRACTS 



































Clear Reasonable 

Policies Contracts 
‘THESE FACTS stand forth 

with d im: = ALWAYS 
ance in all UNION M AL A PLACE 
forms. Policies are well FOR 
known for simplicity and | FAITHFUL 
plainness; the Contracts, for WORKERS 
sincerity fairness in the 








treatment of agency requirements. 


Union Mutual Life Insurance Co. 


PORTLAND, MAINE 
FRED B. RICHARDS, President 
Write Either 








ith 
Thornton Chase, Supt., 84 Adams ee a Til. 
Edson D. Scofield, Supt., 180 Broad’y, N. Y. City 





Course of Insurance 
Education 
Department for Fur- 


nishing Prospects 
New “Model Policy” 


Will plough the field and assure 
the harvest for good agents. 


Pheonix Mutual Life Insurance Co. 


HARTFORD, CONN. 
Write Home Office, 


OUR 





The Non-Estimator 


Entirely New Policies (New York Stand- 
ard) by THE WASHINGTON LIFE Insur- 
ance Company of New York. The People 
Have Been Clamoring for LOW RATES and 
HIGH GUARANTEES. WE HAVE THEM. 

Capital Stock $500,000. Surplus In- 
teased $400,000 in 1906. Assets, 184 Mil- 
cions. 

CORRESPONDENCE INVITED from Life, 
Fire and Accident producers in Ohio, Ken- 
tucky and West Virginia. Send for Cards of 
Rates and Commissions. Our new line of 
policies are QUICK sellers. Address, 

Dr. BE. C. SKINNER, General Manager, 

601 Unica Trust Bidg., CINCINNATI, OHIO 


Life & Annuity 
Company 


Security OF AMERI 


Principal Office, The Majestic Bidg., Chicago. Ill 


Is a Standard Legal Reserve Stock Life 
Insurance Company. Its reserve and its 
capital are invested in first-class securities. 
It is a vigorous, active, progressive and 
competitive company. Its policies possess 
the best modern features. Agents of good 
character and good ability are wanted. For 
the West, address W. O. Johnson, Presi- 
dent. For the East, F. W. Cavanagh, Supt. 
of Eastern Agencies, No. 2228 Land Title 
Bldg. Philadelphia, Pa. For the South, Ed. 
L. Williams uisville Ky., 305-6 Keller 
ohn H. nn 





Bidg. Illinois, Joh ; Manager, 307 
Chicago Savings Bank Bldg., Chicago. 
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LIFE SUPPLEMENT TO THE WESTERN UNDERWRITER. 








Said About Fraternals 





A report of the examination of the Su- 
preme Lodge Knights of Honor, made 
jointly by the insurance departments of 
Minnesota and Missouri, shows that order 
to be in a very bad way. The commission- 
ers’ letter in part follows: 

“That the situation of the association, 
as disclosed by this report, is grave can- 
not be doubted. The total admitted assets 
amount to $255,584.36, while the total lia- 
bilities amount to $652,432.38, showing a 
deficiency of $396,848.02. 

“Under the present rates charged by the 
association and with its present member- 
ship, there can be no hope of any improve- 
ment in this condition for the future. An 
analysis of the mortality sustained by the 
association from 1896 to 1905, inclusive, dis- 
closed a mortality rate for all members of 
the association who have reached more 
than thirty years of age which is far in 
excess of the American experience or actu- 
aries’ table, while the rates charged by the 
association are much lower than the net 
rate based upon either of those tables. 

“It is a gratification to us that the 
examiners have no criticism to offer upon 
the integrity of the management or the 
care which has been taken of the funds 
which have come into its hands. There 
is nothing in the report which indicates 
that this association has been extrava- 
gantly managed or that any of its funds 
have been unlawfully diverted. ... . 

“In our opinion it is the duty of your 
officers to take immediate steps to put 
the association upon a permanent basis. 
The present membership of the order 
should be put in a class by itself, from 
whom should be collected rates sufficiently 
high to enable the association to secure 
the meeting of its obligations. New mem- 
bers should be put in a class by themselves 
and likewise properly rated. Present mem- 
bers could be allowed to transfer from one 
class to the other by meeting the difference 
in the rates charged.” 


INTERESTING INFORMATION 
ABOUT VARIOUS COMPANIES 








The following information as _ to 
various companies is gleaned from the 
Wisconsin report: 

NoRTHWESTERN MutuaALt.—Has note 
assets of $315,307. Has paid up insur- 
ance $70,077,872. Has 212 annuities rep- 
resenting annual payments of $70,427. 

AcTNA Lire.—Paid up insurance $25§2,- 
685, annuities 8, representing annual 
payment of $2,920. Where surplus has 
been apportioned to individual policy- 
holder it is carried as a liability. Where 
such has been apportioned it is payable 
in addition to the face of the policy at 
death, except in case of terminal 
endowments. The A&tna has $305,345 
note assets. 

CONNECTICUT 
$461,928. 

Des Moines Lire.—Note assets $11,010. 

EguitasLe, N. Y.—Paid-up insurance 
$78,553,807, annuities 3,634, representing 
$1,235,203. Lapses last year 42,394 or 
$82,811,230. 

FEpERAL.—Notes are taken not to ex- 
ceed agents’ commission. Paid up in- 
surance $26,847, note assets $439,631. 

Fivetitry Mutuat—Note assets $312,- 
065, notes on first year’s premiums equal 
to agents’ commissions are taken; on re- 
newals 20 to 30 percent. Paid up insur- 
ance $1,164,803. Annuities 13, repre- 
senting $3,131 annual payments. After 
the fifth year surplus is distributed an- 
nually or when deferred for specific pur- 
poses, is held as a special surplus for the 
benefit of the class to which the policy 
belongs. ‘ 

GERMANIA.—Paid up insurance $6,880,- 
855. Annuities 246, representing $42,757 
annually. Industrial insurance in force 
$368,897. Dividends are declared an- 
nually compounded at interest and 
carried as a liability. Dividends are 
credited to respective classes. Takes no 
premium notes. 

Home Lire.—Annuities 94, represent- 
ing $38,682 annually. No premium 
notes on first premiums. The com- 
pany makes an annual apportionment of 
its surplus to all its deferred dividend 
policyholders in proportion to the indi- 
vidual contribution thereto. Such credit 
is contingently accumulated until the 
end of the period elected for the policy, 
and the present value of the total divi- 
dend credits is carried as a liability and 
forms part of the reserve for reinsur- 
ance additions in each annual state- 
ment. It now amounts to $1,453,907. 


MutvaL.—Note assets 














MANHATTIAN—Paid up insurance 
$7,015,813, annuities 39, representing 
10,832 annually. Note assets $304,117. 
One-eighth of the profits go to stock- 
holders. 

MassacuHusetts Mutuar.—Note as- 
sets $768,590. S. Warburton, a di- 
rector, is receiving renewals under his 
old contract on business written while 
he was an agent. His renewal interest 
expires this year. He is now superin- 
tendent of loans at the home office at a 
salary of $10,000 a year. 

METROPOLITAN.—Paid up 
$2,571,197. Annuities 181, 
$112,324 annually. 


insurance 
representing 
Note assets $721,355. 
It has 8,119,158 industrial policies in 
force. The difference between $4,519,595 
reserve released and $1,538,694, being 
amount paid on surrender and lapse, does 
not mean a gain of $3,081,365 to the 
company. It largely represents the re- 
payment of technical or legal reserves 
which had been advanced by the com- 
pany from its capital or surplus and not 
accumulated from the premiums re- 
ceived from the owners of lapsed 
policies. 

Micu. Mutuat.—Note assets $77,537. 
Discontinued deferred dividends Jan. 1, 


1906. 

Minn. Mutvat.—Note assets $662,680. 

Murtuvat Beneritr—Note assets $4,- 
893,649. Paid up insurance $40,630,- 
962. Annuities 548, representing $187,- 
189 annually. Notes of 20 percent on 
first premium will be taken. 

MutuaL Lire—Paid up _ insurance 
$141,834,022. Annuities 10,149 repre- 
senting $2,888,660 annually. Lapses last 
year $82,116,481. 

Nationa, U. S., A—No provision in 
charter for limitation of stockholders’ 
dividends. Paid up insurance $1,967,880. 
Note assets $20,205. 

Nationat, Vt.—Note assets $1,238,601, 
paid-up insurance $7,360,183. Annuities 
655, representing $205,121 annually. On 
$1,329,500 of old nonparticipating poli- 
cies there is a premium deficiency of 
$322.40; reserve carried $3,052.62. Vice- 
Presidents Phelps and Estee still have 
a renewal interest on the old business 
of their former agencies. 

New EncLtanp Murtua..—Paid-up in- 
surance $10,582,230. Note assets $153,- 
504. Premium notes of 75 percent are 
taken divided into three, six and nine 
months’ notes. 

New York Lire.—Paid-up insurance 


$162,308,742. Annuities 10,450, repre- 
senting $2,061,534 annually. Note assets 
$3,682,341. The company apportions 


surplus according to policy provisions. 
In every case the company credits each 
group with its respective share of funds 
reserved to provide dividends payable 
to policyholders as the dividend periods 
of their policies mature, the total of such 
funds being carried as a liability. 

Paciric Mutuat.—Paid-up insurance 
$2,783,978. Annuities 134, representing 
$14,728 annually. Note assets $54,239, 
Conservative Life note assets $1,075,723. 

Penn Mutvat.— Paid-up insurance 
$5,138,063. Annuities 910, representing 
$378,822 annually. Note assets $1,288,- 
188. Notes on first premium are taken 
as follows: 30 percent on life, 20 precent 
on endowments. 

Pua@ntx MutuaL.—Paid-up insurance 
$20,258. Annuities 79, representing $11,- 
920 annually. Notes of 33% percent 
taken on first ten years on two special 
forms. Note assets $191,330. 

PRuDENTIAL.—Paid-up insurance $12,- 


182,376. Annuities 205, representing 
$63,021 annually. Industrial policies 
6,117,575. No limit on stockholders’ 
dividends. Note assets’ $631,690. 


Rett1ance. — Stockholders’ dividends 
not fixed. Gave up provident depart- 
ment Jan 1, 1906. 

Securtry Lire & Awnnutty.—Stock- 
holders’ dividends not fixed. Premium 
notes of 25 and 30 percent on advanced 
dividend policies. 

Securtry Murtuar.—Note assets $23,- 
713. Paid-up insurance $44,401. Pre- 
mium notes of 25 percent on certain 


forms. 


Traveters.—Note assets $15,261. Paid- 
up insurance $15,111,300. Annuities 104, 
representing $30,139 annually. Stock- 
holders’ dividends not limited by charter. 


RESPONSIBLE AND TRUSTWORTHY Operates Only 


AGENTS WILL FIND In 
: IOWA 
Integrity and Economy of Management ILLINOIS 
Policies Plainly Drawn and Easily Understood INDIANA 
Policies Bearing Annual Dividends 
Absolutely Safe Insurance, but at the Lowest MICHIGAN 
Possible Cost OHIO 
PENNSYLVANIA 
a MISSOURI 
THE EQUITABLE LIFE OF Iowa <“*S4S 
NEBRASKA 
DES MOINES, IOWA _ SOUTH DAKOTA 
To such Agents Definite Territory and Long Renewal MINNESOTA 
Contracts will be given WASHINGTON 





Are You Fixed for the Future? 


If not, why not investigate the opportunities offered by a well equip- 
ped new life organization operating upon regular life plans with meth- 
ods properly adjusted to meet modern conditions? Policy forms new 
and up to date, none more attractive, as present production most 


surely attests. Operations for the present confined to the State 
of Ohio. 


Information cheerfully supplied by writing 
LOT H. BROWN, Sup’t of Agencies 


The Midland Mutual Life Insurance Co. 


COLUMBUS, OHIO 


MANAGERS WANTED 


For Fort Wayne and Indianapolis, Ind.: Dayton 
Youngstown, Akron and Springfield, Ohio 





Address: Agency Department 


Reliance Life Insurance Company 
Pittsburg, Penna. 


lames H. Reed - - ° “ > ‘ns ‘ _ 
Paid Up Capital $1,000,000.00. 
The Minnesota 


Mutual Life Insurance Company 


ST. PAUL, MINN. 


President 





If you are honest, and employ successful business methods in 
writing life imsurance, investigate The Minnesota Mutual. 
Any of the Agency Managers will tell you what the Company 
is doing and how it treats its fleld forces. If your antecedents 
will not bear investigation, do not waste time or postage. 


T. R. PALMER, President 

DOUGLAS PUTNAM, Secretary 

H. W. COCHNOWER, Actuary and 
Assistant Secretary 


J. A. O'SHAUGHNESSY, V. Pres. and Field Manager 
WA. D. MITCHELL, 2ad V. Pres. and General Counsel 
DR. CHARLES B. PIPER, Med. Director 


The State Life Insurance Company 


INDIANAPOLIS, INDIANA 


SAMUEL QUINN 
V.-Pres. and Supt. of Agents 


UNPARALLELED RECORD 
Deposit with State of Indiana to Protect all Policyheldert. $5,574,677. 
To SUMNER AGES el teat peace cirts  Maar ea a Satae RS 
a Je 
enables the wedllns canis ttn & cumgubenry ont bocums inte baent. pany RITE 1 PARTICULARS 
The Company has desirable territory for capable men. Contracts direct with the beme office. 





ANDREW M. SWEENEY WILBUR 8. WYNH 
President Secre 


tary and Actuary 








Union CeEntTRAL.—Paid-up insurance 
$21,883,013. Annuities 83, representing 
$22,713 annually. Company takes first- 
year premium notes on short time. Note 
assets $1,725, 460. 

Union Mutvuar.—Paid-up 
$2,630,606. Annuities 23, 
$2,412 annually. 


It is one of the exorable laws of Na- 
ture, that she will not yield up something 
for nothing. Indeed, there are exceed- 
ingly few things in this world that are 
really good and desirable that have not 
the indelible. imprint stamped on them 
somewhere “attained through sacrifice.”— 
H. C. King. 


insurance 
representing 
Note assets $72,975. 
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HEART TO HEART TALK WITH 
THE LIFE INSURANCE AGENTS 


The man who has set before him the 
opportunity of becoming a life insurance 
agent or the old agent who has con- 
fronting him the changed conditions, is 
doubtless revolving in his mind that 
very vital question, “Will it pay?” 

“Will it pay’ is a question that we 





all have to consider in estimating the 


results of any line of activity. Most of 
us are forced to labor hard for our 
earnings and we desire every stroke to 
count. We feel that every effort we 
put forth should show some tangible re- 
sult, every stroke of the axe should 
cause a chip to fall. It is a laudable am- 
bition for every man to desire to make 
and save money in order to supply him- 
self with not only life’s necessities but 
some: of its luxuries: 

This does not mean that a man 
should make himself a sordid money 
grubber: Most of us, I imagine, are 
content with a reasonable income. We 
are not aspiring to be magnates nor 
captains of industry. We all take ac- 
count of our place in life, we realize that 
the spiritual forces should be stronger 
than the material. With it all we want 
to feel that with reasonable and honest 
effort and industry our work shall tell. 

The question confronting the life in- 
surance agent at this time is whether 
the labor he expends will bring the same 
fruitage if given to other vocations or 
will the existing conditions constitute a 
hopeless pull against the stream? All 
companies, or most of them reporting to 
the New York department, will reducé 
the commissions to agents and there is 
no living, sane man that has before him 
the reduction of his income that can 
view it with calm equanimity. He has 
accustomed himself to a certain style of 
living commensurate with his income. I 
am not talking now of the “dead beats” 
infesting the business that do not pay 
their debts and who live beyond their in- 
come, but to the honest azent. 

As I see it, the men in the field have 
measured their income in gross. They 
have not taken into account the amount 
paid to get business, the sum given back 
to the assured. Nor have they taken in- 
to account the fact that competition has 
been against hordes of men who get 
business solely by rebating and plunging 
processes. The bonus system, the hard 
drive from home offices with promise of 
rewards for volume have been demoral- 
izing factors in the way of the straight, 
honorable canvass. 

In the first place the giants are re- 
formed. Their scores of solicitors will 
not have the implements of war. I be- 
lieve there will be an earnest effort to 
purge these great institutions of plunging 
methods. The “high flyers,’ rounders 
and rebaters are going to high commis- 
sion companies or are fortunately retir- 
ing into other lines of business. The air 
is being purged and a few months will 
see the faithful, hard working agent ap- 
preciated. It will take a little time to 
tid the business of its parasites and de- 
moralizers. In my opinion, there will 
always be a place for the agent who is 
seeking to do the best for his company 
and policyholders, who is in life insur- 
ance as a life work. 

You agents have been forced to stand 
the brunt of all this exposure. You 
were not responsible for the conditions 
that were revealed in New York. Many 
of you have been connected with compa- 
nies that are honest, but your business 
has been affected. My sympathy goes 
out to the innocent person who has had 
to suffer for the wrongdoing of others 
and my purpose in addressing you is to 
pull aside the curtain and show you, if 

can, a ray of hone. 

_Those companies that continue to pay 
high commissions, whose agents rebate, 
who give bonuses for big returns, who 
are ambitious to have a large volume, 
are going to be discredited when the 
reckoning is made in a year or so by 
companies economically managed and 
that will be able to show a splendid 
dividend record. There never was, so 
strong a reason to advance to the man 





who seeks a rebate as now. Point to 
the New York revelations., The man 
who gets a rebate is forced to pay a re- 
bate on every other policy that is ever 
issued by his cempany so long as he 
writes his annual check. He gets a re- 
turn on his first payment which is taken 
off of every subsequent’ payment. The 
man who gets in a company whose 
avents do not rebate will receive returns 
that exceed many fold the paltry sum 
handed to him on his first premium. 
The rebating agent at once convicts the 
company he represents of absolute extrav- 
agance, graft and dishonesty. If he can 
afford to give a rebate his company is 
paying too much for the business. It is 
throwing money away. Tell your client 
that an offer of a rebate without any 
subsequent defense should forever con- 
vict the company of mismanagement. If 
a man pays 50 cents on the dollar, he 
deserves to have a cloud on his policy. 
The commissions that can be paid un- 
der the Armstrong laws are probably 
not as high as you have been securing, 


‘| but with changed conditions in competi- 


tion, a heavier leaning toward econom- 
ically managed companies and a clearer 
sentiment as to your business, it appears 
to me that agents representing our con- 
servative companies will find it easier to 
sell insurance. Their net income should 
not be smaller than it has been. With 
perhaps a greater effort, a new grip on 
yourself, freshened by hope, you should 
go forth determined that you will win. 

Commissions given salesmen in other 
lines of insurance are about half what 
you receive. The work is as hard. Pos- 
sibly it is easier to close business be- 
cause men seem to think that property 
insurance is essential while life insurance 
is not, but evening things up, I believe 
you have the same opportunities before 
you as the fire insurance man. I think 
vou have the same chance to make a 
good living as he has. I have investi- 
gated the commissions in many lines of 
business and I fail to see where any ave- 
nue offers any more inducements for the 
faithful worker, the loyal, honest sales- 
man than life insurance. There are 
larger gains to be had elsewhere, but for 
the man who without great means de- 
sires a field of labor where he can make 
a comfortable living and yet do much 
good for mankind, the life insurance 
agency gives him the opportunity. 

Most of us are assured that life in- 
surance is necessary. We have not suf- 
ficient means at our command to protect 
our families in any other way. The life 
insurance principle is here to stay, a 
permanent feature in our economic de- 
velopment. Laws cannot destroy it. If 
they prevent its natural development they 
will be changed. 

hat more admirable tribute can be 
paid to life insurance than the shock it 
has sustained, the strain it has been 
under, the battle it has fought, the 
contumely it has been forced to bear, and 
yet the companies stand as a rock un- 
shaken by the hardest storms? Fire in- 
surance had to meet a San Francisco 
and there were failures and retirements. 
Life insurance was dealt a fiercer blow 
and yet survived, purified, uplifted. 

Let every agent who really desires to 
stav in the business look at the condi- 
tions philosophically. This is no time to 
grieve and brood. There are arguments 
at your command that you never had be- 
fore. While around you the “schemes,” 
rebaters and rounders may still flourish, 
yet it will not be long before the com- 
panies that are truly policyholders’ insti- 
tutions, who reduce life insurance to the 
lowest possible cost, will be able to at- 
tract the public eye and command its 
confidence. 

Do not apolegize«for being in your 
business. You have nothing to apologize 
for. Life up your head, eliminate all 
doubt from your mind, take» a firmer 
step. generate a little more energy, go 
forth to hattle with high hope and a 
determination to. succeed—the reward 
will be yours. 

cS xz. CG 


“Tt is a wise man who knows when to 
stop talking, for many an agent talks his 
prospeet up to the signing point, and 
then talks him out of thé idea.” 





IN ALL THAT IS GOOD, IOWA AFFORDS THE BEST - 
FRANE D. JACKSON, President. SIDNEY A. FOSTER, Secretary. 


Royal Union Mutual Life Insurance Co. 


of Des Moines, Iowa 
THE BEST POLICY IN THE SAFEST COMPANY 
Writes all forms ef participating and - a yp policies and secures them a deposit of their 
ta 


full value in approved securities with the of lowa. This is the law. A certificate from the 
State Auditor with i 


— policy. 
Rate of interest earned 1905, 6.11%. Most absolute safety. Biggest cash settlements. Reliable 
representatives wanted. 


J. W. A. STAUDT, State Agent, 209-212 City National Bank Bldg., Canton, O. 
The Most Popular Up-to-Date Policies 


CONTAINING MANY TALKING POINTS 
Managers and General Agents Wanted in lilinois, Ohio, Pennsylvania and Georgia 
endid ity f 
we oe ty tl  — — — ed 


Do not delay investigation but begin at once to profit by selling the matchless contracts of this 
progressive company. Address 





The Columbia Life Insurance Company 
FELIX G. CROSS, President 
Home Office: Rawson Building, Cincinnati, Ohio 


H. C. MOORE, Sup’t of Agents, 1256 First National Bank Bidg., CHICAGO, ILL. 


American Central Life Insurance Company 


INDIANAPOLIS, INDIANA 








Assets - ~ : . - $ 1,524,072.65 
Surplus - - : - - - 252,903.62 
Insurance in force - - : - *8,252,031.00 


Energetic Agents wanted in the States of Pennsylvania, Ohio, Michigan, Illinois, 
Missouri, Texas, Tennessee and Indiana, 

Deposits with the State of Indiana, as required by law, non-speculative securities 
in an amount exceeding entire reserve liability to policyholders. 





Facts About Term Insurance 


Business men demand the greatest amount of 
protection for the least possible premium—that is 
term insurance. 

By presenting our term insurance you can sell 
larger policies and make more money easily. In 
Illinois we have another opening with a great future, 
for a genuine life insurance man, 


ADDRESS 


Asst. Supt. Agencies, 1301-6 Monadnock Blk., Chicago 
PROVIDENT SAVINGS LIFE 








WANTED! 4 few 
good PERSONAL 
PRODUCERS im 
Chicago. Call at 


Room 1507, Chicago Title and Trust Building, 100 Washington St. 
National Life Insurance Company 


Established in 1850 MONTPELIER, VT. Operating in 44 States 


Joszra A. Dz Born, President. Osman D. Ciark, Secretary. C. E. Movtron, Actuary. 
James T. PoE.ps, Vice-President. H. M. Curzier, Treasurer. F. A. How.anp, Counsel. 
Jas. B. Estex, 2nd Vice-President. A. B. Bissez, Med. Director. 


This Company held January 1, 1906, and gained during the past decade: 
Asse 


$34,519 ,093.04 Gain, 184% 
Surplus, - - 3,821,782.51 Gain, 165% 
Insurance, - 145 480,904.00 Gain, 109% 


Sells the Best and Most Modern in Life, Term, Endowment and Annuity Insurance. 
OLMSTED BROS. & CO., State Agents, D. G. DRAKE, General Manager. 


Williamson Bidg., Cleveland, Ohio 426 Marquette Bidg., Cuic » ri. 
MILO R. CLANAHAN, Manager, 506-507 Metropolitan Bldg. East St. tah, lilinow 


CHARTERED 1866 
HARTFORD LIFE earvtrors? conn. 
GEO. E. KEENEY, President CHAS. H. BACALL, Secretary 


Uptodete in business methods—in contracts—in plans” 
—BEST insurance to buy or to sell—ordinary life and 
limited payment policies—automatic endowments at 80 


LisgerRaAL RENEWAL 





Contracts Direct 





with the ComMPpaNy 














$27,307,910 paid to beneficiaries Liberal contracts for business getters 


INVESTIGATE 
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eles from Bulletins 





It is not necessary to adopt mislead- 
ing and deceptive arguments to write 
life insurance; it is weak to do so, and 
no agent of any company who hopes for 
permanent success in any localitv can 
afford to mislead anyone. The old ar- 
gument that the applicant gets just what 
he pays for and is being misled for his 
own and his family’s good, is devilish 
reasoning.—Northwestern Mutual Field 
Notes. 

+ + 


Every successful agent who has been 
in the business any length of time, can 
tell you of applications secured as a 
result of the “one more interview.” It 
is the conscious reaching out after 
greater perfection each day that counts 
for success and lifts our business out 
of the dull mechanical round that is so 
discouraging.—Field Notes. 


+ + 

He who would succeed must pay the 
price. Not look for a “soft job.” Not 
get into the habit of leaning on some- 
body who might after a while weary of 
rf weight—step from under and cause a 
a 

Get into the habit of doing things your- 
self—depending on your own strength 
and efforts. Do you realize that it is one 
of the easiest and yet most dangerous 
habits to which man is subject—that of 
leaning on somebody. If you have ever 
been afflicted with this awful malady, 
arise immediately in the strength of 
your manhood, shake off the terrible dis- 
ease, jump in at once with all the zest 
and energy of your every power, pour 
your whole heart and soul into the oc- 
casion; be fired by a determination that 
knows no defeat, ceases not for hunger 
or ridicule, spurns hardships and laughs 
at disaster. The men who have done 
and are doing this are the men who have 
been and are now pushing the world up 
to the highest civilization —Security 
Agent. 

+ 


Suppose one of the responsible citizens 
of your community should say to you: 
“I have buried in my ten-acre back lot 
an iron pot containing $2,000 in gold. 
During the remaining one hundred days 
of this year if you will dig not less than 
eight hours each day, or until you find 
the money, I will agree that if it is not 
found on or before December 31 to find 
it for you and the money will all be 
yours. No one but you and I know that 
I have buried this money and more than 
likely when the neighbors see you dig- 
ging and find out what you are digging 
for they will doubt the fact of its being 
buried and ridicule you roundly for being 
a fool, but if in spite of all discourage- 
ments that may be offered you will keep 
right on digging, as I have stipulated, 
during these one hundred days, you will 
surely get the $2,000 on December 31, if 
not before.” 

If stich a proposition should be pre- 
sented to you, wouldn’t you dig? I 
rather think ydu would, since, even 
though you were compelled to put in the 
full one hundred days you would still be 
compensated at the rate of $20 per day. 

Now, there is an easier way of earning 

2,000, or an average of $20 per day dur- 
ing the 100 remaining days of this year 
than by digging in the back ten-acré lot, 
and that is, by putting in during each of 
these days at least eight hours of good, 
hard work soliciting for life insurance 
applications. 

The solicitor of average intelligence 
who will work earnestly and energetically 
for not less than eight hours every day 
can easily average $1,000 of accepted and 
paid for insurance for each day, and fig- 
uring the average premium at S10 and 
the average commission at 50 percent 
makes the average daily income $20. 

No man can hope to succeed in any 
line of business to which he is not 
earnestly willing to devote at least eight 
hours each day, and why men engaged in 
the business of selling life insurance 
should expect to amount to anything in 
their wales by following  slip-shod 
methods and putting forth spasmodic, 





half-hearted efforts is hard to compre- 
hend, yet it is a fact that the average life 
insurance agent complains that he can- 
not make a good living out of this busi- 
ness, when investigation of his manner 
and methods of conducting his agency 
will show that if he should adopt the 
same tactics and practices when attempt- 
ing to hold a clerical position at $30 per 
month he would be discharged before the 
end of his first week.—lIllinois Life Bul- 
letin. 





MEDICAL EXAMINER’S FEES 


Owing to the demands made by medi- 
cal societies for a $5 fee, the companies 
are giving this subject more attention. 
The companies in the American Life Con- 
vention agreed to a $3 fee for amounts 
less than $5,000 and $5 for $5,000 and 
more. This would increase the medical 
expense of some companies that now al- 
low a straight $3 fee or pay $6 where a 
double examination is required. 

The companies feel that the doctors 
through threats of punishment and 
ostracism on members who refuse to 
abide by the set fees of the societies are 
engaging in trades union tactics. Com- 
panies declare that some examiners are 
not worth the fee asked and are inclined 
to overestimate the value of their 
services. The Fidelity Mutual says as to 
this subject: 

“The company executives will be the 
judges of the limit that can be paid for 
examinations, and so far as the Fidelity 
is concerned, if it cannot have its exam- 
inations made in any given locality at 
the present fee, it will certainly with- 
draw from such territory. If the exam- 
iners raise the value of their services to 
the companies by actually giving the com- 
panies better results in the future, there 
is no doubt the companies will be willing 
to increase the recompense in recogni- 
tion of the amount saved, but the present 
tendency in some quarters seems to be 
to give more attention to fee than to 
efficiency. To quote the editor of the 
Medical Examiner, the one thing certain 
is that “the present vastly excessive mor- 
tality resulting from defects in examina- 
tion must cease.” 





OPPORTUNITY 


Master of human destinies am I! 
shes neg and Plenty on my footsteps 
wait. 
Cities and fields I walk. I penetrate 
Remotest recesses, and passing by 
Home, factory and office, soon or late 
I knock unbidden once and quote.the rate. 
If ee wake—if dreaming, rouse be- 
‘ore 
I turn away. It is the hour of fate. 
To provide for loved ones an estate, 
Insure NOW, and conquer every foe, 
E’en death; but those who doubt or hesi- 
tate 
Engender failure, penury and woe. 
Then seek in vain, and uselessly implore. 
Insure at once—I may return no more, 
H. Ray, Special Agent — Benefit, 
Kansas City, Mo. 


(With apologies to John J. Ingalls.) 





POWER OF PERSONALITY 


Personality is what counts. You may 
argue many a man to a standstill and 
yet not close him. You have convinced 
his intellect, but not influenced his will. 
You may beg and plead, but most men 
are disgusted with such tactics. Your 
will may be dominating, but you will 
find others equally strong-willed. But 
the man who can convince the intellect, 
bring pressure on the will, wake up the 
prospect’s sense of duty and at the same 
time persuade him by a charming per- 
sonality, so that he feels it a pleasure 
to do his duty, is the man who can sell 
life insurance. 





Many seem to think because they have 
dodged death another year, they need 
not worry about him for some time to 
come, but the fool-killer is still wander- 
ing about and finding plenty to do.—The 
Federal. 





“Observation is a matter of education. 
It requires study to see things as well 
as it does to do things.” 





Nothing is denied to well-directed 
labor. 


and Reliable Men to 


32 Nassau Street 


Exceptional Inducements are Offered Intelligent 


Enter the Service of 


= MUTUAL LIFE 


INSURANCE COMPANY OF NEW YORK 


It is the largest and best Company in the world and the most satislactory 
Company to represent 


Applications may be sent to 


GEORGE T. DEXTER 
Second Vice-President 


NEW YORK CITY 





Lincoln National Life 
Insurance Company 





Paid-Up Capital, $150,000 








Address: 


Our new IDEAL POLICY with guaranteed, 
interest-bearing annual dividend coupons, is the 
most attractive policy now in the market, and 
the easiest to sell. 

Good territory open in Indiana, Ohio and Michi- 
gan for men of ability and with good clean records. 


ARTHUR P. HALL, Secretary, 


FORT WAYNE, IND. 





PHILADELPHIA LIFE 


Insurance Company 


ANDREW J. MALONEY, President 
North American Building, - Philadelphia 


POLICIES CONTAIN: 


Limited Expense Account 
Individual Policyholders’ Account 
Policies Automatically Non-Forfeitable 
Surplus can be withdrawn any time 


Very Liberal Centracts Offered to Agents able 
te Handle Special Proposition 


CHICAGO OFFICE, 1003 Manhattan Bldg. 





THE 


Columbian National 


Life Insurance Company 
BOSTON ; ,  ; MASS 





Incorporated under the laws 
of Massachusetts 





PERCY PARKER, - - President 

FRANKLIN W. GANSE, - Vice-Pres, and Di- 
rector of Agencies 

FRANCIS P. SEARS. Vice-Pres. and Goeptreier 
WILLIAM H. BROWN, Secretary and 

C. V. FORNES, New York - - - 


5 .. a 
M. HOTALING, San Francisco - 





Vice- 
Presidents 





An Important 


contracts. 


einai 


To good men looking for a favorable con- 
nection with a young company issuing 


POLICIES THAT SELL 


Good territory, experienced management, attractive 
Ask for “ An Up-to-date Proposition.” 


U. S. Annuity & Life Insurance Co. 
Heyworth Bailding, Chicago, Illinois 





The Penn 
Mutual Life 


OF PHILADELPHIA 





OUR AGENTS 
ARE 
REPRESENTATIVE 
CITIZENS OF 





HAS FURNISHED 





FOR 59 YEARS 


Perfect Protection at Proper Rates 


THEIR 
RESPECTIVE 
COMMUNITIES 

















January 17, 1907. 
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UNDERWRITER. 


I! 








GOVERNORS GIVE THEIR VIEWS 


HANLY ASKS FOR MANY CHANGES 








Indiana Executive Reviews Evil Condi- 
tions in That State—Deneen 
of Illinois Is Conservative 





Governor Hanly of Indiana devotes 
eight or ten thousand words of his 
message to a discussion of life insur- 
ance, quoting freely from the report 
of the Indiana investigating committee. 
He favors the establishment of a strong 
insurance department, but says that 
alone could not correct the abuses char- 
acterizing some of the Indiana compa- 
nies. He says officers and directors of 
some companies have been extravagant 
in management and lavish in fixing their 
own salaries. He denounces the at- 
tempt to perpetuate present administra- 
tions by means of proxies. He con- 
demns special contracts as not made in 
good faith, deceptive, a heavy drain on 
policyholders and of questionable legal- 
ity. Agency company contracts are 
given much space and denounced as “a 
new and fruitful field of extravagance 
and fraud.” Preliminary term  valua- 
tion is held responsible for much ex- 
travagance. He says that rates are ex- 
cessive. “The rates are so high that 
extortionate salaries can be paid, rebates 
and excessive commissions allowed, dis- 
criminative dividends under special con- 
tracts paid, misappropriation of funds 
committed, and the companies remain 
solvent and at the same time accumu- 
late large surplus funds.” 

A summary of Governor Hanly’s rec- 
ommendations is as follows: 

Many Limitations Favored 

Limitation of salaries and power of di- 
rectors to fix them; salary list to be given 
in annual reports and subject to approval 
of insurance commissioner before becoming 
effective. No Indiana company should pay 
any officer over $10,000 a year. 

Antirebate law, including inhibition of 
special contracts. 

Prohibition of further payments under 
present outstanding special contracts, ex- 
cept where services stipulated are actually 
performed by the policyholder; companies 
to be required to report amount paid each 
holder of a special contract and for what 
service performed by him. 

Limitation of surplus to 5 percent of 
entire assets in addition to capital, guar- 
antee funds and excess of market over 
book values of securities, remaining sur- 
plus to be distributed annually on policies 
to be issued after Jan. 1, 1908, and appor- 
tioned annually to present deferred divi- 
dend policies, such apportioned surplus to 
be carried as a fixed and not a contingent 
liability. But stock companies before ap- 
portioning surplus may set aside enough 
to pay not over 10 percent stock dividends. 

Mutual companies which write participat- 
ing insurance not to write nonparticipating 
insurance. 

Contracts with agency companies to be 
forbidden. 

Change in Valuation Law 

Policy valuation law providing as fol- 
lows: On and after Jan. 19¢8, the 
premium for all policies issued by com- 
panies organized and doing business under 
this act must be so computed as to provide 
for insurance expense in equal proportion 
to the yearly net or death costs of insur- 
ance thereunder, except that when such 
policy stipulates that insurance for the 
first year thereunder shall be term or pure 
insurance, an extra allowance for expense 
may be made for that year, which shall 
be proportional to all the future yearly 
costs of insurance, including provision for 
insurance expense, which may accrue un- 
der the terms of the said policy. 


Policy Loan Evil 


To curtail the policy loan and ‘“‘dated- 
back” policy systems, companies should be 
required to show in their statements what 
part of their income and assets is actual 
cash and what part consists of credits; 
also provide that at no time shall a policy 
loan and accrued interest exceed the re- 
serve upon the policy and that in any 
year no company shall loan on policies 
more than 20 percent of its cash income 
for that year. 

An act cancelling all proxies executed 
prior to its passage, and providing for the 
restoration of the companies to the con- 
trol of the policyholders through the elec- 
tion of entirely new boards of directors. 


Governor Davidson of Wisconsin 
Governor Davidson of Wisconsin in 
his message called attention to the work 
of the legislative investigating commit- 
tee and its report, saying that it went 
into the subject exhaustively, assisted 





by expert legal and actuarial counsel. 
Governor Davidson said: 


The report of this committee, including 
its recommendations for additional legis- 
lation, will be placed before you. The 
exhaustiveness of this investigation, the 
care with which it has been prepared to 
aid legislative deliberation and the exten- 
sive legislation recommended, amounting 
practically to a revision of our statutes 
regarding the regulation of life insurance 
companies, precludes the necessity of spe- 
cific executive recommendations concerning 
this subject. 

Many people have come to regard life 
insurance as a saving bank account, and 
certainly their equities in insurance poli- 
cies are entitled to the same careful legis- 
lation and state supervision as has been 
adopted in regard to banks. With the 
immense sums taken from the policyhold- 
ers, the treasuries of the insurance cor- 
porations have presented such temptations 
for questionable transactions as have been 
beyond the power of present-day officials 
to resist. Protect the rights and property 
of the people, erect such legal safeguards 
that insurance shall be such, in fact, that 
trust funds shall be honestly applied, that 
there shall be a limit to the expenditure 
of the insuranse money and that just 
punishment be meted out to all violators 
of the law. Legislation failing in these 
respects falls short of the public will. 


Governor Deneen of Illinois 
The recommendations of Governor 
Deneen of Illinois are of particular in- 
terest because a special representative, 
O. B. Ryon, appointed by the Governor, 
has been giving many weeks to the in- 
vestigation of insurance affairs. On the 
results of Mr. Ryon’s work, Governor 
Deneen bases his recommendations. He 
says: 
Series of Recommendations 


Among the most important of the sub- 
jects to be considered are the following: 

(a) A change of the basis of reserve 
valuation from the Actuaries’ 4 percent to 
the American experience 3% percent. It 
is difficult to find such safe investments 
as companies should make which will net 
4 percent interest. This change is in har- 
mony with the best thought and practice 
in connection with this subject. 

(b) Standard provisions, perfectly pro- 
tecting the equities of the insured, should 
= a in every policy sold in the 
state. 

(c) No funds should be used for any 
political or other similar purpose. 

(ad) The wording of the certificate re- 
quired in clause II, section 1, law of 1899, 
should be changed, 2s the present reading 
is not only susceptible of misconstruction, 
but can be readily used by unscrupulous 
managers and agents grossly to deceive 
the public and bring odium on the state. 

(e) Proper legislation should be enacted 
to protect members of both regular and 
assessment companies from unfair treat- 
ment in case of the reinsuring of such 
companies, and any new certificates or poli- 
cies issued in such -cases should olearly 
pam | the rights and equities of the in- 
sured. 


Discusses Dividend Subject 


(f) Perhaps the most important subject 
for consideration is that of dividends. The 
recent investigations have shown that the 
annual accounting of dividends or surplus 
has kept managements honest and con- 
servative. The long deferred distributions 
have led to extravagance, if not dishonesty, 
In order to insure economy and security 
it seems wise to require that managers 
handling large trust funds should be 
checked up at frequent intervals. De- 
ferred dividends can be safely written pro- 
vided the surplus accruing be apportioned 
yearly and charged as liability to the com- 
pany. A statement of such surplus should 
be furnished the policyholders each year. 
If not deferred for too long a period this 
will enable a young company to establish 
itself without endangering the equities of 
its policyholders. 

Check on Discrimination 

(g) The act of June 19, 1891, to prevent 
discrimination by companies should be so 
amended as to make this evil a mis- 
demeanor and should apply to the insured 
as well as the company and its agent. 

(h) A law should be enacted to protect 
holders of deferred dividend policies al- 
ready in force, in the distribution of sur- 
plus accumulated on their account. A state- 
ment should be required of the annual 
credits on account of such surplus, which 
should be charged as a liability by the 
companies. 

(i) In the matter of the election of 
trustees of mutual companies, the voting 
should be made as simple and effective as 
possible, either by mail, in person or by 
proxy. 

(j) A law should be enacted prohibiting 
the organization of additional assessment 
companies in this state, other than fra- 
ternal societies, or the admission of such 
companies from other states, and amend- 
ing and enlarging the pay of the annual 
statement to be made by them to the de- 
partment to cover every possible detail of 
their business; also a law providing for the 
periodical examination of such companies, 
and the prompt publication of the results 
of such examinations. 

(k) No corporation or stock company 
should be licensed as the agents of any life 





company in soliciting, selling or in any 
manner placing policies, or contracts in 
this state, nor should any subsidiary com- 
pany be allowed to sell the stock of, or in 
any manner perform the functions of such 
life companies. 

Preliminary Term Insurance 

(1) In the matter of preliminary term in- 
surance, that method known as the modi- 
fied preliminary-term plan of valuation 
should be adopted. 

(m) The recent investigations of com- 
panies have proved that the great agent 
of reform and correction of evils has been 
the publicity brought about in methods 
and management. There should be a thor- 
ough examination of the affairs of every 
company at intervals of not to exceed five 
years. The financial methods and plans of 
insurance should be thoroughly investi- 
gated. Any evidence of wrongdoing in the 
former, or failure to observe correct prin- 
ciples in the latter should be at once made 
public. Publicity is the best cure for cor- 
porate ills. 

(n) Disbursements by companies should 
be regulated by a law requiring that in all 
eases where the disbursement equals or 
exceeds $100, the same shall be evidenced 
by a voucher, duly signed and correctly 
describing consideration for the payment. 


Statement As to Deposits 


(0) There should be a provision added to 
the law requiring that a company of 
another state should have the same deposit 
in its own state that is required of our 
own companies here and evidence the same 
by certificate from the insurance official of 
its own state, and that a foreign life com- 
pany should have a like amount on deposit 
in some one of the states of the United 
States in which it is now doing business. 


Ban on Combined Methods 


(p) A law to prohibit the issuance of 
nonparticipating policies by certain com- 
panies, and which prevents a company 
from doing both a participating and a non- 
participating business, would seem to be a 
good measure. The combining of both 
stock and mutual business by a single 
company affords opportunity for working 
an injury to one class for the benefit of 
the other, which is difficult of detection or 
prevention. 

(q) One result of the New York investi- 
gation has been to satisfy the public gen- 
erally that it is wise to restrain or pro- 
hibit investments by companies in cor- 
porate stock. The character of invest- 
ments which such companies should be per- 
mitted to make is a matter worthy of your 
most careful consideration. 


Governor Dawson of West Virginia 


Governor Dawson of West Virginia 
Says in part: 

“Industrial insurance” is a term applied 
to short term politics for small amounts, 
the premiums of which are paid monthly 
or weekly, and sold almost exclusively to 
working people and others of small means. 
The price charged for this sort of insurance 
is very high; very much higher indeed 
than that charged for regular life insur- 
ance policies. It is about the only kind of 
insurance that a great many persons can 
buy, and it is an outrage upon them that 
they are compelled to pay the enormously 
exorbitant prices that are charged for this 
kind of insurance. When insurance, or 
any other good or necessary thing, is na- 
turally a monopoly, or made a monopoly 
by artificial means, it ought to be regu- 
lated by law. The fact that it is a monop- 
oly, no matter how it comes to be so, 
is sufficient reason for its regulation and 
supervision. I suggest no remedy; but if 
conditions cannot be otherwise improved I 
see no reason why the state itself should 
not furnish life insurance at cost. The 
policyholder then would be sure that he 
would not lose his money by the failure of 
the company, and that he was not being 
overcharged. 





New York Life in Chicago 


The New York Life reports $10,736,000 
of paid for business in Chicago last year, 
and $10,809,000 in the central department 
outside of Chicago. The written business 
in Chicago amounted to $15,000,000. 

The company has concentrated its 
agency forces in Chicago to three offices, 
the Tribune, Stock Exchange and Fisher 
branches. The First National Bank, 
Marquette and Railway Exchange agen- 
cies have been merged with the Fisher 
branch under Agency Director J. A. 


Campbell. Agency Director Whitten of 
the First National Bank is for the 
time being connected with the Fisher 


branch. C. R. Pierce is transferred from 
the Railway Exchange agency to Port- 
land, Ore., as agency director, and E. W. 
Hunt is transferred from the Marquette 
branch to Indianapolis as agency director. 





Central Life Expands 


The Central Life of Iowa has increased 
its capital stock from $100,000 to $500,000, 
and proposes to enter a number of addi- 
tional states. The company is now oper- 
ating in ten states, and has nearly $11,- 
c00,009 of insurance in force. 





HEINZE BECOMES LIFE MAGNATE 


NEWS FROM NEW YORK OFFICES 








Some of the Changes that Will 
Brought About in the Provident 
Savings 


be 





New York, Jan. 16.—(Special.)—The 
control of the Provident Savings Life has 
passed into the hands of E. R. Thomas 
and O. F. Thomas, bankers of New York. 
who will become identified with the com- 
pany as officers and directors at the com- 
ing meeting called for Jan. 17. Asso- 
ciated with them will be F. August 
Heinze, the copper king. Other names 
mentioned as directors-to-be are: E. R. 
Chapman, broker and capitalist; Wiiliam 
O. Allison, David A. Sullivan and O. C. 
Richards. It is proposed to pay in new 
funds to give the society a surplus of 
$250,000. While there will not be much 
of a change in the management as affect- 
ing the present policy of the company, or 
the personnel of the present force at the 
home office, it is surmised that consider- 
able change will be made in the higher 
officials, and in the financial department 
of the company. It has been said that 
President Woodruff had accomplished 
that for which he accepted the presidency 
and would now retire, but this could not 


be verified at the home office. 
* 


Life insurance companies of this city are 
not taking seriously the effort of Sidney 
A. Foster, secretary of the Royal Union 
Mutual, to stamp out rebating. It is be- 
lieved that the best way to stop rebates 
is to bring the commissions down to a 
point where rebating will be impossible. 

It is also held that to insert a clause 
in the application such as suggested would 
avail little, since the application is not a 
part of the policy; that the applicant rarely 
sees the application blank and hence is not 
necessarily cognizant of all it contains; 
that such a clause would be void under the 
law which makes a policy incontestable 
from all causes after a given period; that 
it would be inviting endless and annoying 
litigation. 

New York companies think that an ad- 
herence to the method of compensation 
substantially as outlined by the laws of 
this state will be the most effective method 
of preventing rebating. 

. . 7 

The Imperial Life is in process of or- 
ganization in this city. It is proposed to 
have a capital of $1,000,000 and issue yearly 
contracts only. The promoters claim that 
the success of accident companies demon- 
strates the demand for a company of this 
kind. A reexamination will be made every 
year. It is proposed to pay agents 25 per- 
cent commission continuously, similar to 
that paid by accident companies. It is 
also proposed to have low rates so as to 
appeal to the public. The plan is not 
looked upon with favor; in fact, it is 
deemed inpracticable for many reasons. 

. . . 


The district attorney's office is prepar- 
ing to investigate the affairs of the Metro- 
politan Life along the same lines as were 
followed in connection with the New York 
Life. It is intended to go into the com- 
pany’s records very carefully, which would 
show its general business transactions with 
outside companies and the various loans 
made by the company to its own officers 
and other companies. 

. * > 

Alexander E. Orr will retire from the 
presidency of the New York Life when 
the new trustees have been granted their 
certificates of election, which will be with- 
in the next sixty days. Darwin P. Kings- 
ley, now vice-president, is to be his suc- 
cessor, it is stated. Mr. Orr has found the 
position wearing to such an extent that 
his physicians have insisted that he retire. 

. . 


George Burnham, Jr., vice-president and 
general counsel for the Mutual Reserve 
Life, convicted of grand larceny and sen- 
tenced to two years in state’s prison, must 
begin to serve his term immediately. 
Counsel for F. A. Burnham, president of 
the company, who also is under indict- 
ment, was unsuccessful in his attempt to 
have the beginning of George Burnham's 
term delayed on the ground that he was 
wanted as a material witness at Fred- 
erick Burnham's trial. 





Baldwin Becomes President 

W. C. Baldwin, vice-president and gen- 
eral manager of the Pittsburg Life & 
Trust, has been elected president and W. 
H. Nimick, the president, was elected 
vice-president and chairman of the ex- 
ecutive committee. Mr. Baldwin is one 
of the most progressive life underwriters 
of the day. 





Cincinnati life insurance men_ report 
that the business in that city was better 
in 1906 than in 1905. 
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Best Policies Issued 


Competition with these impossible. 


BOSWELL, 


STANDARD POLICIES OF NEW YORK 








Agencw 


Director, 


Annual Dividends 


With our low expenses our dividends are bound to be large. 
Liberal commission and salaried contracts in Ohio, West Virginia, Kentucky and Tennessee. 


CINCINNATI 











IN LIFE INSURANCE CIRCLES. 


HARTFORD CAPTURES BIG MEN 














Eastern Company Is Adding to Its 
Forces and Expects to Have 
Good Year 
The Hartford Life is increasing its 


agency force by putting on a number 
of new men who heretofore have been 
attached to other companies. Superin- 
tendent of Agents Ward and Special 
Representative Krebs have been working 
in the west for some months. As the 
Hartford is not in New York, it can 
give better agency contracts than com- 
panies that are operating in that state. 
The most notable capture was F. O. 
Paige, the former Mutual Life manager 
at Detroit. Mr. Paige takes all of 
Michigan, .northern Ohio and northern 
Indiana, and also transfers many of his 
old agents. The next man of impor- 
tance secured in the west is James M. 
O’Keefe, who was formerly superintend- 
ent of agents of the Mutual Life in St. 
Louis. The Hartford therefore opens a 
second office in St. Louis, the old agents, 
Fulton & Fentress, continuing as usual. 

A second office has been established 
in Chicago and put in charge of Robert 
M. King in the First National Bank 
building. Mr. King was formerly agency 
director of the New York Life in the 
Railway Exchange building, Chicago. 
H. B. Johnston, who has long repre- 
sented the Hartford in Chicago as man- 
ager in a very acceptable way, will con- 
tinue as usual. J. Y. Bryan, formerly 
with the Travelers in Chicago, has taken 
the general agency of the Hartford at 
Peoria, I 

The Hartford expects to have 
banner year in its history. 


the 





North Carolina License Revoked 


The Pacific Mutual Life has had its 
license canceled in North Carolina for re- 
moving a suit from the state to the fed- 
eral court. Its general agent, J. 
Rogers of Kinston, N. C., resigned and 
sued the company. It was this case that 
was transferred. 


North American Life’s Officers 
The North American Life of Newark. 
N. J., has been organized with the follow- 


ing officers, all former New York Life 
men: 

President—John T. Boone, Sr., 
Vice-President—Lee R. 
York. 

Second Vice-President—John H. 
mara, Chicago. 

Secretary—Francis E. Stevens, New York. 
Treasurer—Harold J. Makin, New York. 
The directors include William T. Kent, 


New York. 
Durstine, New 


M’Na- 


Trenton; Henry B. Overesh, Lafayette, 
Ind.; Daniel J. McNamara, Indianapolis; 
Robert H. Kerr, Pittsburg, 


and Croon W. 
Walker, Springfield, Il. a 





Kirk Becomes President 


As had been forcasted, F. M. Hubbell 
retired from the presidency of the Equita- 
ble Life of Iowa at the annual meeting 
of the company last week. He was suc- 
ceeded by Cyrus Kirk, for many years 
vice-president. Other officers elected were: 
F. C. Hubbell, vice-president ; J. C. Cum- 
mins, secretary, and H. G. Thompson, 
treasurer. By a change in the by-laws 


the office of chairman of the board of 
trustees and the executive committee was 








created, and to this F. 
elected. 


M. Hubbell was 





What Life Companies Did 


The following figures were received di- 
rectly from the companies. They are on 
a paid-for basis unless otherwise noted. 
The new business generally includes busi- 
ness written, received and increased. 


New Business. In Force 
Baltimore Life...... $ 5,522,496 $ i. - 298 


Conn. General ...... "928. 786 665,096 
Equitable, Ia........ 5, 327,735 30:877°319 
Fidelity Mutual .... 18,846,023 118,143,518 
DOE. -encccesseses *6,997,522 33,465,050 
manens CH ..cccece 8,877,691 12,012,816 
EMEROOTNS ica s-ca0see 5,070,500 6,161,000 
Pittsburg L. & e - 44,522,374 30,354,000 
Provident L. & T - > = 546 187, 670, 839 
WS nck cscscvcne 632,710 10,830,119 
Security L. & Ann.. $8 273, "310 10,758,547 
Security Mut., N. Y. 9,014,227 51, 042,298 
West. & South.  } an 5, 7013, 562 
Wisconsin Life ..... ,264 4 


*Issued business of the Franklin for 1906 
was $7,932,563. 

+The new business of the Pittsburg Life 
& Trust was $2,331,523, and of the Security 
Trust & Life, which it reinsured, $2,190,- 
851, making the total as given. 

tissued basis. 





Continental Life’s New Officers 
The Continental Life of Salt Lake 
City at its annual meeting elected the fol- 
lowing officers: 


President—T. R. Cutler, Salt Lake. 
: First Vice-President—John Dern, Salt 
4a 

Second Vice-President—F. J. Hagenbarth, 
Salt Lake. 


Third Vice-President—H. C. Edwards, 
Salt Lake. 

Secretary—W, V. Rice, Salt Lake 

Treasurer—W. S. McCormick, Salt Lake. 

The annual statement shows premiums 
$162,492, total income $181,656, disburse- 
ments $147,344, assets $393,817, surplus $47,- 
— A general manager will soon be 
chosen. 





Olmsted Becomes a Director 


George N. Olmsted of Cleveland, of 
Olmsted Bros. & Co., state agents of 
the National Life of Vermont for Ohio 
and Indiana, has been elected a director 
of the company. Mr. Olmsted has been 
connected with the National for many 
years, is among its leading agents in 
point of production and quality of busi- 
ness, and it is fitting his services should 
be thus acknowledged. 





Western Life Annuity Plans 

The Western Life Annuity Company 
of Indianapolis has elected the following 
officers : 

President—Arba T. Perry. 

Vice-President—Fred H. Bruhn. 

Secretary—Samuel T. Conkling. 

Treasurer—Ralph K. Smith. 

Medical Director—Wm. C, Buntin. 

The policies issued by the companies 
are for $5,000, premium payable only on 
the monthly instalment plan. The in- 
demnity of pension is payable in monthly 
instalments to the beneficiary, or to the 
insured in case of permanent and total 
disability, until the total payments reach 
$5,000 (unless the beneficiary dies, mar- 
ries or remarries, when the benefits stop). 





To Sell Over the Counter 

A bill has been introduced in the 
Massachusetts legislature to incorporate 
the Mutual Direct Life Assurance So- 
ciety, which shall have a guaranty cap- 
ital of $250,000. It provides that if the 
guaranty fund at any time goes below 
$100,000, no policy shall be issued until it 
has been raised to $100,000. No risk 
shall be taken in excess of $5,000 before 
the total number of insured lives is five 





hundred and the aggregate of insurance 
is $1,000,000. The stock shall be retired 
when the guaranty fund equals twice the 
amount of the capital. The policyholders 
then shall become members of the com- 
pany and elect its directors. At the start 
the stockholders will elect half of the di- 
rectors and the policyholders the rest. 
The stockholders shall be entitled to 6 
percent dividends when the net surplus 
warrants it. The company is to sell its 
policies over the counter without the ser- 
vice of agents. 


LETTER CAUSING QUITE A STIR 





President Roosevelt’s Communication 
on Salaries of Life Company Offi- 
cials Gets to the Public 





The members of Congress are con- 
siderably interested in a letter that Presi- 
dent Roosevelt sent to Insurance Super- 
intendent Drake of the District of Co- 
lumbia in which the president speaks in 
disfavor of the attempt of any state legis- 
lature in fixing the salaries of life com- 
pany officials. The president states that 
he would deem such action of questiona- 
ble validity and also grossly improper 
whether the law would or would not per- 
mit it. 

Superintendent Drake sent out the let- 
ter under confidential cover to the mem- 
bers of the committee of fifteen, as one 
of the propositions of this committee was 
an act to limit salaries to not more than 
$50,000 a year. The letter was accom- 
panied by a decision of the court of ap- 
peals of Texas, which would seem to de- 
clare such restrictions unconstitutional. 
Mr. Drake suggested that the salary re- 
striction be omitted. 

Some of the commissioners resented 
the president’s intervention and the cor- 
respondence reached members of the 
House. Robinson of Arkansas, a Demo- 
cratic member, has offered a resolution 
in Congress calling on the president to 
acknowledge the letter officially and to 
send all the correspondence involved to 
Congress. 

Superintendent Drake has issued a 
statement concerning the Roosevelt letter 
in which he reviews at length the efforts 
made by governors, attorneys-general and 
insurance commissioners of various states 
and territories to reach a common ground 
on which to base general insurance legis- 
lation. He says that at a meeting of the 
committee of fifteen held in Chicago in 
November, when but seven members of 
the committee were present, a resolution 
limiting the salaries of presidents of life 
insurance companies was introduced and 
adopted, Mr. Drake being the only one 
who voted against it. 

When the President learned of this ac- 
tion, Mr. Drake says, he expressed the 
belief that the states and Congress could 
not thus restrict the power of corpora- 
tions to make contracts, and even if they 
had such powers, its exercise at this time 
was untimely and unwise. The Presi- 
dent, Mr. Drake explains, then wrote to 
him along that line. The statement then 
continues : 


There was no mystery, secrecy or con- 
cealment about this letter to me. He hoped 
that, in thus writing me and pointing out 
some of the objections to this measure, it 
might be eliminated from the final report. 
At that time he had no thought that his 
letter would be sent to the other insurance 
commissioners. This iden was wholly my 
own, but he consented to its being sent out 
if I deemed it best to do so. In this con- 
vention and in the meeting of the commit- 








tee of fifteen I had openly expressed the 
views of the President upon various mat- 
ters, and everyone was glad to have me 
do so; and there was no thought of undue 
executive interference. It is due the Presi- 
dent to say that, in sending his letter to 
me, he had no thought of its going beyond 
me, and consented to its being sent with 
its enclosures to the commissioners because 
I thought that thus calling attention to 
some of the objections to this measure it 
might be eliminated. 





Indiana National’s Officers 
The Indiana National Life has elected 


the followin officers: 

President—M. D. Butler. 

Vice-President and General Manager— 
James BE. Killen. 

Secretary—Frank = Killen. 

Treasurer—A. B. Evans 

Second Vice- President and General Coun- 
sel—U. Z. Wiley. 

Third ‘Vice-President and Medical Di- 
rector—Dr. S. P. Woodward. 

Directors—The foregoing and Horace F. 
Wood, George C. Brooks, Dr. I. S. Harold, 
w. H Volimer, Hiram Teeter, J. W. 
Feasey, B. D. Brooks and Ira Batman. 





Changes in Fidelity Mutual 

The continued illness of Alexander 
McKnight, vice-president of the Fidelity 
Mutual, and in charge of the agency 
work, has resulted in the appointment of 
John H. Byerly as manager of agencies. 
Mr. Byerly was formerly manager at Cin- 
cinnati, but more recently at Atlanta, Ga. 





AMONG THE INDIANA COMPANIES 





Some Apprehension Felt As to What 
the Legislature Will Do to Them 
When it Gets Started 





Indiana life companies are looking 
with apprehension to the results of the 
present legislature, which will be in 
session until March 1. It is generally 
felt that in making regulations for the 
companies the usual number of mistakes 
will be made, but the companies are 
bringing strong pressure to bear to 
avoid ruling out preliminary term, which 
they feel would cripple the young state 
companies beyond recovery. 

Some of the companies are lying 
back on their oars awaiting results. It 
is said that if drastic measures are 
adopted by the present legislature the 
officers of some of the Indiana com- 
panies will go into other states and 
organize companies for the purpose of 
reinsuring their present ones. 

While some of the companies are 
waiting until the legislature adjourns 
before making plans for 1907, others 
are laying out their work to be ac- 
complished before the close of the year. 
The Jefferson Life, which is now ready 
to issue policies, will, in addition to 
operating in Indiana, also take up sev- 
eral other states in which it can make 
desirable agency connections. Among 
the states that will be entered first are 
Nebraska and Tennessee, where negotia- 
tions are being made for good general 
agents. 

The Indianapolis Life finished the year 
with a little over a million dollars of 
new business written. This company is 
paying attention only to the Indiana 
field and is developing certain parts of 
the state and then spreading out into 
contiguous territory. The plan is prov- 
ing successful, and a good class of 
business is being written. 


Among the new life companies that have 
been recently organized or are in the 
process of organization at Indianapolis are 
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Anchor Life, the Continental Life and the 
Guarantee Life. 

Indiana life companies are complaining 
of the plan of various eastern companies 
of putting in salaried men to act as agency 
superintendents in the state. The com- 
panies claim that these appointees travel 
the state writing business for the com- 
panies they represent. 

It is felt that if a law is enacted limiting 
first year’s expense for the Indiana life 
companies, it will play havoc with a ma- 
jority of those now organized and will 
= off any that are in process of organiza- 

on. 


PROPOSED 





LIFE LEGISLATION 





Measures Affecting the Business Intro- 
duced in the Legislatures of 
Various States 


There is a flood of insurance bills be- 
ing introduced into the Missouri legis- 
lature. If there is ever any time when 
the companies would be justified in em- 
ploying agents to watch legislation it is 
now, but the cry of lobby would be 
vigorously raised. The legislature is said 
to be very radical in its tendency and if 
the insurance measures are not watched 
closely, the policyholders are apt to get 
some insurance legislation that will be 
far from beneficial. There seems to be 
a tendency to strike at the head of any 
corporation, and insurance companies 
have always been a particular shining 
mark for sand bag bills. 


The following are measures introduced 
in various state legislatures or about to 
be introduced, which affect life insurance: 


A comprehensive insurance bill intro- 
duced in Indiana provides that in the 
annual reports of life insurance companies 
the rates of annual dividends paid on all 
plans of insurance must be given and the 
amounts set aside provisionally for de- 
ferred dividends must be stated. Returns 
must be complete on “special’’ and “serv- 
ice’ contracts, showing amounts loaned, 
nature of service given and names and ad- 
dresses of the policyholders. There must 
be a clear distinction between cash and 
other “‘policy loans,” as set out in the an- 
nual statement. In issuing certificates on 
the condition of a company the commis- 
sioner must separate the items of assets 
and liabilities and classify them so as to 
show those assets that have no commercial 
value but are of value as a set-off against 
liability. Companies are required to keep 
on file with the commissioner copies of all 
kinds of policies, rate books, estimate 
sheets and other “‘literature’” used in con- 
ducting business. The commissioner must 
examine these carefully and prevent the 
distribution of misleading statements. Li- 
eenses are to be taken away from agents 
found guilty of misrepresentation. Agency 
companies are prohibited and agents must 
be directly responsible to the company. 

A bill introduced in the Indiana senate 
provides that no life insurance company 
shall be permitted to transact new busi- 
ness in the state after Jan. 1, 1908, that 
has at any time made any contribution for 
political purposes until such money shall 
have been repaid to any such life insurance 
company, and that after Jan. 1, 1908, no 
company shall be permitted to do business 
in the state until its officers have each 
filed sworn statements, stating whether 
such contributions have ever been made 
and giving amounts. a 


In the Missouri legislature the strong 
antirebate bill proposed by the insurance 
commissioners has been introduced, the 
penalty proposed being a_ revocation of 
license for all time to come for the com- 
Pany and a fine of $50 to $500, or impris- 
onment for thirty days to six months or 
both, for the agent. This is backed by 
the insurance department, which is also 
pasting a bill to prohibit misrepresenta- 

ons. 

A bill has been introduced in Missouri 
Prohibiting life companies from using the 
state of health of the insured at the time 
of issuing a policy as a defense in suit to 
compel payment upon a policy. This 
should be labeled “a bill to encourage 
fraud.” 

All of the bills recommending reforms 
and legislation, adopted by the “‘committee 
of fifteen.”” will be introduced into the 
Missouri legislature; some of them will 
meet with no opposition, but some will be 
acuvely opposed by the western companies. 

A bill introduced in Missouri limits 
salaries of life insurance companies to $50,- 
000 a year, and provides that the directors 
must authorize the payment of over $5.000 
& year to any person, firm or corporation 
before it may be paid. This bill is backed 
by the insurance department. 

. 


A_ bill has been introduced in the house 
of New Jersey to repeal the act passed 
in 1880 in favor of the Prudential, which 
Provided that no policyholder insured in a 
Joint stock company could vote at an elec- 
tion of directors unless he was also a 
Stockholder. The passage of the measure 
Would place the control of such companies 
back in the hands of the policyholders. 

The uniform life bills will be introduced 





and vigorously pushed by the West Vir- 
ginia insurance department. Special bills 
for the government of fraternals will also 
be introduced. 

A bill has been introduced in the Tennes- 
see legislature to tax cash and surrender 
values of life policies. 


New Philadelphia Company 

The Policyholders Mutual Life has 
been organized at Philadelphia. It will 
operate under the assessment laws for a 
time, collecting full American 3% per- 
cent rates, and then will reorganize as 
the Policyholders Life with $1,000,000 
capital and take over the assessment busi- 
ness. While operating as a mutual it will 
allot stock in the proposed stock company 
with each policy, four $10 shares of stock 
with each $1,000 insurance. The General 
Agency Company is in charge of its 
agency business. 





INTEREST IN THE 1OWA REPORT 





One of the Minority, Now Speaker of 
the House, Will Name Insurance 
Committee 





Des Moines, Ia. Jan. 16.—( Special Cor- 
respondence.)—Legislation limiting the 
expenses of life companies to the loading 
has been recommended to the Iowa leg- 
islature by the minority members of the 
Jamison insurance commission, causing 
some uneasiness among the state compa- 
nies. Just to what extent the legislature 
will be radical on the subject of life in- 
surance legislation will depend on how 
much weight is given to the minority re- 
port, which seems to have an equal, if not 
better chance for adoption than the rec- 
ommendations of the majority on the 
questions at issue. 

One advantage possessed by the minority 
report is that it represents the views of 
Governor Cummins, who is unusually 
strong this year in the legislature. There 
is a vigorous current of partizan politics 
in the general assembly, which is divided 
along pro-Cummins and anti-Cummins 
lines. It happens that the governor holds 
the whip hand in both houses; and if 
politics enters into the discussion of in- 
surance reforms, the governor’s views are 
likely to prevail. It is a coincidence that 
the majority members of the Jamison 
commission are anti-Cummins in their 
political alliances. 

Governor Cummins in seeking a third- 
term nomination and election, made his 
successful fight along anticorporation 
lines; and the Cummins element is more 
insistent on radical legislation affecting 
life insurance companies than are the 
governor's political opponents. 

The minority report of the Iowa legis- 
lative commission receives additional im- 
portance from the fact that Represent- 
ative N. E. Kendall, who with Repre- 
sentative Jones constitutes the minority. 
has been elected speaker of the house, 
which gives him control of committee ap- 
pointments. 

The recommendations of the minority, 
so far as they differ from the majority re- 
port, are: 

Life insurance companies to limit their 
average expenses to their loading—modified 
preliminary term permitted. 

Limiting the aggregate salaries of the 


managerial and office forces and agency 
commissions. 

A strict accounting of existing surpluses. 

On future business, an annual statement 
and provisional apportionment of surplus 
to each policyholder, and the aggregate so 
apportioned to be charged as a liability of 
the company. 


The attitude of the Iowa companies in 
regard to the proposed expense require- 
inents is expressed in the following para- 
graph from the report: 

We are well aware of the fact that sev- 
eral Iowa companies not only disregard the 
relationship between expenses and loading, 
but do not hesitate to say that it is im- 
possible for them to prosecute their busi- 
ness without access to the surplus. They 
claim accordingly that a limitation of the 
expenses to the loading would be ruinous 
to them at this time, and plead to be let 
alone. The majority report “inclines unto 
their cry.” 


Boswell Pushing for Agents 
William Boswell of Cincinnati, agency 
director of the Security Mutual Life for 
the central department, is opening the 





year with a strong canvass for new 
agents. Mr. Boswell is one of the active 
men in the business who knows how to 
train men to sell insurance. He has 
some splendid ammunition at hand. 





ANNUAL STATEMENTS PRESENTED 





Results of the Past Year’s Work by 
Some of the Life Companies 
Are Interesting 


The following annual statements of 
life companies are of interest: 


The Bankers Life of Des Moines made 
large gains last year. Its assets are $10,- 
282,182, increase $1,505,988, surplus $10,- 
125,215. It has $8,081,537 deposited with the 
Iowa department. Last year it wrote $51,- 
000,000 of new business, gain $7,500,000. 
Insurance in force is $291,748,000, gain $37,- 
578,000. Cost of insurance per $1,000 at age 
40, $10, death rate 6.27 per 1,000. Reserve 
fund is $4,077,344, death claims $1,674,720. 
The Bankers is making tremendous strides 
and has a fine lot of business. 

The Manhattan Life shows assets $19,- 
565,450, surplus $1,648,668, premiums $2,- 
637,882, total income $3,665,062, disburse- 
ments $2,738,938. 

The Security Life & Annuity of Chicago 
held its annual meeting a few days ago. 
The total issued stock is $188,650. Ex- 
penses were reduced under the new re- 
gime $35,000. The assets are $700,000 and 
policyholders’ surplus about $250,000. 

The Penn Mutual wrote $87,000,000 last 
year, a gain of $500,000. It has in force 
$405,000,000. Its assets are $85,000,000, gain 
$6,000,000. 

The Travelers as of Jan. 1 in its life 
department shows life assets, $42,153,472; 
life reserves, $39,644,211; new insurance, 
$21,726,254, which was a gain of $1,031,944; 
insurance in force, $166,735,543, increase 
$11,449,074; payments to policyholders, $2,- 
998,121. The life premiums were $6,624,- 
373. The total income from all depart- 
ments was $15,728,730. The total assets 
of the company were $53,401,726. The sur- 
plus decreased $214,171, owing to the de- 
cline in market value of securities of $575,- 
861 and the increase in liability insurance 
reserves of $1,251,510. 

The financial condition of the Kansas 
City Life Dec. 31, as shown by the report 
of the examination by the Missouri and 
Kansas departments, just completed, is as 
follows: Income for last year $703,153, dis- 
bursements $344,453, gross assets $764,219, 
admitted assets $680,841, capital stock 
$100,000, net surplus $31,784. The following 
is a statement of the company’s insurance 
account: In force Jan. 1, 1906. $5,034,- 
888; net increase to Dec. 31, 1906, $6,978,- 
039; insurance in force Dec. 31, 1906, $12,- 
012,816. The loans and securities of the 
company all met with the approval of the 
examiners. The company has on deposit 
with the Missouri department approved se- 
curities to the amount of $376,918. 

The Merchants Life of Burlington, Ia. 
(assessment) shows assets $269,000, liabil- 
ities $9,000. 

The Des Moines Life shows assets $1,- 
889,801, surplus $260,494; insurance in force 
$24,052,000, increase $1,889,801, premium in- 
come $753,932. 


Shows Wonderful Record 

The Provident Life & Trust continues 
to enjoy its wonderful mortality record. 
For last year the mortality was only 58.9 
ner cent of the expected (Combined 
Table) and for its entire history since 
1865 it has been only 61.1 percent of ex- 
pected. The ratio of expenses, including 
taxes, to total income last year was only 
12.93 percent, although it increased its 
new business over a million dollars over 
1905. 


Annuity Company Prospering 

The National Life Annuity of Jack- 
sonville, Ill, organized a few months 
ago, is progressing finely. Both the 
president, Fred H. Rowe, and the sec- 
retary are spending all their time ap- 
pointing agents. The company will 
open an office in Chicago in the near 
future. Its report Jan. 1 will show 
about 2,500 members. 








Doing Excellent Work 


The General Managers Association of 
the Pheenix Mutual Life is doing excel- 
lent work and giving practical assistance 
to members. A regular system of bulle- 
tins is issued, giving valuable informa- 
tion of various kinds, such as dividend 
records and other competitive matter 
and suggestions which might prove help- 
ful in soliciting. Through this medium 
managers also inform each other of in- 
stances where agents default and beat 
them out of money. The aim has been 
to make the organization practical and 
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to give the home office the united opin- 
ion of the field instead of the individual, 
and possibly, conflicting views of man- 
agers. The members never have re- 
ceived any of their association expenses 
from the company, nor endeavored to get 
a representative on the company’s board 
of directors. They prefer to remain inde- 
pendent and offer their suggestions rather 
than attempt to use influence through 
official channels. The home office has 
received the suggestions of the associa- 
tion in the spirit in which they were 
given, as being for the general good, 
with the result that there is admirable 
cooperation. 


OFFICIALS OFFERING OBJECTIONS 





Pacific Mutual Men Make Protest 
Against the Recommendations of 
Committee of Fifteen 


President Cochran and Second Vice 
President Roche of the Pacific Mutual 
Life have gotten out a letter to all the 
insurance commissioners commenting on 


the recommendations of the committee of 
fifteen. 


The Pacific Mutual officials say that no 
law should be passed as proposed until a 
test has been made of the Armstrong laws 
to see what effect they will have. The 
officials take the position that the new laws 
sound the death knell of the smaller New 
York companies, as they will not be able 
to compete with the giants. 

They declare that one element has been 
lost sight of and that is that the large 
companies have a big amount of old busi- 
ness on their books against which they can 
charge off the expenses in securing new 
business. This will enable them to prose- 
cute the business at a total expense not 
much less than they previously did. The 
smaller companies, not having so much old 
business on their books, will be greatly 
handicapped. The officials say that the 
legislation recommended ‘by the committee 
will give the monopoly to the giants. 

Furthermore, the Pacific Mutyal officials 
say that the reserves now in vogue are 
greater than is required by companies to 
meet their obligations. Even under the 
preliminary term plan they assert that the 
reserve is higher than is necessary. If the 
companies could return to their policyhold- 
ers in the form of dividends the reserve 
in excess of what is actually required, in- 
surance would be at a less cost. 

“he standard policy form is opposed on 
the ground that it would deprive policy- 
holders of many benefits they might other- 
wise secure. The Pacific Mutual people 
cite the total disability clause, which would 
not be allowed under the standard form. 
The officials take the position that the 
standard policy is unconstitutional, as It 
limits the right of citizens to make con- 
tracts. 

Regarding annual dividends the officials 
are opposed to it on the ground that annual 
Nietrihbution may work a serious discrim- 
ination against contributing policyholders, 
for their portion may be withheld during 
a time of adverse contingency and other 
policyholders later on would get the bene- 
fit of it. They say that the deferred divi- 
dend method permits a more equitable 
distribution. Annual accounting on old poli- 
cies is held to be retroactive and means the 
remaking of contracts which were lawful 
when entered into. 

The officials say that a law prohibiting 
~anparticipating policies by certain classes 
of companies prohibits home compantes 
from issuing hoth classes and discriminates 
in favor of foreign companies. 

The officials also obiect to the bill to 
prohibit a stock company from acting as 

vont of - Vfo comnany, for the reason 
that an individual general agent might 
want to incorporate his particular agency, 
to which, it is stated, no objection could 
be found. 


LIFE NOTES 


The Jefferson Life of Indiana was 
| ~~ ora by the Indiana department Tues- 

ay. 

It is reported that Connecticut will have 
a legislative investigation of its life insur- 
ance companies. 

Cc. B. & H. M. Taylor, 1329 Market street. 
Wheeling. become West Virginia general 
agents of the Northwestern Mutual. 

The Northwestern Mutual wrote $13,335,- 
746 in December, gain $2,131.425. The 
entire gain for the year was $8,043,458. 

The State Life increased its Ohio bust- 
ness by $566,000 in 1906. The state stands 
first on the company’s roll for Wecember. 

John M. Olin, a prominent attorney of 
Madison, will represent the Northwestern 
Mutual in arguments before committees 
of the Wisconsin legislature this winter. 

H. D. Richardson, agent of the Guaran- 
tee Mutual Life at Dubuque, Iowa, be- 
comes superintendent of the same com- 
pany at Clinton, Iowa. 

Thomas Q. Dix, who recently resigned 
as manager of the life department of the 
Travelers, has been elected a director 
and second vice-president of the Kirby 
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Realty Company of Cincinnati and will 
have charge of its bond department. 

The Liberal Life of Anderson, Ind., closed 
1906 with about $2,000,000 in force. 

A. R. Kroh was given in the last issue 
as being with the New York Life in Chi- 
cago. He is connected with the Union Mu- 
tual. 


The Merchants Life of Iowa wrote $926,- 
000 in Missouri last year and lapsed $216,- 
000. Its premium income in the state was 
$8,366. 


L. F. Butler has been elected secretary 
of the Travelers. He was formerly actu- 
ary of the accident department and then 
assistant secretary. 


The Ohio insurance commission will com- 
mence regular sessions next month and 
continue until it has completed its recom- 
mendations to be presented to the legisla- 
ture a year hence, 

Yontz Bennett, Jr., 
tion with the State National 
Bloomington, Ill, to take an 
the Northwestern Mutual Life. 


It was thought the effort to organize the 
Cleveland Life had fallen through, as a 
strong enough man to take the presidency 
was not available. However, an attempt 
is being made now to land a man. 


Louis L. Hopkins of Boston has resigned 
as general manager for eastern Massachu- 
setts for the Mutual Life, to accept the 
position of general agent for New York 
city of the Union Central Life. 


District Attorney Jerome of New York 
last week objected to permitting the at- 
torneys of George W. Perkins to inspect 
the records of the grand jury which in- 


has resigned his posi- 
Bank of 
agency of 





dicted Mr. Perkins, on the ground that it 
was against public policy to let the testi- 
mony be known, as more arrests might yet 
be made. 


The Security Mutual Life, whicn in some 
states has written much term business, 
basing its main policy on the expectation 
of life, has withdrawn these term forms. 


R. L. Underhill, formerly with the 
Equitable Life of New York, becomes 
manager of the National Life, U. S. A. 
for northern California, with headquarters 
at San Francisco. 


John L. Shuff, of the Union Central at 
Cincinnati, after a hard struggle succeeded 
in passing the $500,000 mark of new busi- 
ness in 1906. Mr. Shuff heads the list of 
Union Central personal producers for 1906. 


At the recent banquet of the Dayton 
(0.) Life Underwriters Association, Secre- 
tary Job Hill talked on the “Benefits of 
the Association.’ W. T. Nuttall read a 
paper on “The Qualities of a Good Agent.” 


The Chicago and northern Illinois gen- 
eral agency of the Northwestern Mutual 
Life, which has been in the Stock Ex- 
change building for twelve years, will move 
May 1 to the ninth floor of the Rookery 
building. 


The Life Underwriters Association of St. 
Louis will hold its annual meeting Jan. 22. 
President Benham states that he will not 
be a candidate for reelection. E. S. Will- 
iams, W. H. Herrick and J. S. Poindexter 
are mentioned for the presidency. 


A. F. Dais, banker and former mayor of 
Fayette, Mo., who died last week from the 
effects of an accidental discharge of a 
pistol, was insured as folows: Equitable 
$50,000, Mutual $20,000, Metropolitan $10,- 
000, New York Life $5,000, Mutual Reserve 





$10,000, Western Life Indemnity $5,000, 
Franklin $1,000, Missouri State $2,000, Trav- 
elers Accident $10,000, Commercial Mutual 
Accident $5,000. 


The leader for the year in the National 
Life, U. S. A., is the Atwood building 
agency, Chicago, with O. S. Edwards man- 
ager and T. P. Dudley assistant. Second 
place goes to McClintick & Smith of Peoria, 
Ill., who have central and southern Illinois. 

Gaylord Davidson of Quincy, superin- 
tendent of the Mutual Life in central 
Illinois, has been appointed manager of 
the same district, with headquarters, suc- 
ceeding F. E. Hitchcock, who resigned to 
become general manager of the Minnesota 
Mutual at its home office. 

The Marquette National Bank at Mar- 
quette, Mich., has opened a life insurance 
department in connection with its business 
and will look after the collections for the 
Phoenix Mutual Life in Marquette, Alger, 
Luce and Baraga counties. Frank Stick- 
ney, who is an experienced life man, will 
take charge of this department and will 
devote his entire time to the life business. 


CASUALTY NOTES 


The Connecticut department is requiring 
surety companies to file a list of all bonds 
when the face exceeds 10 per cent of the 
capital and surplus. 


Among the bills to be introduced in the 
Indiana legislature, backed by union labor, 
is one appointing an inspector of equipment 
and safety appliances of railroads, also a 
bill regulating railroad relief associations 
so as to eliminate the requirement that 
members agree to surrender or waive right 
to bring action for damages against the 
companies for injuries. 
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FINANCIAL CONDITION, JANUARY 1, 1907 








ASSETS. 





Railroad Bonds and Stocke. - 


Loans secured by Mortgages, first liens, 11,093,483.84 


Government and other Public Bonds, 
Other Bonds and Stocks, - 


Loans secured by Company’s Policies, 


Cash on hand and in Bank, - 
Bank Stocks, - - - - 
Loans secured by Collateral, - 
Home Office Real Estate, - - 
Other Real Estate, - - - 
Interest accrued but not due, - 
Deferred Life Premiums, - - 


Prems. in course of collection of Life Pols. 











Total Assets, = = 








RESERVES, ano att ornen LIABILITIES 
- $25,836, 768.99 Reserve Funds, to protect Policyholders $46,521,254.22 
Losses in process of adjustment, - 486, 190.92 
3,568, 515.06 Life Premiums paid in advance, - 56,666.63 
- 1,690,875.00 Interest ee “ - 94,082.75 
35775:921.37 Special Reserve for taxes, rents, etc., 103,845. 30 
- 1,592,946.26 
- 1,145,412.00 
- 1,527,542-54 
- 1,081,484.86 
* 455» 281. 53 
- 613,339.50 
- 468,390. 52 
251,764.68 Surplus to Policyholders : . 6,139,686.33 
$53,401,726.15 Total Reserves, etc,, $53,401,726.15 








TOTAL CASH INCOME, 


RECORD OF 1906 


INCREASE IN CASH INCOME, : + « *& & 


INCREASE IN ASSETS, 






- «+ «» $15,728,000 
: = - 4 1,833,000 
— 4,441,000 


INCREASE IN RESERVE FUNDS TO PROTECT POLICYHOLDERS, 4,593,000 


NEW LIFE INSURANCE ISSUED IN 1906, PAID FOR BASIS, . 


21,726,000 


GROWTH IN THE PAST FIVE YEARS 


Assets. 
Dec. 31, 1901. $33,813,056 
Dec. 31, 1906. $53,401,726 


Surplus. Premium Income. 
$4,955,314 $7,407,169 
$6,139,686 $13,251,578 





Total Income. Life Insurance 


in Force. 
$8,932,205 $114,691,000 
$15,728,730 $166,712,000 





AMONG CASUALTY AGENTS, 


TWO COMPANIES CONSOLIDATED 





Columbian of Indianapolis Is Now 
Merged with the Federal Casualty 
of Detroit 





At a meeting of the members of the 
Columbian at Indianapolis, Tuesday, it 
was unanimously decided to consolidate 
with the Federal Casualty of Detroit, un- 
der the latter’s name. 


The assets of the Columbian, $40,000, 
were taken over and the Federal assumed 
the liability of the 15,000 policies of the 
Columbian’s members. About half the 
membership of the Columbian is outside 
of Indiana and 3,000 of these sent proxies 
in favor of the merger or reinsurance. The 
Columbian was a mutual company; the 
Federal is stock. The consolidation is re- 
garded as mutually beneficial. 
is only six months old, is active, aggres- 
sive and growing fast. The accession of so 
many policyholders, which will run its total 
up close to 25,000, is of great value to it 
at this early stage, and the members of 
the Columbian have been transferred from 
a company having a few thousand dollars 
of assets to one that has backing of sev- 
eral hundred thousand. The Columbian 
was handicaped as a mutual company in 
being limited in the number of states m 
which it could operate, and its members 
were contemplating the turning of it into 
a stock company when V. D. Cliff of the 
Federal heard about it and asked the Co- 
lumbian into his promising company. Mr. 
Cliff will be the president of the newly or- 
ganized company; C. H. Brackett, secre- 
tary of the Columbian, becomes secretary 
of the new Federal, and Peter Patterson 
will be vice-president and treasurer. Head- 
quarters will be at Detroit. 


The Federal 





Temporary Injunction is Granted 

Judge Windes of Chicago has entered a 
temporary injunction against C. C. Davis, 
general agent of the Maryland Casualty 
in that city, from carrying on the business 
in his own name or interfering with tht 
rights of his partner, C. A. White, until 
a proper accounting and settlement can be 
made. 


Messrs. Davis and White entered into 
partnership in March, 1905, for five years, 
the main asset being the general agency 
of the Maryland. In his petition Mr. White 
avers that Mr. Davis, without his consent 
and against his protest, resigned from the 
Maryland Casualty and then was appointed 
general agent on his own account. He de- 
clares that this was in violation of the 
partnership contract. Since his appoint- 
ment, Mr. White tells the court that he 
has been denied access to the books and 
all courtesies of the office. He is not al- 
lowed to sign bank checks nor attend to 
anything in connection with the business. 
He avers that Mr. Davis has assumed sole 
charge, directing all the affairs of the 
agency, regardless of the fact, as Mr. 
White claims, that the partnership has not 
been terminated. 





Hearing to Surety Officials 


Washington, D. C., Jan. 16.—(Special.) 
—Secretary of the Treasury Shaw gave 
an audience in his office to-day to surety 
company officers who desired to discuss 
his recent order restricting a bond the 
treasury department would accept from 
any company to Io percent its capital and 
net surplus. While a great majority of 
company officers favor the restrictive 
measure, two Baltimore companies oppose 
it and at their suggestion Mr. Shaw sus- 
pended the enforcement of his order until 
a conference could be had. 


Prosperity and Credit Lines 
Credit insurance men say they are 
forced to use their best arguments dur- 
ing these days of great prosperity to 
make inroads on the uninsured. Good 
times cause business men to lose sight 
of failures. During these days, when 
credit is more freely granted than usual, 
there is really the greater need of in- 
demnity. 





Renew the Agreement 

Members of the St. Louis Plate Glass 
Committee, representing twelve com- 
panies, have renewed their agreement for 
1907. Friction developed some weeks 
ago because certain members made some 
of their brokers subagents, receiving 30 
percent instead of 25, the regular broker- 
age commission, and an effort was made 
to limit each company to two subagents. 
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A compromise was effected by leaving 
the status of present subagents undis- 
turbed, but making the limitation apply 
to future appointments. 


WHAT GOVERNOR DENEEN WANTS 


Recommendations As to Casualty 
surance in the Message of IIli- 
nois’ Executive 


As to casualty insurance Gov. Deneen 
of Illinois in his message said: 

The act of April 21, 1899, relating to 
casualty insurance companies, should be 
amended so far as it relates to companies 
of foreign countries, so as to provide for 
licensing and dealing with them on the 
basis of their assets and liabilities in the 
United States. The assets of these com- 
panies in this country are the funds prac- 
tically available to the policyholders of this 
state for their protection. Under the pres- 
ent provisions of this act, if the funds of 
the United States branch of a foreign com- 
pany become depleted or insufficient to pro- 
vide for the liabilities in the United States, 
the, department would have insufficient au- 
thority for properly protecting the policy- 
holders in this state. 

In the case of a foreign insurance com- 
pany, the condition of its United States 
branch determines its qualifications for 
doing business in this state. The same 
principle should apply to foreign casualty 
companies. 

The law enacted at the last session of 
the general assembly creating the indus- 
trial insurance commission made it the 
duty of the commission to offer a law 
embodying the principle of industrial in- 
surance; in other words, a law providing 
compensation for workingmen injured in 
the course of their employment. 

In its investigation of the subject the 
commission has considered three plans: 

1. To define the liability law of negli- 
gence in a statute making it more drastic. 

2. To introduce the principle of requiring 
employers to pay compensation to injured 
employes. 

3. To offer a bill embodying the principle 
of industrial insurance. 

The commission has unanimously deter- 
mined to recommend the last. 

The plan approved by the industrial in- 
surance commission constitutes a some- 
what radical departure from our present 
practice. But legislation similar to that 
proposed has been adopted by every 
civilized nation except the United States. 
In the absence of such legislation in our 





country many citizens, corporations and 
associations have felt impelled voluntarily 
to afford protection to working men, who 
at present are obliged to assume the 
hazards incident to their occupations. Un- 
der the new and better system these haz- 
ards are regarded as ordinary incidents 
of the business and the cost of insuring 
against them as a charge to be borne, not 
by the individual working man, upon whom 
accident or negligence may throw an un- 
just and intolerable burden, but by the 
business as a whole. This is, I believe, a 
reform greatly to be desired and I trust 
the general assembly will carefully con- 
sider the recommendations of the commis- 
sion. 


Elects Its Officers 
The Manufacturers & Mechanics Cas- 
ualty Company, recently incorporated at 
Indianapolis, has elected the following 
officers : 


President—W. H. Coleman. 
Vice-President—Fred E. Gregory. 
Secretary and General Manager—H. H. 
Lovell. 
Treasurer—J. J. Appel. 
Counsel—Major A. Downing. 
Medical Director—Dr. J. H. Ford. 
Directors—The officers and W. H. 
Chalen C. Foster, Henry R. Bliss, 
Potts and L. G. Richardson. 


President Coleman is a retired capi- 
talist, Messrs. Gregory and Appel are 
well-known local fire agents, Mr. Lovell 
is general agent for Indiana of the Cas- 
ualty Company of America, and the 
others are prominent business or profes- 
sional men. 


Hill, 
Clayton 





Will Have to Make Revisions 
President Stone of the Maryland Cas- 
ualty says that the loss ratio in bur- 
glary and theft insurance is mounting 
at so rapid a rate that companies must 


shortly revise their rates, forms and 
lines. 


Would Have Further Restriction 

A surety man in speaking of some de- 
partments of the national government re- 
stricting a bond to 10 percent of a ‘surety 
company’s capital and surplus, says he 
would go further and prohibit any bond 





being more than 50 percent of the sur- 
plus. He declares that in case of large 
capital and small surplus, the 10 percent 
provision is not rigid enough. 





ANNUAL STATEMENTS ARE GIVEN 





Figures of Casualty and Miscellaneous 
Companies As Given in Reports 
as of January 1 





The accident department of the Trav- 
elers shows accident assets $11,248,255; 
accident reserve, $1,920,351; liability re- 
serve, $5,133,767; accident premiums, $3,- 
204,429, which includes health, $288,547; 
liability premiums, $4,422,776. There 
were 224,187 accident policies issued and 
paid for. The dismemberment losses 
and weekly indemnities were $817,911; 
death losses, $453,759; accumulative 
double and surgical benefits, $101,062. 
The amount paid under liability policies 
was $1,947,062. The gain in commercial 
accident premiums was $236,000. Rail- 
road and general installment premiums 
fell off $43,000, owing to the company 
eliminating certain classes of undesirable 
business. Health premiums gained $22,- 
ooo. Liability premiums increased $1,- 
058,126. The liability reserves increased 
$1,251,510, which, together with the de- 
cline in market value of securities, re- 
duced the surplus of the company $214,- 
171. 

The Fidelity & Deposit shows assets $6,- 
188,569.59, premium reserve $700,323.91, re- 
serve for claims adjusted $2,915.71, reserve 
for contingent claims $648,948.58, net sur- 
plus $2,836,381.39. This is an increase of 


ve $51,000 in assets and $145,000 in sur- 
plus. 

The AStna Life shows accident premiums 
$1,535,780, increase $52,010; health $202,070, 
increase $12,325; liability $2,643,900, increase 
$521,411. 

Citizens Trust & Guaranty of Parkers- 
burg, W. Va.—Assets $487,952, reinsurance 
reserve $35,500, loss reserve $32,350, net 
surplus $68,504, net premiums $60,442, total 
income $88,504, losses $27,977, dividends 
$21,000, total disbursements $80,231. It 
operates Only in Ohio and West Virginia. 

The London Guarantee & Accident shows 





FOURTEENTH ANNUAL STATEMENT OF THE UNITED STATES BRANCH OF 








assets $2,136,504, policyholders’ surplus 
$614,913, claim reserve $761,894, special re- 
serve $100,000, reinsurance reserve $564,954, 
premiums $1,465,349, losses $624,072. 

The North American Accident of Chicago 
had a very successful year. Its assets are 
now $470,728, reinsurance reserve $84,085, 
net surplus $152,423. Its income during the 
year was $872,433. 





General Surety News 

Acting on the advice of the assistant 
attorney-general, Postmaster General 
Cortelyou has ordered that hereafter the 
postoffice department will not accept any 
surety company as sole surety on any 
bond, stipulation, etc., the penal sum of 
which bond (or of the bond such com- 
pany may have executed as surety for 
any individual, firm, or association or 
corporation) exceeds 10 percent of the 
company’s paid-up capital and surplus. 

Representatives of the surety companies 
are busy at all ports of entry throughout 
the United States, issuing to importers of 
food products the indemnity required by 
them of the national government, under the 
terms of the new pure food law, operative 
Jan. 1. The bond, which is graded in 
amount according to the value of probable 
imports and is in all cases fixed by the col- 
lector, is to insure the return of the goods 
should the Department of Commerce and 
Labor call for them within ten days after 
the report of the appraiser to the collectors. 

Martin F. Morris has filed two suits 
against the Metropolitan Surety at Wash- 
ington, D. C., for alleged breach of con- 
tract. One of the suits is for $18,000, and 
the other for $24,178, the amount of two 
bonds given by the surety company as 
surety for J. F. McCormick and N. T. 
Watts for the performance of a contract 
which the two latter had with Morris in 
connection with the construction of build- 
ings. Morris alleges that they have failed 
to construct them, although he has per- 
formed his part of the contract by trans- 
ferring certain lots. In view of the lack 
of performance on their part, he alleges 
that the sums named are due him from the 
company. 

President Judge Kunkel at Harrisburg, 
Pa., in an opinion handed down in the peti- 
tion of the Title Guaranty & Trust to be 
relieved from the payment of $2,000 bail 
given by the company for Frank Harvey, 
overrules the motion and orders judgment 
to be entered against the company for the 
full amount with interest from Jan. 27, 
1906. Harvey was arrested during October, 
1905, charged with being a pickpocket, and 
obtained the Title Guaranty as surety for 





THE LONDON GUARANTEE AND ACCIDENT CO., LTD. 


Head Office 
CHICAGO 


State and Municipal Bonds 
Railroad Bonds. . 


eee eee ewe 


ee 


see eeee 


DECEMBER 31, 1906 





abicadniaimeee $1,465,348.80 


57,331.89 
449.29 


$1,523,129.98 


Kadai ed ... .$1,001,649.65 
668,969.60 


169,538.36 
22,287.31 


Premiums not over three months due in course of 


collection. . 


274,058.64 





A. W. MASTERS 
General Manager 


EXPENDITURES 


(eat daddnstvectdedeta $ 624,072.33 


se etns vadehagsedwwen 500,711.41 
|” Re ee eee ee Meee ee ene OP res 22,778.33 
Be A I oi 6600 6660 i008 bones cn adciecws 155,866.61 
$1,303,428.68 
LIABILITIES 
Claim Reserve: 
Accident Department............ eveeeumacins $ 25,950.00 
-  f  TTCTT TEESE CETTE TTT 8,023.07 
Liability Department..................00000: 737,021.14 
(In compliance with Laws of States of N. Y., Mass., 
Ill., Conn. and Cal.) 
Further Reserve maintained by Company........... 100,000.00 
Reserve for Reinsurance.................cceeeeees 564,9053-77 
Reserve for Commissions on Outstanding Premiums 
and all other Liabilities........ eek theenee ee 84,742.45 
Gurphes to Tatiepetess. .... 2.0 cccccccscccsccvce 614,913.13 








Deposited with New York Insurance Department and United States Trustees, $1,838,619.00. 
Writes all Branches Liability, Accident and Credit Insurance. 


CONKLING, PRICE & WEBB 
General Agents Illinois, [Missourl, Indiana 
NEW YORK LIFE BLDG., CHICAGO 


CHAS. L. RAYMOND 


General Agent Southern [lichigan 


1229 MAJESTIC BLDG., DETROIT 
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his appearance at the January term of 
court in 1906. The defendant failed to ap- 
pear, after which the district attorney 
asked that the company be compelled to 
pay over the amount of security. 





FOR WORKINGMEN’S INSURANCE 





Illinois Commission Makes Its Report 
and Bill will be Presented to 
Legislature 





The Illinois industrial insurance com- 
mission appointed some months ago to 
investigate and report on workingmen’s 
insurance has reported to Governor De- 
neen, and a bill embodying its recom- 
mendations is being drawn for presenta- 
tion to the legislature. 

The commission recommends the crea- 
tion of a state industrial insurance de- 
partment to act as custodian of funds 
and have supervision of this business, 
with subordinate county commissions. It 
would make it obligatory for practically 
all classes of employes to be insured 
against total loss of income through in- 
juries or accidental death. It is further 
provided : 

“Each employer is required by this law 
to pay into the fund of an insurance asso- 
ciation or a recognized casualty company 
weekly premiums fixed by the state de- 
partment according to the risk of occupa- 
tion, number and wages of employes, one- 
half of the premium to be deducted from 
wages and one-half paid by the employer.” 

Each employer is required to report to 
the county commission the average number 
of employes, a copy of this report to be 
filed with the state insurance department. 

“The state insurance department is au- 
thorized to make regulations requiring from 
employers certain payments in advance 
each year to cover the administrative ex- 
penses and to levy assessments to supply 
deficiencies in the fund. 

“In case of injury the benefits to be paid 
from the time of the accident shall be: 

“First, gratuitous medical treatment, 
medicines, and other means of treatment 
required by a physician; two weekly pay- 
ments during the period of disability—in 
case of partial disability that portion of 
the earnings which will compensate for the 
loss of earnings caused by the accident or 
injury; in case of total disabuity two-thirds 
of the usual earnings. 

“If a person killed leaves a widow or 
children the benefit shall be paid monthly 
to the widow until her death or remarriage, 
and to each child until its 15th year, of 
20 percent of the average earnings. In 
case of the remarriage of the widow she is 
to receive 60 percent of the earnings of one 
year in a lump sum and have no further 
claim.” 

The bill also provides for payments to 
parents, uncles, aunts, nieces and nephews 
dependent upon the employe. 





Norwich & London’s Plans 

A. B. Cilley of Boston, United States 
manager of the Norwich & London Acci- 
dent, which is to enter this country, says 
that men will be appointed who can build 
up personal accident business. That is Mr. 
Cilley’s hobby and great forte. The 
company, in view of the unsettled con- 
ditions in the liability field, will not en- 
ter into that branch to any great ex- 
tent. As soon as the deposit is made in 
New York it will enter other states. 





National Casualty News 

The National Casualty of Detroit re- 
ceived its new commercial atcident poli- 
cies from the printer last Friday, and 
the company is now embarked in this 
line of business. The National has had 
a splendid year, increasing its surplus 
by some $25,000. President Thomas, 
who has been on the sick-list, is now 
convalescing and has gone south for 
a short trip. Vice-President Curtis 
states that the prospects in the indus- 
trial accident field for the coming year 
are especially good. 





Issues a Noxnpariel Policy 

Thomson, Macy & Co. have opened 
offices in the Atwood building, Chicago, 
as exclusive agents of the “Nonpareil” 
combination accident and health policy 
of the North American Accident. The 
premium is $5 a year. It pays $2,000 
death benefits; $1,000 for loss of both 
eyes, both feet, both hands, hand and 
foot; $500 for one hand, a foot or an 


eye. 
The accidents covered are: (1) Com- 


mon carrier, (2) elevator, (3) injuries 





from being struck by any sort of ve- 
hicle, (4) burning building, (5) freez- 
ing, (6) Burglar or hold-up, (7) auto- 
mobile riding, (8) riding in horsepower 
vehicles, (9) explosion, and (10) septic 
poisoning to doctors. Weekly benefits 
of $15 for Nos. 1, 2, 3, 4, 7, 8 for five 
weeks. The company pays $15 a week 
for five weeks for total disability from 
accident due to having anesthetics ad- 
ministered or while riding on a bicycle 
and colliding with any vehicle except 
a wheel. Twenty-two diseases are cov- 
ered for $15 a week indemnity, not ex- 
ceeding five weeks. 





Maryland Casualty Payments 


The disbursements of the Maryland 
Casualty’s claim division for 1906 were: 





PD hud doccevnedsvcs 896,073.26 
Ee ae 64,258,37 
Medical fees ........ his 30,477.78 
ee 61,826.34 
Court costs and other ex- 
penses incident to claims 
er ere ‘ 61,378.43 
OE vinigius wddiieamaceain’ $1,120,014.18 


The four items last named were for 


amount of liability policyholders almost 
entirely. 





CASUALTY NOTES 


The Independent Bonding & Surety Com- 
pany is being formed in New York by 
prominent brewers. 


The Horsemens Mutual Insurance Com- 


.pany has been organized at Elkhart, Ind., 


to do a live stock insurance business. 

Cohen & Mann, general agents of the 
United States Casualty at Louisville, Ky., 
get the city agency of the Illinois Surety. 

It is understood that the United States 
Health & Accident of Saginaw will shortly 
declare a stock dividend of $100,000, the 
business having proved very profitable. 

The Chicago Surety Underwriters Asso- 
ciation will give a dinner next Monday eve- 
ning. The association has been inactive ot 
late, but the members hope to put some 
life into it. 

D. K. Paige & Co. of Akron, O., report 
that in a city of 55,000 they wrote $9,000 
in accident premiums last year in addi- 
tion to a large fire business. Their loss 
ratio was only 20 per cent. 

Present indications are that the Ameri- 
can Credit Indemnity, which retired from 
Georgia some three years ago, will shortly 
return to that field. At present the Ocean 
is the only company writing this form of 
indemnity in the state. 


S. R. McBurney, manager of the Trav- 
elers at St. Louis, gave a dinner to his 
agents last week to celebrate the agency’s 
getting second place among all the com- 
Ppany’s agencies in accident premiums in 
1906. New York got first place. 


The Travelers Indemnity has been ad- 
mitted to Michigan and has appointed 
J. Thompson of Detroit, state agent of 
the Travelers, as its attorney. It has 
$250,000 capital and $62,665 surplus and 
does steam boiler and flywheel business. 


The Vindicator Consolidated Gold Min- 
ing Company of Teller county, Colorado, 
has brought suit against the Frankfort 
Marine to collect a judgment for $5,000 se- 
cured against the mining company, together 
with costs and interests. The mining com- 
pany had a liability policy in the Frankfort. 
The suit resulting from the death of an em- 
ploye went to the supreme court and, it is 
stated, the Frankfort refuses to pay the 
costs and interest. 


Charles L. Currier, who was formerly 
manager of the American Credit Indem- 
nity of San Francisco, but who was 
brought to Chicago by the Ocean as man- 
ager of its credit department in that city, 
has retired. A. O. Kaplan, from the head 
office at New York, has been in Chicago 
to arrange for a successor. Mr. Currier 
returns to the American Credit, he being 
now with Manager E Grant’s agency 
in Chicago. Later he may be assigned to 
an independent field. 


CASUALTY APPOINTMENTS. 


Minnesota 
Fid. & Cas.—G. H. Hammond, Lake City. 





London Guarantee—J. A. Vandyke, 
Bovey. 

Union Acci. & Benefit—E. S. Lampman, 
Rushford. 

Metropolitan Surety—H. C. Jackson, 


LeSueur Center; E. A. Sime, Windom. 
Nat'l Surety—J. E. Roman, Eagle Bend; 
G. E. Briggs, Wilmont. 
Union Acci. & Benefit—G. C. Rice, 
Lewiston; F. E. Child, Wabasso. 
Metropolitan Surety—J. P. McMahon, 
Faribault; L. A. Barnes, West Duluth. 
Great Eastern Cas.—A. J. Rose, Winona. 
Metropolitan Surety—W. J. Norby, Lake 
Park; G Peterson, Albert Lea. 
New Amsterdam Cas.—A. C. 
Minneapolis. 
North Amer. Acci.—W. R. Buttrick and 
W. R. Wilmot, Minneapolis. 


Stocker, 





“THE OHIO COMPANY.” 


The Bankers Surety Company 
Williamson Building, CLEVELAND, OHIO, 
Capital $500,000.00, Fully Paid 


Becomes Surety on Bonds, 
Chartered Under Ohio Laws, 


$200,000 Deposited with Insurance Commissioner 


THE WAY OUT! 


The Masses want Protection that Protects. 
means Health, Accident and Life Insuranee comtines 
in one contract. 


WANTE 


The Illinois Surety Com- 
pany desires a Representa- 
tive at COLUMBUS, OHIO 


ADDRESS 


GEORGE W. CHILDS 





; a Affords the tot 
Assistant to the Vice-President Nostes plan $1.00 my heoe ty 
— oe $150, to $500 aid up 
184 La Salle Street, CHICAGO pre | — , 





Liberal contracts to agents. Write for terms. 


London Guarantee and Accident Co., Ltd. 


OF LONDON, ENGLAND 





Head Office CONKLING, PRICE & WEBB 
C H I C A G O Genl. Agts., Ill., Mo. and Ind, 
573 La Salle Street, Chicago 
ee nace 
ene ger LES L. RAYMOND 
Liability, Accident and Genl. Agt., Michigan 
Credit Majestic Bidg., Detroit 








We Want Goop AGENTS 
AZ 


iN 
\ 
uh 


) 





SOME INFORMATION AND A QUESTION 
is the title of a little book that should 


be in the hands of every Insurance man. 
It deals with subjects of vital interest to 
the agent who desires to increase hi 
commission income and will be sent free 
on request. 


THE PENNSYLVANIA CASUALTY COMPANY 


Paid Capital, $300,000.00 
M.G.NICHOLS - - - = Third Vice-President 
SCRANTON, PA. 








CITIZENS’ TRUST CO., Gen’! Agts., 
State of Wisconsin, Milwaukee. 


Illinois and lowa, Chicago, Ill. 


H. H. LOVELL, Gen’! Agt., Indiana, 
Room A, Law Bldg., Indianapolis 


THE LESLIE H. WEBB CO., State 
| Agts., for Ohio, Cleveland. 


S.M. FERRIS AGENCY, Gen'l Agts., 
Union Trust Bldg., Cincinnati. 





DETROIT INSURANCE AGENCY, LTD., Gen’! Agts., Michigan, Hammond Bldg., Detroit, Mich. 
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Fidelity Mutual Aid—F. J. Buckholtz, 
Minneapolis. 


indiana 


Empire State Surety—I. I. Spiro, Michi- 
gan wy & T. E. Knotts, Gary. 

Fid. &’ Cas.—Albert Egly, Grabill; A. C. 
Shively, North Manchester. 

Illinois Surety—S. J. Offutt, Greenfield. 

North Amer. Acci.—H. A. Kimmell, Vin- 
cennes. 

ZEtna Indem.—Edward Leffel, Mt. Ver- 


non. 

General Acci., Pa.—D. W. Krisher, North 
Manchester. 

Missourl 

General Acci—W. H. Bunton and H. 
Trammel, Salisbury. 

New Amsterdam Cas.—T. J. Holloway, 
Columbia. 

North Amer. Acci.—S. V. Lynes, Fulton; 
Buckner Harrison, Auxvasse. 

Indiana & O. Live Stock—W. H. Meng, 
Dover; C. J. Gratiot, De Soto. 

North Amer. Acci.—R. E. F. Fisher, Jef- 
ferson City. 

Michigan 

Employers Liab.—A. A. Juttner, Me- 
nominee. 
oe Eastern Cas.—W. B. Cotharin, 

nt. 

London Guarantee—W. FE. Davidson, 


Sault Ste. Marie. 
Acci.—S. A. Deter, Grand 


North Amer. 
Rapids. 

Penna. Cas.—J. W. Lane, Thomaston. 

Title Guar. & Surety—C. R. Johnson, 
Pentwater. 

Mich. Benevolent—C. E. Anderson, De- 
troit; Reed Christy, Tanner; W. M. Cross, 
Temple. 

Bankers Surety—L. B. Emery, Saginaw. 

Penna. Cas.—J. W. Cook, Kalkaska; E. 
Cc. Cooley, Negaunee. 

. S. Acci.—W. W. Lawrence, Brooklyn. 

Citizens Protective—W. J. Hall, Dundee. 
H. C. Pepper, Northville; A. J. Burgess, 
Plymouth. 

Columbian, Ind.—D. F. Austin, Adrian; 
R. M. Boyd, Tecumseh. 

Mich. Benevolent—G. C. Gibbs, Lansing. 

Peoples Health & Acci.—Lee Hosler and 
W. A. Kent, Bellaire; J. W. Fahey, Butter- 
nut; A. Winter, Croton; Daniel Mc- 
Kersie, Dutton; John Willyard, Delton; 
D. W. Doyle, Holland; J. E. McIntyre, 
Hopkins; Charles Joslyn, Lewiston; Elmer 
Corkins, Moline; A. A. Lance, Mt. Pleasant; 
A. H. Empie, Pierson; E. G. Greenhoe, 
Sheridan; J. M. Van Nostrant, Stephenson. 

Penna. Cas.—G. B. Campbell, Traverse 


City. 
U. S. Cas.—W. S. Washer, Detroit. 


Wisconsin. 

tna Indem.—A. S. Bennett & E. w. 
Bennett, Milwaukee. 

‘Atlas Cas.—Charles Granger, Colfax. 

Chippewa Valley Cas.—R. . Sensen- 
brenner and R. és = Menasha; T. A. 
Cernaghan, Eau Claire. 

‘Nat'l Cas.—H. L. Taylor, Westfield. 

Nat’l Surety—F. O. Crary, Hudson. 

Time Indem,—J. J. Cullen, Kenosha. 

Union Acci. & Benefit—Oliver Blencoe, 
Alma Center. 

Wis. Cas.—H. E. Kindness, Fond du Lac. 

Ohio 

Commonwealth Cas.—A. C. MacBane, 
Wellsville; L. H. Lutton, Springfield. 

Empire State Surety—B. W. Hauling, 
Cleveland. 

Federal Cas.—R. J. Lawton, Columbus. 

General Acci., Pa.—C. G. Sweet, Pioneer. 

Great Eastern Cas.—J. R. Calvey, Cleve- 


land. 
Metropolitan Cas.—Phil Gauff, Youngs- 


town. 

Nat’] Cas.—A. E. Reid, Oakwood. 

New Amsterdam Cas.—D. F. White, East 
Liverpool; J. W. Jenkins, Murray. 

North Amer. Acci—E. W. Carscallen, 
Cincinnati. 

Penna. Cas.—W. H. Schulte, Toledo. 


Iinois 


Cas. Co. of Amer.—Robt. M. Little, East 
St. Louis; Dial ¥. Gardner, Benton; Her- 
man Struck, Pekin. 

Sentral ‘Acci.—Brummel Bros., Chicago. 

Great Eastern Cas.—C. A. Du Boce, As- 
sumption; D. P. Barker, Sparta. 

— Surety—James Miller, Ava; C. A. 
earney, Dixon. 

Nat’l Surety—R. F. Locke, Rockford. 

New Amsterdam Cas.—M. C. Nory, Chi- 


cago. 

Penna. Cas.—Binkley & Felts, Marion. 
Title Guar. & Surety—H. S. Parker, 
Effingham. 


U. S. Health & Acci.—J. H. Campbell, 
Marion. 





To Help the Newspapers 

Representative Kimmet of Dekalb 
county has introduced a bill into the 
Missouri legislature which provides that 
all foreign insurance companies doing 
business in that state shall have their an- 
nual reports published for the benefit of 
the policyholders in that state. The bill 
is worded wrong; it should read that the 
Teports must be published for the benefit 
of the county newspapers. 





At Jeffersonville, Ind., the companies are 
objecting to the permit for 250 pounds 
of gunpowder embodied in policies for 
Boniface, Weber & Allen. Twelve compa- 
nies are interested and cooperation is be- 
ing solicited for a limit to 50 pounds of the 
explosive, 





THE WEST AND NORTHWEST. 


TWO BIG AGENCIES UNIONIZE 








Hollister Brothers and McKinley & Al- 
len of Sioux Falls, S. D., Let Out 
Their Nonunion Companies 


Hollister Brothers and McKinney & 
Allen, two prominent agencies of Sioux 
Falls, S. D., have cleared. This is re- 
garded as one of the most important 
actions that has taken place in the South 
Dakota field in a long time. Hollister 
Brothers let out the Continental, Colum- 
bia of Omaha, Farmers & Merchants, 
Northwestern National and Northwestern 
F. & M. They secured the L. & L. & G. 
and London & Lancashire from Knowles 
& Dwight, and already had the New 
York Underwriters, Pennsylvania Fire 
and Hanover. The Continental got about 
$4,000 premiums annually and the Colum- 
bia about $1,600 in the agency. McKin- 
ney & Allen let out the Milwaukee Me- 
chanics, Fidelity, Germania and Michigan 
Commercial. The German of Freeport 
was formerly their leader. 

It was feared the nonunion companies 
thrown out might cause a fight, but all 
trouble has been averted by the companies 
going to a new nonunion office, composed 
of Special Agent G. S. Iles of the Colum- 
bia, State Agent J. A. Grose of the Travel- 
ers and C. C. Toohey, office man in the 
Knowles & Dwight agency. 





lowa Figures are Given 


The Iowa companies had a very ex- 
cellent year in 1906. Most of them con- 
fine their attention to the state, or at 
least the larger part of their business is 
in Iowa. The following are the lowa 
figures of such state companies as have 


reported : 
Premiums tenes 






Company. Receivea. aid. 
ANCHOE 2 ccccccccccccesesecs $202,691 $ 59,768 
Acme Fire we é6oeeeens 4,338 11,274 
Capital .....ceececcccceecs 177,400 57,690 
COMEUTY .cccccccccccccccccs 133,152 29,522 
Commonwealth .....+.+++. 48,87 8,218 
Des Moines Fire.........- 321,287 106,363 
Farmers ..cccccccccccccces 296,674 95,550 
Fidelity ..cccccccccccccccce 61,409 22,131 
Hawkeye ...cccccccecesecs 369,858 135,526 
Iowa Home ....--e+eeseess 32,311 12,864 
Iowa Manufacturers ...... 40,71 8,232 
Towa State ...ccccccccccee 358,547 145,294 
Merchants & Bankers..... 105,849 25,749 
BECurity .ccccccccccccccccce 105,426 38,132 
Standard ...cccccccescsccers 50,798 11,074 
BURBS ce cccccvcccovssscesese 180,263 63,948 





President Windsor Dead 
James R. Windsor, president of the 
State Insurance Company of Des Moines, 
Iowa, died last week of paralysis, after 
an illness of several months. 


Minneso.a Agency Appointments 


Columbia, N. J.—Hubert Hansen, St. 
Cloud; Stark-Bennett Company, Duluth. 
Connecticut—A. J. Peters, Cold Spring; 
Peter Miller Jr., Rushford; E. J. Feldman, 
Frosky; W. E. Neal, Bemidji. 
Germania—C. D. Ott, Amboy; A. M. 
Schnacke, Elmore; H. W. Parker, Winne- 
bago City; A. L. Cummins, Eagle Lake. 
Indianapolis—Mattson-Thurston Agency, 


Virginia. 
Merchants Nat’l Mut.—Louis 

Aitkin. 
Dixie Fire—F. H. Wagner, Minneapolis. 
Germania—A. E. Quimby, Vernon Center. 
Royal Exch.—Walsh & Co., Crookston. 


Hallum, 





Mine Business at Deadwood 

Companies writing mining plants in the 
vicinity of Deadwood, S. D., where there 
has been a shutting down of the mines 
recently, have been cheered by a com- 
munication from one of the prominent 
agents at Deadwood, who states that 
while the Homestake complied with the 
demands of the miners’ union for an 
eight-hour day, some of the less pro- 
ductive mines were unable to do so and 
have shut down, as the union would 
not recede from its position. There is 
no strike or ill feeling. Some of the 
mines are being prospected with a view 
to their better development when they 
resume operations, and one _ district 
miners’ union has voted to continue to 
work on the old terms until some of 
these mines can be put on such a basis 
of production as will enable their owners 
to meet the miners’ demands. This 
agent is letting policies stand, as they 
have a thirty-day shut-down permit. If 





at the expiration of that time the mines 
are not likely to resume soon, he expects 
to cancel. He believes the matter will 
be settled by that time. 





Minnesota and Dakota Board Meets 


An important meeting of the Minne- 
sota and Dakota Fire Underwriters was 
held Jan. 12 at Minneapolis. - Two pres- 
entations were made, mention of which 
is made on page 10 of this issue, and 
Edward A. Davis of Minneapolis, repre- 
senting the Connecticut Fire, was elected 
a member of the executive committee to 
succeed R. R. Briggs, who was with the 
German of Peoria. Mr. Briggs was 
elected to the honorary list. 





BIG CONSOLIDATION CONTINUED 





Constituent Agencies of the Minne- 
apolis Insurance Agency Renew 
Contract for Thirty Years 





The Minneapolis Insurance Agency, a 
consolidation formed two years ago, 
somewhat on an experimental basis, has 
just been continued by the constituent 
agents for a period of thirty years. Orig- 
inally this was one of the largest con- 
solidations of local agencies ever under- 
taken, as the constituents were six of the 
largest agencies in Minneapolis—the A. 
L. Belknap Agency, E. M. Christian, 
Minneapolis Trust Company, Alexander 
Campbell, Gale Agency and Thorpe 
Brothers & Armatage. They concluded 
to pool their interests for the purpose of 
reducing office expenses. The companies 
in the several offices were diversified in 
their opinions as to the outcome of this 
innovation, some fearing that their busi- 
ness would suffer, and others anticipating 
material benefit. The agents themselves 
were uncertain as to the expediency of 
the move and agreed to form the alliance 
for a period of two years, at the end of 
which time any parties to the agreement 
who had become dissatisfied would be al- 
lowed to withdraw. That the move has 
been satisfactory is demonstrated by the 
renewal of the contract. The following 
officers have been elected: 

President—Alexander Campbell. 

Vice-Presidents—A. Belknap 
James P. Thompson. 


Secretary—E. M. Christian. 
Treasurer—A. W. Armitage. 


and 





Wants Companies’ Experience 


Commissioner O’Brien of Minnesota 
has paid a number of visits to the office 
of Secretary Fisher of the Minnesota and 
Dakota board to get a classification list of 
risks by companies showing premiums 
and losses. He now demands of each 
company such a classification for 1905. 





Natural Gas Permits 


The natural gas hazard at Kansas City, 
Mo., will not down. A short time ago 
the attention of companies was called to 
an unsatisfactory permit, providing “that 
the company will not be liable for dam- 
age caused by explosion of natural gas 
unless fire ensues, and then for damage 
by fire only.” The proper form also pro- 
vides that pipes shall be tested to at least 
ten pounds’ pressure to the square inch, 
and the pressure shall not exceed one 
pound. 

The companies have not forgotten the 
time when the losses by natural gas were 
so severe at various points in Ohio and 
Indiana that they absolutely refused to 
write in certain districts, where gas was 
introduced under unsafe regulations, and 
they are of the opinion that the same 
bad record is likely to follow at Kansas 
City, unless the restrictive permit is in- 
sisted upon. 





Jessop to Have Two Positions 


A. L. Jessop of Denver, state agent 
of the German American and German 
Alliance, who retired to become secre- 
tary of the Imperial Fire of Denver, 
after a visit to Chicago, in which he 
conferred with the western manage- 
ment of his company, has decided to 
retain his old position, together with 
the secretaryship of the Imperial, and 





will have an assistant under his super- 
vision for the German American and 
German Alliance. Satisfactory arrange- 
ments were made with the Imperial to 
this end. Mr, Jessop is one of the 
leading field men in the mountain ter- 
ritory. The Imperial is a union com- 
pany, and hence there will be no con- 
flict in this regard in him holding both 
positions. 


Omaha Board Election 


_ The Omaha Fire Underwriters Asso- 
ciation held its annual meeting last week, 


and elected the following officers for the 
ensuing year: 


President—D. H. Wheeler. 
Vice-President—B. L. Baldwin. 
Secretary—C, O. Talmage, 
ere —aeres Cc. Kennedy. 
xecutive ommittee—First f -- 
B. L. Baldwin, chairman, T. H. ra A 
Cameron, Othello Beezley; Second Quarter 
—G. H. Palmer, chairman, E. B. Howell 
J. M. Baldrige, B. E. McCague; Third 
Quarter—F. S. Holmes, chairman, I. A 
Coles, F. T. B. Martin, W. H. Wheeler: 
Fourth Quarter—John W. Robbins, chair- 


man, J. C. Howard . 
Morrison. ard, F. J. Haskell, R. A. 





To Organize New Company 
Capt. L. D. Frost, of the general fire 
a agency of Frost & Melvin, Wi- 
nona, inn., has resigned i - 
corder of Winona and > ae to New Work 
where he expects to become one of the 
organizers of a new fire insurance com- 
pany, though he still retains his connec- 
tion with the Winona firm. Captain 
Frost is a popular and esteemed man 
and for many years was in command of 


Company “C” of the 
. State 
at Winona. guard, located 





P oe sy Agency Appointments 
merican—L. T. Wilhart ; 
Scott & Wood, Sedalia; F PE “inodten 
yo Joseph Moore, Sikeston. ~ - 
- mer. Cent.—Homer Calkins, Pacific: W 
+ Norton, Missouri City bias i ; 
Connecticut—c H 
Dewrge Radel, 
erneld; J. W. Pletche 
Smith, Butler; A, Whitten, 
Bora tsclaw, Jacksonville; T. L. Cra 
= orth; Thomas _y. Wilson, Db on, 
aleigh & Dorian, Edina. es, a 


Continental— Gunby & W 


Davis, 


Si. Charles: D Richland; 


K. Aughton, 
Pacific; J. F-. 
McFall; War- 


Lola Buhl, Kirksville; J, Dept ethe: 
Spickards an we nex John 8B,’ Keith. 
= BS * ‘arleton, Hardin; J. §. 


x 
Fidelity—B. T Henry 

-™ y, West Fi : 
G. Ratclitre, Albany; W.'H. & Bd. Shien 
a y; R. T. Brown, Perryville; Muehl- 
eet a Jaiser, Kansas City; J L. 
= - n, br megs A. G. Spencer, Columbia: 
Lebanon ies, Hannibal; W. H.’ Callaghan’ 
McCracken, Bolivar’ ~ockweod; 2. ” 


Norwich Union—Dement & 


Kennett; Far avrrill, Farmington 

oS. mm. —D. E. Smith, Ravenswood; 

Auxvasse, ge, Coffeyburg; Jos. H. Dudley, 

+. ~ eG. A Alexander, Gallatin: 

Meyers, — arceline; Duncan & 
Ww. Mech,— 

tewarievine Aubrey D, McCroskey, 


Germania—D, A, 


Vickars, Montrose. 4° Campbell; J. H. 


Rarmigeton: SSeS ce 
" H \ a Yarlet : 
Tygard & Klumpp, Rich Hill’ _!@rain; 


Shawnee— 
Gott, Secnvine McElroy, Butler; C, P. 





“ IOWA NOTES 

Owell & Shacklett 

dissolved Partnership, 5 Roe. 
W. H. Knause 


kuk, Ia., have 
Owell retiring. 


f Tipton, I h 
7. ae Bartholeme: , 4a., has taken 
partner in his —€ that place as a 


The total premiums of ui 
e 
Iowa outside of the state for , ge 
$10,685, losses on same $950. ‘“ 
J. S. Dewell of Missouri v. 
s alley, 
aee been elected president of the ‘Capital 
“4 rf Des Moines, Succeeding S. T. Berry 
b - Beatty has resigned a 
= wom of the Century Fee ne 
nes an Q 
poe EL, gone with the Federal 
P. J. Clancy, 
with the Hawkey 
with the local a 
Co. in that city. 


J. H. Hale, who has 
eg Sioux AY ow 
r nterest in the agency of T 
- and the firm name is Shanges te the 
yrrell Insurance Agency Company. 


J. L. Peterson, who for nearl 

has held the position of special oa 
the Iowa Mercantile Mutual Fire of Spen- 
cer, Iowa, has resigned and entered the 
employ of the Standard Fire of Keokuk in 
a similar capacity. Mr. Peterson will still 
retain the care of his local agency at 
Webster City, Iowa, devoting only a por- 


who has been connected 
e€ at Des Moines, has gone 
gency of A. T. Roddy & 


in the grain 
has bought a 
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tion of his time on the road for the Stand- 
ard. 


MISSOURI NOTES 


W. L. Scott has opened an agency at 
Memphis, Mo. 

The Dubuque Fire & Marine collected 
$9,110 premiums in Missouri last year and 
incurred $1,081 losses 

The St. Louis Fire is the first company 
to report its Missouri business. Premiums 
received $12,721, losses incurred $1,538. 

The Dubuque Fire & Marine has ap- 
pointed J. E. Lawton of St. Louis general 
agent for Missouri. The Lawton office had 
the German National. 

Stephen E. Cate, Missouri state agent of 
the North British, addressed the Fire In- 
surance Club of St. Louis last week on 
“The Daily Report Examiner from the 
Field Man's View.” The club will have its 
first annual banquet next month. 


The Missouri department’s examination 
of the Farmers Town Mutual Fire of 
Mexico, Mo., shows income for eleven 


months to Dec. 31, 1906, $12,407, disburse- 
ments $11,071, assets $19,548,80, no unpaid 
losses, insurance outstanding $1,561,804. 

Fire destroyed a portion of the Missouri 
State Feeble Minded Institute, located at 
Marshall, Mo. The fire was caused by the 
explosion of a gasoline tank in the laundry 
under the dining-room. About $50,000 of 
damage was done. No insurance was Car- 
ried. 

The Cudahy Packing Company has ad- 
vised the companies that its entire plant 
at Kansas City, Mo., is to be equipped with 
Grinnell automatic sprinklers. The work 
will be commenced at as early date as 
possible and will be completed with all 
possible dispatch. 





GENERAL WESTERN NOTES 


The Millers Mutual of Alton, IIL, is en- 
tering Nebraska. 

The Law Union & Crown and the Union 
Assurance have retired from South Dakota. 

The premium receipts of the National 
Mutual Fire of Omaha last year were $324,- 
000. 

- Preliminary steps are to be taken to or- 
ganize a branch of the National Associa- 
tion of Local Fire Agents in Oklahoma. 

A cut rate of 3% percent is reported on 
the Farmers gin at Carnegie, Okla., the 
correct rate being 5 percent. Effort is 
being made to secure the proper figure. 

The Business Mens Association of Red 
Wing, Minn., has adopted resolutions call- 


ing on the legislature to pass an anti- 
compact law similar to that of South 
Dakota. 


The department store of the Bennett 
Company at 402-412 South Sixteenth street, 
Omaha, has been equipped with a super- 
visory sprinkler alarm service, and a rate 
promulgated of 45 cents on building and 65 
cents on stock. 

The seven-story and basement agri- 
cultural implement warehouse of Parlin- 
Orendorff & Martin, 714-718 South Tenth 
street, Omaha, has been equipped with a 
supervisory sprinkler alarm service, and a 
rate of 25 cents promulgated for building 
and stock. 

On account of the resignation of D. H. 
Hartwell Jr., stamping inspector at Lincoln, 
Neb., Inspector Beeson has requested com- 
panies to address all communications for 
the Lincoln office to the Nebraska Fire In- 
surance Bureau, 1241 O street, Lincoln, 
until further notice. 


GREAT FEEDING IN GOOSEDOM 


(Continued from Page 1.) 





bers, sang a Blue Goose song, the words 
of which had been adapted to the tune 
of “Cheer up, Mary,” by George C. Main, 
as follows: 
Cheer up, boys, and let's be jolly, jolly, 
For the night of nights has come. 
Cheer up, boys, and let’s be singing, sing- 
ing, 

Of the deeds the Goose has done. 
Cheer up, boys, and we'll be gay and happy, 
And likewise we'll cut loose, 
As we make the welkin ring with the song 

of the Blue Goose. 

Ruane Hands Out a Surprise 

Capt. John Ruane of the Minneapolis 
salvage corps sprung a surprise. He 
made a run and laid his covers on the 
floor of the meeting hall, and the “beauty 
part” of it was it was done without con- 
ference with anyone, not even his own 
men. Even Shepherd, his captain, did 
not know it was a false alarm and run. 

Minnesota Nest the Leader 

The Minnesota nest, now numbering 
eighty members, is the largest in the coun- 
try, and the occasion last night was one 
long to be remembered among its anciént 
and honorable annals. 

The officers of the Minnesota nest are 
as follows: 

Most Loyal Cc. Main, 
North America. 

Custodian of the Goslings—W. O. Cham- 
berlin, Commercial Union. 


Gander—George 


Supervisor of the Flock—F. H. Barney, 
Hanover. 

Wielder of the Goose Quill—Frank A. 
Mannen, Firemens Fund. 

Keeper of the Golden Goose Egg—Thos. 
P. Herbert, L. & L. & G. 

Guards to the Custodian—A. F. Pray, 
Royal Exchange; W. C. Cree, Phenix; W. 
M. Higley, Hanover; Chas. S. Whittlesey, 
Hanover; W. J. Tippery, Altna; Louis F. 
Daniel, Queen. 


Will Stay with Minnesota Nest 

Members of the Blue Goose in the Da- 
kotas will affiliate with the Minnesota 
nest. There are only eight or ten field 
men traveling the Dakotas exclusively 
connected with the order, and that is not 
enough to form a quorum. The matter 
came up at the Minneapolis meeting and 
it was decided that for the present the 
Dakota men will not attempt to organize 
a separate nest. 

Michigan Blue Goose Meeting 

Detroit, Jan. 15.—(Special.)—The Mich- 
igan nest of the Blue Goose was alive 
here last night when, in the most ap- 
proved fashion, the ganders did the work 
thoroughly and artistically. The follow- 
ing were deprived of their pin feathers: 
O’Brien, Home; Post, Phcenix of Eng- 
land; Wardle, Citizens; Foreman, Frank- 
lin; Whitney, Michigan F. & M.; Spice, 
Germania; Fletcher, Norwich Union; 
Ball, Detroit F. & M.; Brown, Cale- 
donian; Gerow, Scottish Union; Beck. 
Northwestern National. 

The next swim will be at Grand Rap- 
ids, March 5, in the Pantlind, when a 
feeding will be a feature. Probably some 
of the grand ganders from Milwaukee 
will be there in full plumage, and othcrs 
from the rice fields of adjacent states 
may fly north to the Grand Rapids 
swamps. 

Report from the Grand Nest 

Most Loyal Grand Gander W. E. At- 
water submits the following report as to 
membership, made up previous to the re- 
cent additions to the Minnesota state 
nest: 


PE SOE GOOE oc cccvtinsedccenees 81 
Minnesota state nest............ecceceee 38 
rrr Perr 88 
Missouri-Kansas state nest............. 64 
TS Ws viseeecceseescaneesees 60 
Ce Ms scececesccacncewdannice 14 
SS aa eer 40 
=> Seer er 40 
SS rr eee * 
DS) MRR eReds seb sv sm dbtedneidel een besees 
ET 6664. 6946b600 04050 D0C hE EROS OR 2 
PE BS6006 400 See 00n6d00s00 6060080000606 8 
Picks. cep eeareeiycewadnse celia 6 
EL éntéccneateeseteeneseuveaes 3 
Dt sbprrateacseqeransnsegteune a oe 
Ee serge eens rae 3 
a ee 3 
DEE St-Ceksndcrsaeaknipendsndaswes 1 


State nests will soon be organized in 
Ohio, Texas, Pennsylvania and Colorado. 
The Most Loyal Gander of the Louisiana 
state nest has advised the Wisconsin 
grand nest that the Louisiana state nest 
will assist in the installation of a nest 
in Georgia. 


GENERAL NEWS FROM FRISCO 


(Continued from Page 2.) 


ance companies only, but to the entire 
business community. 
Pardee Stabs the Companies 


Governor Pardee in his retiring speech 
to the legislature has the following to say 
regarding the regulation of insurance: 

“The experiences of many of those who 
held policies on property destroyed by the 
fire of April teach us that some legisla- 
tion is necessary in order to protect the 
insured in this state from the dishonest 
methods which certain companies adopted 
in the settlement of their losses. The pay- 
ing of premiums ought to insure the pay- 
ment of the losses which the insurers con- 
tract to pay. The average insured has no 
means of ascertaining whether or not the 
company which solicits his risks is financi- 
ally sound or conducted by honest men. 
The state should protect the insured by 
insisting that all companies doing busi- 
ness here shall pay any losses that may 
occur under their policies. Too drastic 
legislation, however, will defeat the very 
thing aimed at; it will so hamper business 
as to keep out of the state many solvent, 
honest companies. 

“It has been suggested that the state 
shall require the deposit of a large sum 
of money as an evidence of good faith and 
+ gy | to pay. To be of any real protec- 
tion in cases of great catastrophe, when 
protection is especially necessary, would 
require a very large deposit. Other states 
may make the same requirement, with the 
result that most, if not all, companies 








would be able to do business in not more 
than one or two states. The more insur- 






N 
ache N 
INSURANCE COMPANY, 


OF AIX-LA-CHAPELLE , GERMANY. 
UNITED STATES BRANCH 


NEw Y ° 
Vv, _— ROS 153 LA SALLE 8ST. 
AELsey, we 

CHICAGO, ILL. 


— ad ane 
Se Shaunee Fire 
Y IJSusurance Co. 


Copeka, Kansas 















HARVEY W. MURRAY 






GENERAL AGENT 








CHRP OF THE SH 


Cash Capital, - - - - - $ 200,000.00 
Assets, over - - - - - - 1,000,000.00 
Losses Paid, about - - - - 2,000,000.00 


FIRE AND TORNADO INSURANCE AGENTS EVERYWHERE. 


D | xX | E Fire Insurance Company 


Of Greensboro, N. C 
Capital $500,000. Net Surplus $250,000. 


FULLY PAID. 
This Company is now entering the States of 


OHIO, MICHIGAN, WISCONSIN and MINNESOTA 


The DIXIE will write a General Class of business and desires representation in every 
Village, Town and City. 
FOR AGENCIES ADDRESS 


BIERCE & SAGE, General Agents, Detroit, Michigan 


SPECIAL AGENTS—J. T. KIRK WOOD, Cleveland, Ohio; FRANK M. SAGE, Detroit, Mich.; 
GEO. B. SEDGWICK, Ishpeming, Mich. 


NOTE.—The strength of the DIXIE, and the fact that it has nothing as yet at risk in 
this field, makes it particularly attractive to Agents wishing to add a strong 
non-union Company to their agency. 


Automobile Insurance 














COLUMBIA 
INSURANCE COMPANY 


of Jersey City, N. J. 
Cash Capital, $400,000.00 Surplus to Policyholders, $441,975.31 


INSURES AUTOMOBILES under the most liberal form of policy, covering against loss or dam- 
age arising from FIRE, EXPLOSION, SELF-IGNITION, LIGHTNING fed THEFT. Also 
against loss by COLLISION done and sustained, including legal expenses incurred thereby. 


ORR & WALL, General Agents, Chicago, III. 
AGENTS WANTED IN DESIRABLE LOCALITIES 


We Solicit Surplus Insurance at Tariff Rates 


F. C. FRENCH, Pres’t 
H. B. HOUGHTON, Sec’y 


Western Fire & Marine 
Insurance Company 


of McALESTER 
and OKLAHOMA, OKLA, 


Capital, $1,000,000 











F, C. FRENCH, Pres’t 
W. B. ARMOUR, Ass’t Sec’y 
The New State Fire 
Insurance Company 


of MeALESTER 
and OKLAHOMA, OKLA. 


Capital $500,000 





General Office, 


OKLAHOMA, OKLA. 
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ance risks are distributed the less apt is 
bankruptcy to follow a localized catas- 
trophe. 

“Any legislation, therefore, which will 
tend to limit the field of activities of in- 
surance companies would be undesirable. 

Governor Gillett’s Advice 


Governor Gillett in his inaugural address 
urged a standard form policy, providing 
against loss by fire, explosion, collapse or 
earthquake. “The contract of insurance 
should be made clear and certain as to its 
oe this is of the most importance,”’ 
he said. 


Commissioner Wolf’s Ideas 


Commissioner Wolf has introduced his 
standard policy law in both houses of the 
legislature. 

The commissioner is also in favor of a 
law forbidding any company from with- 
drawing from the state while it has any 
outstanding liabilities here. He also says 
that in his opinion no great hardships 
would be dealt the companies if they should 
be required to deposit, say, 1 percent of 
their insurance or one year’s premiums 
with the state authorities as a guarantee 
of good faith. Also they might be required 
to keep in the state the reinsurance re- 
serve fund derived from premiums col- 
lected from their California customers. 

Transatlantic’s Losses 


The Transatlantic in transferring its 
business to the Albinia of Hamburg swells 
the former's assets to about $3,000,000. Its 
losses are $6,400,000. It is thought 90 per- 
cent of the claimants will agree to a 50 
percent settlement. 


Resignations and Appointments 


The Phenix of Brooklyn coast agents will 
hereafter report direct to General Agent 
Lenehan at Chicago. 

Cc. G. Yates, general agent of the Austin 
Fire of Texas, resigns the coast general 
agency. A new general agent will be ap- 
pointed. 

W. H. Vanhorn is appointed assistant 
general agent of the Seattle Fire’s Cali- 
fornia department. 

The annual meeting of the Fire Under- 
writers Association of the Pacific is now 
in session. A banquet was held to-night. 

John J. Sheahan is appointed assistant 
general agent for the Home. 

Difficult to Get Insurance 


There is little fear of adverse legislation 
as to fire companies as merchants fear 
retirement of the companies. With the 
limited number of companies it is now im- 
possible to secure necessary insurance even 
with rates running from 7 to 10 percent. 
Managers sit in their offices all day de- 
clining all but the choicest risks at top 
rates. In the face of this several good but 
small companies have been kept on the 
tenderhooks several months by Commis- 
sioner Wolf’s refusal to license them owing 
to technicalities. It is probable that Sen- 
ator Welch’s bill, debarring companies 
operating under safety fund laws from 
California, will become law. 


Decision as to Earthquake 


An important decision affecting the in- 
terpretation of the earthquake clause in 
insurance policies was rendered in_ the 
United States Circuit Court by Judge Whit- 
son in the suit of T. I. Bergin against 
the Commercial Union. Judge Whitson 
sustained an objection against the intro- 
duction of testimony showing that the de- 
struction of property was due to the 
crippling of the water mains by the earth- 
quake. 

“I cannot divest myself of the belief that 
the words ‘direct or indirect loss or dam- 
age’ were intended to relate to the direct 
or indirect origin of the fire, and not to 
the disarrangement of the agencies em- 
ployed to prevent the spread of the fire.”’ 








POINTERS eI 


FOR LOCAL AGENTS. 











Question—I think that many local 
agents would like to know how the 
receiver of the Traders is progressing 
with his work and when he intends to 
pay a dividend. Can you kindly furnish 
this information? 

ANnswer—The San Francisco losses of 
the Traders cannot be adjusted before 
the middle of March. The receiver has 
had a force of from four to six men 
working on the losses, but in many 
cases they have been unable to get in 
touch with claimants. Another feature 
which will delay matters is the reinsur- 
ance. The Traders owed other compa- 
nies about $1,200,000 in the way of 
reinsurance and other companies owed 
the Traders about $1,700,000. The re- 
ceiver will endeavor to collect dollar for 
dollar from the companies that reinsured 
the Traders’ business, on the ground 
that when a company is insolvent re- 
insuring companies must pay in full, re- 
gardless of what the insolvent company 
pays. No doubt a contest will be made 
on this, and, in addition, some compa- 
nies will endeavor to have what they 
owe the Traders offset by what the 
Traders owes them. 

Another complication is the question 
of whether the existing policyholders 
are preferred creditors. The suit brought 
by the receiver of the German of Free- 
port against the Royal will test this 
question, and in the meantime the 
Traders’ receiver will hold back enough 





LONDON & 
LANCASHIRE 


PINE 





Of Liverpool, England 


CHARLES E. DOX, Manager 


Western Department 


471 La Salle St., Chicago, Ill. 





CONFLAGRATION PROOF 


Liverpool & London & Globe 


Unsurance Company 





LOSSES PAID IN THE UNITED STATES \VER 
ONE HUNDRED MILLION DOLLARS 
LOSSES PAID IN SAN FRANCISCO OVER 


FOUR MILLION FIVE HUNDRED THOUSAND DOLLARS 
UNITED STATES NET ASSETS, $12,689,521 


UNITED STATES NET SURPLUS, 


New York Office, 45 William St. 
J. M. DE CAMP, General Agent 


0 Indiana, Kentucky, Tennessee, Arkansas, 
sn West Virginia at Cincinnati. 


5,217,199 


Northwestern Department: 
205 La Salle Street, - CHICAG® 


WILLIAM 8. WABREN, Resident 
Geo. H. John V.Thomas, Asst. " 








> 


OHIO FARMERS INSURANCE COMPAN 





Reserve for re-insurance 

Reserve for losses and other claims. 
Reserve for contingencies 
Net cash surplus 


Total sasets............0005 Cccccceccoscccecce 81, 100,508.08 





RL.B ROY 
QuH10 
Fire, Lightning and 
Tornado Indemnity 
Statement Jan. 1, 1906 
eens tieiiieniedeeaceee ecosstad 





Serre ere err 


JAS. C. JOHNSON, President 
M. L. BENHAM, Secretary 


Organized in 1848 


Losses Paid More Than 4#12.000.000.00 


to pay the existing policyholders in full 
if the decision is in their favor. The 
receiver has about 125,000 canceled poli- 
cies. He has on hand abou, | g3,000,000 
in cash, and it is not likely that even 
a dividend can be paid on account, for 
four or five months at least. It will be 
necessary for him to hold back enough 
money to pay the return premiums in 
full if he is forced to do it. Outside 
of the San Francisco losses, there were 
about $125,000 of outstanding losses at 
the time of the receivership. 


QuEstion—Will you be good enough 
to advise me what a “Dean schedule” is? 
If it would be of any value to me in 
rating country risks, such as elevators, 
warehouses, small sawmills, plants, etc., 
not rated by our advisory raters, and if 
so where could I get a copy? 

ANsSwER—The Dean schedule is the in- 
strument adopted by the companies to 
rate mercantile business and small manu- 
facturing operations in so-called mercan- 
tile buildings. It is not used to rate any 
special hazard. It is the most logical in- 
strument that has been produced. There 
is no distributing point for these sched- 
ules, but if you apply to your rating au- 
thorities you will perhaps be able to 
secure a copy. 








Want Column 


One dollar per insertion. Limit, five lines. Ad- 
ditional lines, 20 cents each, per insertion. 

Except where otherwise noted, replies should be ad- 
dressed to the proper letter and number, care of THE 
WESTERN UNDERWRITER, 145 La Salle St., 
Chicago. 














WANTED—Special agent for an assistant 
position in Illinois field for a prominent 
union company. Address R 12, Western 
Underwriter. 





A man with some business and an all 
around experience is open for a fire insur- 
ance connection in Chicago. Address C 24, 
Western Underwriter. 


FOR SALE.—Old established fire insur- 
ance agency, located in a growing Ohio col- 
lege town; a business with exceptional in- 
ducements. Address O03, Western Under- 
writer. 








WANTED.—By middle-aged man, posi- 
tion as state or special agent; have had 
many years’ experience in charge of large 
local agency and five years’ traveling ex- 
perience in Ohio and adjoining states. 
Union company preferred. Answers strictly 
confidential. Address M 14. 





WANTED.—Agency for good fire, life 
and accident companies, in connection with 
our real estate business. Address MOR- 
LEY & FONTANA, Real Estate and In- 
vestment Agts., Ellis Blk., Youngstown, O. 


Leading Agents and Brokers. 


ARRY M. COUDREY & CO. 
General Insurance Agents and Brokers 
943-948 Century Bldg, St. Louis 
Correspondence solicited. Commissions paid non-resi 
dent agents and brokers. Long distance telephones. 
Representing Norwich Union, Hamburg-Bremen, Phila- 
deiphia Underwriters, Fidelity, Indemnity, Hamilton, 
Star, Delaware, Austin, Frankfort, N. Y., Plate Glass, Cel- 
umbla, and U. 8. Fidelity and Guaranty of Md. 


CHURCHILL WHITTEMORE CO, 
2 Successors to Wall & Whittemore 


208 North Fourth Street - - ST, LOUIS 


Commission allowed non-resident agents 
on insurance on St. Louis properties. 


UEEN CITY FIRE INS. CO. 
Sioux Falls, S. Dak. 


Cash capital, $300,000. Cash sur- 
plus, $50,000. Eastern Department, 
19 Liberty St., New York. 


W. L. PETTIBONE, Manager. 

















Surplus Lines 








SURPLUS LINES 
TRADERS FIRE INS. CO. 
TORONTO, CANADA 
EQUITABLE FIRE OFFICE 
MONTREAL, CANADA 
.L. McCRAE 
United States Representative 
159 LA SALLE ST., CHICAGO 


Actuarial. 


M M. DAWSON, F. I. A. 

. OONSULTING ACTUARY 
Member of the Actuarial Society of Ame 

Fellow of the Institute of Actuaries, Member o 

the Deutseher Verein fuer Versicherungs- W issea- 

schaft, etc. 


No.1 1 Broadway, New York City 
AMES W. GLOVER, Ph. D. 


(in mathematics) 

















Consulting Actuary 


1312 Geddes Avenue - 
J H. NITCHIE, 
: ACTUARY, 


353 La Salle Street, CHICAGO 
919 Association Building 


Ann Arbor, Mich. 





TELEPHONES: Central 739. Automatic 89023 


Insurance Attorneys. 





— —— 











WANTED—Experienced special agent, 
Indian Territory field. State experience, 
salary and references. Oklahoma Fire In- 
surance Company, Muscogee, I. T. 


WANTED—Position in local or general 
agency in Chicago or nearby city, by an 
expert and experienced woman stenog- 
rapher in fire insurance offices. Highest 
references. W14. 











Prominent Chicago Agents 
Members of the Chieago Underwriters Association 


FRED. S. JAMES & CO. 
171 La Salle Street, Chicago 


Agents for The Connecticut, Phenix, Mechanics 
& Traders, National of Hartford, British America, 
German Alliance, North British & Mercantile, 
Celumet, lowa Home, American Bonding Com- 
pany and Casualty Company of America. 


CRITCHELL, MILLER, 
WHITNEY & BARBOUR 


138 La Salle Street, CHICAGO 


&. J, ULLMANN Cc. A. NEWTON 
J. ULLMANN & CO. 
159 La Salle St., Chicago 


agents for 
NEWARK FIRB «+ - Newark, N. J. 
CAPITAL FIRE - = Concord, N. iH. 
STATE FIRB (Ltd.) - Liverpool, Eng. 





























WHITE, JOHNSON, 
McCASLIN & CANNON 


Counselors at Law 
M6 to 1424 Williamson Bldg., Cleveland, 0. 


SPECIAL ATTENTION GIVEN TO THE 
LAW OF INSURANCE. 





Hartwell Cabel. 


CAs & KOHL 
Attorneys at Law 


850 First Nat'l Bank Bidg., Cincinmati, O, 


Special attention given to insurance cases. 


SAMUEL GANS COMPANY 


FIRE AND MARINE SALVAGE 
207-209 East Madison Street 
Telephone Main 275 
CHICAGO 


SOUTHERN DEPARTMENT: 1005 W. 
I. F. Small, Superintendent 


MERICAN POLiICYHOLDERS’ 
ASSOCIATION 


Represents Policyholders’ Interests in Fire, 
Life and Other Insurance. Write for Informa- 
tion, 


Association Bidg., Chicago, III. 


J. Louis Kohl 








Ave., ST.LOUIS 
I Telephone, 2081 











In Answering Advertisements Please Men- 
tion THE WESTERN UNDERWRITER. 








THE WESTERN 


UNDERWRITER. 


January 17, 1907. 








INSUR ANCE 
COMPANY 


ILLINOIS Lit 


CHICAGO _, 
JAMES W. STE Me str President 


Offers exceptional inducements to reliable and energett who are experienced in, or who 
would like to enter the business‘ ot life insurance. 


Appress THz HOME OFFICE: 
FORT DEARBORN BUILDING 134 MONROE STREET 


SUN INSURANCE OFFICE 


OF LONDON 








NATIONAL 


Fire Insurance Company 
OF ALLEGHENY, PA. 
Organized 1866 
Statement dinamo I, oe 


-- $882,564.80 
354,728.56 


$527,840.74 
WESTERN DEPARTMENT: 


GEORGE H. SCOTT, General Agent 
184 La Salle Street, CHICAGO, ILL. 


AGENTS WANTED in the States of Illinois, 





FOUNDED A. D. 1710 


OLDEST INSURANCE COMPANY IN THE WORLD 
197 Years of Active Business }Existence 


United States Branch, 54 Piae St., New York. Pacific Goast Department, Oakland, Cal. 
WESTERN DEPARTMENT: 171 La Salle Street CHICAGO 
Agents Wanted in cities and towns where not already represented 


a i -E N | xX INSURANCE 


COMPANY 
OF BROOKLYN, N. Y. 





FIRE 
TORNADO 





Western and Southern Department, 205 La Salle Street, CHICAGO 


j. MW. LENEHAN, General Agent CHAS. R, STREET, Ass’t General Agent 


Joun J, Huwnr, Pres. Groner I. Reeve, Vice Fres. 


INSURANCE Co. 


GARROLL L. DEWITT, General Agent, 





CHABLES M. HENRY, Sec. 


ark Jive 


153 La Salle St., CHICAGO 


Michigan, Indiana, Ohio, Minne- 


wi 
sota,lowa, Missouri, Kentucky and Tennessee. 





“PERFECTION” POLICIES 


are issued only by the 


Continental Casualty 
Company 


CHICAGO, Illinois 


When better Accident and Health policies can 
be written, we will write them 


Good Contracts in Good Territory to Good Men. 


Producers address 
H. G. B. ALEXANDER 
President and General Manager 
1208 Michigan Ave., Chicago, Ill. 


19th ANNUAL STATEMENT 


Security Mutual 
Life Insurance Company 
Birmington, N. Y. 


CHARLES M. TURNER, President 


Admitted Assets 
Excess Security (Surplus) 620,084.72 
Insurance in Force 51,010,771.00 
Paid = Holders and Beneficia- 

ries... sane -- 3,501,954.06 


Reliable pean caine in unoccupied territory, 
For particulars address 


C. H. JACKSON, Agency Secretary 
HOME OFFICB 


Massachusetts Mutual 


Life Insurance Company 
SPRINGFIELD, MASS. 


Incorporated 1851 


$3,637,838.46 





Definite paid-up and cash-surrender 
values written in every policy 


Isaac B. Snow, Superintendent of Agencies, 
316 Merchants Loan and Trast Bidg., Chicago. 


Chicago Agency, L. Brackett Bishop, Manager, 
316 Merchants Loan and Trust Bldg. 


Columbus Agency, 1003 Outlook Bidg. 








46th 
Home Life Insurance 


Company of New York 





Assets, $17,886,594.88 


The Home Life 
seandals. N. Ragan Lee 
Mr. Hi 
apparently 


— 
coed N ¥. Tt 12-12. 





GEORGE B. IDE, President 


LIABILITIES, $16,457, te . 
(Including Dividend-Endowment Fi 


$l, $3. 907.00 
° ° 225,000.00 


ppttent- tenement insurance company without any obvious 
That the officers of the Home Life Insurance Company 
Detailed Stetement Furnished Upon Request 





WESTERN 


INSURANCE COMPANY 
OF PITTSBURGH 


IN@ORPORATED 1040 
FIRE AND TORNADO 


Leoseme Parp ro Date 
$3,924,782.00 


Cash Capital . . . 200,000.00 

Reserve for all other —— * io, 508.99 

GEORGE BRUMDER, all 
FRANE DAMKOEBUSR, Secretary 


CaPiTaL 


$300,000.00 


AGENTS WANTED 


Ispheming, Mich 


BIERCE a SAGE, General oe ee De for Ty 7 
2PECIAL agents~j. , 2 KIREW OOD, Weekals| FRANK M, SAGE, 


ORGANIZED 1870 


The Concordia Fire Insurance Company 
OF MILWAUKEE, WIS. 


Re-insurance Reserve : $656,850.49 
Net Surplus ° 


284,957.82 
$1,196,817. 30 


‘GUSTAV WOLLAEGER Jr., Vice-President 
W. CO. HUGHES, Supt. of Agencies 


and Opio 
Detroit, Mich. 
Detroit; GEO, B,. SEDGWICK, 





Omr10aGo Orriom, 159 La Satie St. 
Laere V. Wararws, Assistant Szcr. 


#. A. RICHARBSON, President 


The Delaware Fire 


oF DOWV 
Capital, 
This Company has only $17,250 invol 





ORGANIZED 1865 


VIRGINIA STATE 


INSURANCE COMPANY 
OF RICHMOND 


Gxzo. L. Cunistian, President 
Rosert Lecky, Jn., V. Pres. and Secy 


718,861.04 


H. G. BUSWELL, Cook 


WM. D. DENNBY, Secretary 


Insurance Company 


ER, DEL. 


$200,000.00 


ved in the San Francisco conflagration. 


Vedder Underwriter Co., General Agent for the United States 
61 Williem Street, New York 


County Manager, Chicago 


WE ARE OPEN FOR A FEW DESIRABLE AGENCY CONNECTIONS 





Assets - - : ° 
Surplus to Policyholders $30,172.05 


Only $3,500 (reinsurance) in San Francisco Fire 
WE DESIRE AGENTS AT 
ALL POINTS IN ILLINOIS 
Address: 


SHIPMAN @ WAYNE 


General Agents 
CHICAGO 


AMERICAN 


INSURANCE COMPANY 





BURROWS, MARSH & 


New York Office, 52 William St 


SURPLUS LINES 


EUROPEAN UNDERWRITERS OF LONDON 


Composed of Twelve Foreign Companies. 
Funds deposited with Lademburg, Thalmann & Co., Bankers, New York 
PAUL E. RASOR, U. 8. Atforney for Hollitseher & Middleton, Attorneys 


Cash Assets $66,000,060 


UNITED STATES 


McLENNAN, CORRESPONDENTS 


Chicago Office, 159 La Salle St. 





A. B. eee, P Presiden 
ap Dapen, Vice-President 


OF NEWARK, N. J. 
Oneida 


Assets Jan 1st, 1906 
Cash Capital : 600,000.00 
Net Surplus 2,430,459-42 


FIRE AND TORNADO INSURANCE 


WESTERN DEP’T, ROCKFORD. ILL, 


$6,005,357.60 


- 


CowrapD Dristz, Be 
A. B. tig hy Dy 
Cuas. GER, JR., 

Co., Sadd! 


ss Was my my Co. 
Standard 
Jee. and Treas. be Grat 


und J. H. Lurwme, 
Home Office: 3 Masonic Temple 








OC. H. Pzasz, Treasurer 
J. H. Lerpme, Secretary 


Ghe Cincinnati Mutual 


FIRE INSVRANCE COMPANY 
Organised under the laws of Ohio 
Agents Wanted in Ohic. Surplus Business in Other States Considered 
DIRECTORS : 


JOHN Ho¥FFMay, of John Hoffman’ 8 Sons, Pork Packers 
. H. PEasE, = Pease Co., Buil 

B. H. KRoGER, Pras. Aa, By Grocery and Co. 

enelt Pres. Provident Savings Bank & Trust Co. 


CINCINNATI, OHIO 


GERMANIA 


Fire Insurance Company 
NEW YORK 


ORGANIZED 1859 


Cash Capital, 
Assets, 
Net Surplus, 


$1,000,000 00 


$6,835,785 78 
$2,889,660 92 


HEAD OFFICE: 
Cor. William and Cedar Streets. 
ARE YOU A GOOD AGENT? 


The United American 
Fire Insurance Co. 


OF MILWAUKEE 





Wants good a in Wisconsin, Illinois 
and Minneso 

If the Hebility, ofa compan 

to its assets is a geod 

comparison with 

represent. 


in proportion 
ST, we invite 
*he companies you 


J. M. KRALOVEC, Gen. Agt. P. A. KREBLA, Secy 
Cook County Chicage Home Office 


LOUISVILLE 


Insurance Company 


FIRE AND TORNADO 
INDEMNITY 
In business continuously under the same 
——_ since 1872. 


ications from leading agencies 
solicited. 


Henry P. Magill & Co. 
General Agents 
184 La Salle Street Chicago 














